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FOR OUTSTANDING ACHIEVEMENT 


. . in technical research that improved product ... in industrial and marketing work ...and 
in the merchandising education of dealers—a bronze medallion was awarded by the American 
Association of Trade Association Executives to the Douglas Fir Plywood Association, the retiring 
president of which, Philip Garland (left) is turning it over to newly-elected President E. W. Daniels 
(right), during annual convention of the association, report of which begins on page 40 
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TOXIC—PRESERVATION a 
: (\“[APPROVED] Weathertite 


NATL. DOOR MERS. ASSN. 


You have a good head start on competition when 
you handle Spokane Pine Precision Frames. For 
ia these frames are extra good, in every way depend- 
able. Best lumber and most careful workmanship 
go into their making. Choicest Idaho White Pine 
(Genuine White Pine) and Ponderosa Pine are used 
\ i —sound, strong, straight-fibred, properly seasoned. 
\ Ml Snug weathertite joints and perfectly fitting parts 
i assure satisfactory service through the years. All 
modern refinements. Weathertite special tongue 
and groove joints between pulley stiles, blind stops 











; x {wv £7 and casings. Made in standard sizes and to special 

i ~~ v3 © [2 order. Our Permatol-Treated Frames bear the brand 

0 vy Ws ~ Za of NDMA, signifying approval of National Door 
~ ees Z| Mfrs. Assn. 

~\ { & A Use our Mixed Car Service. Order Frames with 


| Package and Lineal Trim, Lath, Mouldings. All 
building and industrial items. Write, ‘phone, wire. 





-————= FRAMES 


| LONG LAKE LUMBER CO. cpokKAhe 
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SPOKANE Pine PRODUCTSCO. WASH.’ 











WATER REPELLENCY 


Long before WOODLIFE became a oes 

standard of excellence in the treating of _— 
millwork and rough lumber, other water LY 
repellent solutions manufactured by this 1921 

company were successfully used to pre- 
serve fabrics, leather, wood, cement, 
and brick. As early as 1921 our research 
laboratory developed effective water 
repellents which have been widely used 
in treating automobile teps, tents, and 1921 
leather goods. 















The result of this pioneering was a 
solution that came into use for treating 
wood parts in automobile and truck 
bodies in 1927—the fore-runner of 
WOODLIFE. With the present WOOD- 
LIFE treatment, protection of sash and 
frames in 1931 ushered in a new era 
for all millwork and lumber prod- 
ucts. This is the time- 
proven background of 
WOODLIFE—the first 
Complete Treatment 
TOXIC WATER for wood. 
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ME DFOR D offers 
WESTERN DOUGLAS 
<> 


PINES 


Thick SUGAR (Wire) PINE SELECTS 
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FIR 


Kiln-Dried in Moore Modern Cross-Circulation Kilns 


Beautiful, soft-textured Sugar (Gen- Mouldings, Factory Items. Mill ca- 

REPELLENT uine White) Pine, easy-working, pacity, 240,000 feet per 8-hour day. 
long-lasting. California Ponderosa Complete planing mill and cut stock 
Pine, Douglas Fir and White Fir, department. We invite your in- 
properly seasoned, all grades and quiries and orders. They will re- 
sizes. Yard Stock, Cut Stock, Lath, ceive prompt attention. 


Member Western Pine Association, West Coast Lumbermen’s Association 


Medford Corporation, dkecon 
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(when you're a 


TEX ACO Roofing DEALER) 








IT'S THE FAVORITE! 


ASPHALT ROOFING... || Today, Asphalt Roofings ou | ONLY TEXACO'S OWN... MILLIONS KNOW ... 
is the most popular type of J} se// all other types combined— asphalt goes into Texaco Roof- Texaco. Quality and perform- 
roofing in America today! (As- actually 65.3% of all roofings! ings. It is 99!5% pure. And ance of all Texaco Products 
phalt, you know, is still the That means you're selling an remember — The Texas Com- have built complete confidence 
world’s greatest weather- and [| almost 2 to 1 favorite with your pany is the world’s largest and unusual acceptance among 
water-proofing element). . roofing customers. manufacturer of asphalt! millions of actual Texaco users. 








MORE PROSPECTIVE... THE “SHORT LINE” YOU CAN SUPPLY... 
roofing buyers know Texaco than Texaco Roofing Products are every practical need of your BETTER PROFITS... 
any other name in roofing. Con- so called because the line is customers with the famous That sums up the set-up when 
sistent advertising has estab- limited to carefully selected, Texaco “Short Line’ —Asphalt you're a Texaco Roofing Deal- 
lished the name Texaco in the popular, steady-selling items-in- Shingles—Roll Roofings—Sat- er. Smaller capital investment, 
minds of tens of millions of the demand by your customers. urated Felts—Solid Asphalts— lower inventories, faster turn- 
buying public. Coatings—Cements. over... . and so—better profits! 








A STRONG DEALER... 


A 'PHONE CALL AWAY 4 ROOFING PLANTS ange sgt b il, 

That’s how the bulk of your Starting with Port Neches, the ALL TYPES OF BUYERS... er ee _— on ee 
A : lished for your protection. Texaco 
stock can be kept for you—in a largest roofing and asphalt make upyour market for Texaco ; 

? ‘ : ‘ ; Asphalt Roofings are _ sold 
Texaco Warehouse — without plant in the world, Texaco Asphalt Roofings—which have ema wnmiieadl due ab- 
outlay or expense to you. A Roofings today are made in and a wide acceptance among home oe ot ‘ alte pregency 
*phone call fills your order... shipped from four carefully owners, farmers, business men, better profits P y ‘ 
when and where you want it! located plants. big and little industrialists. 




















[tT PAYS TO SELL... 


w% It pays to bea ~ 

Texaco Roofing “SHORT LINE” Made with 
Dealer. Drop in, Texaco’s own sf 
write or ‘phone our Asphalts 99'/276 Pure 
nearest office. Let us 7] 
show you how you 

can get aboard the THE TEXAS COMPANY District Offices: o-. 


Atlanta, Ga. Dallas, Texas Minneapolis, Minn. Norfolk, Va. 
Buffalo, N. Y. Denver, Colo. New Orleans, La. Indianapolis, Ind. 
Chicago, Ill. Houston, Texas New York, N. Y, (Indian Refining Co.) 












Texaco “Short Line” 
for better profits! 


May 18, 1940 
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This Country of Ours 


OME READERS, we know, will re- 
S member ‘Uncle George” Hotch- 
kiss, who passed away in 1926, in 

his ninety-fifth year. 

During his long career Mr. Hotchkiss 
worked in nearly every branch of the in- 
dustry from the tree to the completed 
house. When the present writer became 
acquainted with the old gentleman, he 
had long since passed four-score. He 
held the titular office of Secretary-Emeri- 
tus of the Illinois association ; having long 
served that famous organization as Sec- 
retary. 

In his capacity of Secretary-Emeritus, 
Uncle George traveled with this writer 
irom Chicago to Alton to attend a con- 


vention of the Southern Illinois Associa- 


tion. It was our first convention, but to 
Mr. [lotchkiss it was a very old story. 
He was a little man, spry as a cricket; 
and to prove he was as good as he had 
been some seventy years or so_ before 
(when he had crossed Panama in the 
California gold rush), he rode in an up- 
per berth, and scorned the porter’s step- 
ladder. His opinions were as pronounced 
as his frame was small; and his temper 
got waspish when his ideas were ques- 
tioned. 
x * x 

Uncle George's pet peeve at the time 
was reforestation. He really could get mad 
about that. His most active years had 
fallen in the heroic days of the industry, 
when forests seemed limitless, and no 
good until cut into boards; and when 
driving «will, self-reliance, improvised re- 
pairs, made on the spot with an ax, and 
vast labor, turned the trees into lumber 
and got it hossed out into the channels 
of trade. Saw-milling was a backwoods 
industry that respected the backwoods 
virtues and had only contempt for statis- 
tics and such white-collar stuff. 

Why, Uncle George asked, should he 
spend his money raising a crop of trees 
lor some later generation to harvest ? No- 
body had spent money raising trees for 
him. He had made his own way; used 
what came to hand and turned it into 
wealth. Since the younger generation 
claimed to be so smart, let it look after 
itself, 

The fact that he had reaped a mag- 
nificent harvest he had not planted made 
no difference to Uncle George. That 
planting had been nature’s doings, not 
man’s. Let the younger generation take 
vhat nature supplied and make what it 
ould, 

* * Ok 


There were some factors which helped 
explain if they did not justify the old 


gentleman’s irritation. In the earlier days 
of reforestation a number of sentimental- 
ists tried to run away with the movement. 
They were exponents of the “murdered 
tree” theory; looked upon the forests as 
parks; could not understand trees as a 
crop; had no knowledge of the industry 
and its relation to human housing, and 
got pleasure out of reviling a set of men 
whose work they made no effort to un- 
derstand. They had no more real in- 
terest in forest engineering as an applied 
science than Uncle George had. 


x * x 


This old conversation came to mind 
recently when the Mississippi legislature 
debated a bill to remove all ad valorem 
and county taxes from standing timber 
and to substitute a severance tax; a 
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“That's the piece I want! 





change the late Edward Hines tried 
vainly, years ago, to persuade Mississippi 
to do. Senator W. B. Roberts, 79 years 
of age, president pro tem of the Missis- 
sippi senate, spoke for the bill. 
‘Reforestation is the only hope for this 
State,” Senator Roberts declared. “Since 
{ came to the legislature 20 years ago I 
have seen Mississippi’s total assessed 
valuation of all property fall from $850,- 
000,000 to $435,000,000. We have been 
steadily going down hill. One reason for 
this has been our loss of the timber in- 
dustry through short-sighted methods. 
For God’s sake, let us build up this indus- 
try again. . . Timber is our only hope.” 





The planting and growing of trees is a 
vastly important undertaking; important 
not only to those members of the com- 
ing generations in our industry, but im- 
portant to the country as a whole. It 
is now recognized as such. In addition 
to technical reforestation, a good many 
other scientific methods are being applied 
toward the same general objective; con- 
trol of fire and disease, selective logging, 
technical manufacturing methods that 
produce good lumber from logs that two 
generations ago would have been left in 
the woods, chemical processes that pro- 
duce valuable materials from logs not 
suited to the saws, and the like. There is 
every reason to believe that the industry 
can be continued, and that it has already 


been saved. 
* * x 


But this has not been accomplished by 
Uncle George’s fiery, two-fisted policy of 
taking and exhausting what came to hand 
without thought of the future. It has 
been done by far-sighted timbermen, such 
as the late Henry MHardtner, of the 
Urania Lumber Co., working with forest- 
ers, government scientists, privately em- 
ployed engineers and chemists, statis- 
ticians and practical loggers. 


We can’t get along without the will 
and drive and tense purpose which Uncle 
George respected so highly. It'll be a 
sad day when and if everybody believes 
all the pioneering has been done, and 
that life consists solely of pushing but- 
tons. 

Some months ago an item appeared in 
the Indianapolis News, prompted by the 
appointment of Robert Eastman Wood- 
ruff as chief operating officer of the Erie 
railroad. Woodruff was a Wisconsin 
farm boy who was graduated as a civil 
engineer from Purdue University. He 
turned down conventional engineering of- 
fers and started as a section hand; be- 
coming successively track foreman, con- 
struction inspector, division engineer, 
train master, division superintendent and 
general manager of the eastern division. 
“He chose the hard way as the best 
way, says the News, “but had prepared 
himself for the journey. He did not make 
the mistake of thinking his diploma was 
a substitute for experience or that ex- 
perience was all a man needed to get 
ahead in the world.” 


@ Salesman: “This machine will pay for 
itself in less than a year!” 


@ Buyer: “Fine! Soon as it has done 
that, just have it delivered at my place.” 
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T IS terribly clear that our ‘country, 
with the rest of the world, is at a crisis 
whose issue will change the direction of 
world life. No matter who wins the war, 
civilization can never return wuolly to its 
old patterns. 

There can be no doubt about Ameri- 
can sympathies. All nations have made 
mistakes in the past. But the question 
\mericans ask themselves in forming 
their opinions is quite simple: What 
philosophy of life do we want to prevail 
now in reorganizing the world? 

Through the generations America has 
been building up a respect for life, liberty 
and the pursuit of happiness. business, 
as one sector of American life, rests upon 
a faith in the pledged agreement; upon 
fair and intelligent co-operation; upon a 
belief that no one finally profits unless all 
profit. This American attitude is con- 
fronted by the assertion that the power to 
destroy creates the right to possess; that 
integrity is beneath contempt; that hu- 
man values are nothing in the rush for 
power. 

There is little Americans can do in the 


Amemcanfiimberman 


crisis. The immediate issue is not and 
can not be in our hands. But there is not 
a moment to be lost in preparing our 
country, in mind and in spirit, for an 
uncertain future. 

The United States is approaching a na- 
tional election. While the choice of pub- 
lic officials is always important, in this 
campaign it holds a place of secondary 
importance. America is in no way pre- 
pared for this sudden assault upon civili- 
zation; and the first and most important 
preparation is the honest information of 
the American mind and the consolidation 
of the American spirit. The smart politi- 
cian who endeavors to win this election 
by chicanery and manipulation will be 
guilty of constructive treason of the most 
destroying kind. This fiddling type of 
politics Must be adjourned. This cam- 
paign Must be what every campaign 
SHOULD be; a_ sober, intensive, honest 
search for national unity upon the basis 


of a sober and honest knowledge of fact. 


America can meet the fifth-column type 
of treason. It can not meet this world 
crisis with a mind divided against itself. 





Iu the 


every reader. 


can too! 





You Will Want to Read 


June 1 Issue 


MOTOR TRUCKS--NO PROBLEM 


A compilation of the best points in the trucking methods of 
20 lumber dealers. Full of meaty facts and the experience oi 
retailers with their deliveries, it is an article which will benefit 


A SALESMAN WITHOUT PANTS 


That's the way to describe the woodworking machine in an 
Indiana yard. The livewire manager of the business uses 
the equipment to sell paint, glass, lumber and putty. You 


HE WATCHED THE BIRDIES 


And thought they ought to have bird houses. How a Wis- 
consin dealer got 105 boys and girls from his town and coun- 
try trade area acquainted with his yard and its stock. His 
methods can be adapted by any lumber company manager. 


But These Are Only a Few of the Merchandising 
Stories to Appear in the Big June 1 Issue 
of Your AMERICAN LUMBERMAN 
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ESPITIE HELL turned loose over 

large areas of the earth’s surface, 
here and there a ray of light shines 
through the gloom, to help restore con- 
fidence that perhaps, aiter all, mankind is 
half-way decent, at least where brutal 
dictators and tyrants do not hold sway 
over benumbed and terrified populations. 
The thought arises from reading a news 
item telling about an Illinois farmer who, 
upon returning to his home from a three 
weeks’ stay in a hospital, found a score 
or so of his neighbors at work with their 
tractors in his fields, getting the land 
ready for putting in the crops. Only a 
farmer can understand what practical 
sympathy of that sort means to a sick or 
disabled tiller of the soil. Perhaps in 
some far-off day men everywhere will 
realize that tractors, tilling fields, are bet- 
ter than tanks tearing them up, leaving 
only ruin. Until that time, such neigh- 
borly acts as that of the farmers cited 
shine as “a good deed in a naughty 
world.” Yes, “naughty” is what Bill 
Shakespeare said; we would have used a 
stronger word. 





the killing range of a new explosive 

were scheduled to go forward de- 
spite protests of certain well intentioned 
but misguided people whose sensitivities 
were shocked by the prospective un- 
pleasant fate of the animals concerned. 
It would be hard to find a better ex- 
ample of meddling while the world burns. 
Let the quibblers subside—unless they 
prefer that children be blown to bits 
later, rather than goats now. If our in- 
ventors or military men have a weapon 
even half as powerful as is claimed for 
the new explosive, by all means let them 
go ahead and perfect it, against the day 
when it may be needed, if it takes all the 
goats this side of Angora. Perhaps we'll 
know more about it after the army tests 
have been carried out this week—and 
perhaps we won't. 


Shafts at Random 


Among the wonders of America to vis- 
itors from some countries abroad are our 
houses of wood. 

A country where woodlands are found 
in every State, and forests so plentiful 
that people actually can use wood for the 
framework and siding and roofs of their 
homes, is almost beyond their compre- 
hension. 


Pt MY PLANS to use goats to test 








Yet in those very lands, where grow- 
ing timber is so scarce, the destructive en- 
gines of war take their toll against what- 
ever forests or groves stand in their way. 


Tanks rumble over young saplings and 
level them to the ground. High explo- 
sive shells uproot aged trees and blow 
them to bits. Even the soil is so churned 
up that in many places trees will not again 
grow for many generations. 
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Yes, They Had No Nails 


But NOW They Have Full 
Builders Hardware Line 


One day some years ago Geister Bros., 
lumber and building material dealers of 
Klgin, Ill., had to turn away a customer 
who wanted to buy some nails. The Geis- 
ters did not carry nails. Unlike the gen- 
eral, however, who fable or fact tells us 
lost a major battle because of a succession 
of wants resulting from want of a nail to 
shoe his charger, Geister Bros. converted 
the loss of that small sale into a policy of 





satisfying needs that eventually culmi- 
nated in the formation of a profitable 
builders’ hardware department. 

“About seven years ago,” said Wm. 
Geister, “a man came in here, bought 
some lumber, and asked for nails. When 
we told him that we did not sell them, he 
asked us why not. We never turned an- 
other man away who wanted nails, nor 
has anyone since come in here to buy 
lumber without our suggesting nails to 
him. Taking nails on as a lumber acces- 
sory naturally led us to think of other 
accessory lines, and the most natural one 
after nails was builders hardware.” 

Geister Bros. knew little about stock- 
ing hardware, and instead of trying to 
make up an initial inventory of items they 
thought might sell, and thus risk the un- 
profitable chance of filling their shelves 
with articles that would move slowly or 
not move at all, they developed the hard- 
ware department by easy stages, adding 
items from time to time as demand and 
volume grew. If a customer asked for a 
hardware item they did not have they 
placed an order for the item at once. The 
first order is always a small one. If the 
item proves to move easily a full stock is 
icquired, The company thus often loses 


a sale on the first call for an-item, but 
never on the second call, and never per- 
mits an accumulation of slow moving 
articles. 

Since the small hardware section was 
started it has grown to the importance of 
a department with fully rounded stocks 
and even accessories of its own, such as 
the balls of chalk line shown at both ends 
of the shelves in the accompanying photo- 





Builders’ hardware 
department at Geis- 
ter Bros., Elgin, Ill., 
lumber and building 
material dealers. De- 
partment was devel- 
oped over a period 
of years and will soon 
have full-time man in 
charge 





graph. Geister Bros. hardware trade and 
their experience in handling hardware 
long ago developed to such an extent that 
the company can and does take on and 
promote new builders’ hardware items 
judged on their merit and salability with- 
out waiting for customers to call for them. 





Business section of re- 
cently remodeled of- 
fice and display room 
of Geister Bros. Insu- 
lation board in a va- 
riety of plank and tile 


patterns was used 
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Display window with tools for building me- 
chanics, an important development of 
Geister Bros. hardware department 


Following the development of the build- 
ers’ hardware department the next natural 
and closely allied line was tools for build- 
ing mechanics. The company now has an 
attractive window display of saws, ham- 
mers, wrenches and other tools, and re- 
sulting from it and from the opening pro- 
vided a salesman who sells lumber or 
hardware, a good volume of sales from 
these items. 

The hardware and tool department is 


.very close to a degree of importance at 


Geister Bros. that demands the employ- 
ment of a full time hardware man to de- ° 
vote his entire energies to this line alone, 

The company is located at the intersec- 
tion of two important State highways, 
and uses window display space to excel- 
lent advantage. One side window at the 
front and three at the side permit good 
displays of several kinds of seasonal mer- 
chandise as well as materials that have a 
year around sales appeal. The builders’ 
hardware counter and shelves are ranged 
along a wall parallel with the front of the 
building, and about 15 feet behind the 
window. Plainly visible from the street 


in the daytime, the hardware is even more 
clearly shown at night with the use of a 
window lighting system that highlights 
the hardware shelves. 
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Boys Who Build--Who, and What? 


Lane County, Oregon, boasts the largest 4-H 
Club membership of any county west of the 
Mississippi, and the second largest in the 
U. S. A. It has been a proving ground for 
numerous new ideas for 4-H Club work, under 
the direction of J. H. Kuehner, 4-H county 
leader. The latest of these trial projects, a 
contest among 15 of the county’s 4-H Clubs 
in the building of miniature model homes has 
already produced such striking results that it 
has aroused the nation-wide interest of 4-H 
leaders. 

Boys of 15 of Lane County’s 4-H Clubs have 
organized themselves into a county-wide proj- 
ect, their objective being the construction of 
30 demonstration model homes, two to each 
club. The models will be complete in every 
detail—that is, where shingled roofs are called 
for, actual miniature shingles, not a mass ef- 
fect imitating shingles, will be fastened on one 
at a time; and the walls will be standard, not 
“happy-go-lucky,” construction. They will be 
constructed to scale from full-sized plans in the 
National Small Homes Demonstration’s home 
design books of 1938 and ’39. They are ex- 
pected to be of such quality in both material 
and workmanship that they can be purchased 
for display purposes by the Western Homes 
Foundation, when the contest is over, and put 
right into service. 

\ complete woodworking plant has been es- 
tablished in the 4-H Club workshop at the 
Lane County Fair Grounds, Eugene, Ore. 
There, a contingent of National Youth Ad- 
ministration boys, under an NYA project spon- 
sored by the Lane County Leaders’ Association, 
is busy cutting out material for the use of the 
4-H Club contestants. The start-to-finish in- 
stallation of woodworking machinery which was 
needed for this shop was made posssible by 
the R. A. Babb Hardware Co., of Eugene, and 
the West Coast Lumbermen’s Association. 

The project as a whole is being sponsored 
by the Lane County Retail Lumber Dealers As- 
sociation; O. G. Hughson, of the (Oregon) 
State Building Congress; Western Homes 
Foundation (which also supplied the necessary 
working plans and _ specifications); and the 





This is a photo of a Rural High School showing for this year, in place on floor of the Eugene Armory 

on occasion of the American Legion Post's annual Industrial Show. There are eight buildings shown in 

all; built to 1'/2-inch scale, electric lighted, and landscaped, as a farmstead for a 400-acre stock ranch. 

Some of the 16 boys participating, when asked by O. G. Hughson if they could build those buildings 

full scale for themselves, without hesitation said they could. These buildings were shown at the recent 
County 4-H Club Fair, and also will be displayed at the State Fair next September 


Willamette Valley and the West Coast Lum- 
bermen’s associations. 

The State Building Congress, whose head- 
quarters are in Portland, joined with the Lane 
County Retail Lumber Dealers Association and 
the Willamette Valley Lumbermen’s Associa- 


by Lane County manufacturers and retail lum- 
ber dealers and by Col. W. B. Greeley, secre- 
tary-manager of the West Coast Lumbermen’s 
Association. 

The contest has been divided into three di- 
visions: (1) for out-of-school 4-H boys; (2) 


tion in furnishing the material for the models. 


1 é t for 4-H boys in high school; and (3) for 4-H 
A total of $142.50 in prizes has been donated 


boys in grade schools. Each division will re- 





J. H. Kuehner, widely known 4-H Club leader for Lane County, Ore.; H. J. Cox, secretary-manager of 

the Willamette Valley Lumbermen's Association; and S. D. Torbenson, Eugene (Ore.) district represen- 

tative of Lumber Promotion, Inc., inspect one of the completed houses in county-wide demonstration 

model home contest for 4-H Club boys. The workshop is a complete woodworking plant established 
in 4-H quarters at the Lane County Fair Grounds 


ceive three cash awards totaling $17.50: First 
prize (best of all houses), $10; second prize, 
$5; third, $2.50. And in addition there will 
be 15 scholarships to the Fall Creek 4-H Club 
Summer Camp, valued at $6 each. All models 
were to be completed by May 15. 

The primary objective of this contest is to 
interest boys in the correct use of tools and 
to increase their knowledge of building con- 
struction with lumber. 

Mention of the name of O. G. Hughson, 
fieldman of the State Building Congress, merely 
as one of the sponsors of the project fails to 
do justice to a story behind the story of this 
county-wide competition. A former builder 
himself, this remarkable man began all over 
again carving a new career for himself after 
he had retired from business and had reached 
an age when most men are ready for an easy 
chair and carpet slippers. This career was 
helping young people to find themselves and 
their places in life. 

Much better to help them, he believed—and 
has since confirmed his belief—than to teach 
them to be builders. Not just builders of 
dreams and ideas, but of practical, useful 
things. 

Right off the bat Mr. Hughson discovered 
that, while 4-H teaching and training on stock 
raising and farming, sewing, domestic science 
and the like were well organized and splendidly 
effective, there was nothing to teach or help 
farm boys acquire building procedure, construc- 
tion technique and skill. Working day and 
night—with limited funds and sometimes no 
funds at all save for an occasional windfall— 
he succeeded in putting such a program into 
general operation in Oregon, his principal prob- 
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lem being to find the right sort of guiding head 
in each place. 

Then he discovered that, in many communi- 
ties, the majority of the boys seeking construc- 
tion training and manipulative skill were town 
boys. This discovery forced him to reconsider 
and enlarge his whole prospectus and tie into 
the difficult and involved task of getting con- 
struction training into the public schools on a 
curricular basis. He is making real progress 
in that connection. 


Recognition of the obligation of society to 
our youth has spread, in recent years, says 
Mr. Hughson, “until on every hand move- 
ments by many interests and organizations 
are becoming more and more effective in 
attempting to solve the youth problem. 

Into that category we may classify our 
project for putting tools into the hands of 
building-minded boys and teaching their use 
along practical lines. For all the years that 
woodworking has been taught in the public 
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school system, building construction as a 
basic, trend-setting, fundamental, formative 
source of knowledge has never been used on 
a curricular basis. 

We hold out to these boys we are training 
no promise of a job. We are teaching them 
no trade or vocation. But with all the energy 
and skill at our command, we are pounding 
into their young consciousness the tremen- 
dous importance of learning to co-ordinate 
hand and brain so that, whatever the cir- 
cumstances, whatever the situation, they will 
not fear nor hesitate to lay hold on and ex- 
pand the circumstances to their liking. And 
as the basic means for carrying out this 
theory, we use building construction. 

Since one of the three objectives of mod- 
ern public school education is the develop- 
ment of manual dexterity, is it not pertinent 
to consider the value of building construc- 
tion as a means of developing manipulative 
skills in handling all kinds of industrial 
tools and machines as well as builders’ tools? 

The tremendous importance wrapped up 
in this suggestion is apparent when we con- 


25 


template the fact that by far the larger 
part of our people find their support in in- 
dustrial vocations and occupations than in 
any other industry—including agriculture. 

Since this is so, is there any logical rea- 
son that the knowledge and ability required 
in ordinary construction should not go along 
in our schools with the promotion of home- 
building progress, with infinite profit to all 
concerned? 

From the practical, actual results I have 
seen so far, I am tremendously impressed 
with the value of building construction in 
correlating the boys’ hands and brains to 
grapple with the problems of life as they 
arise. 

While the Lane County model home-building 
contest would not have been possible without 
the active cooperation of lumber manufacturers, 
retailers of lumber and other materials, and a 
Government agency, it is also true that in this 
county-wide project the work of O. G. Hugh- 
son, “builder of builders,” has reached its finest 
fruition to date. 














Design of Yard Office 
Emphasizes Idea of 


“HOME” 


Opened for public inspection March 26, the fine, new plant 
of the Home Lumber Co., Mt. Sterling, Ky., attracted more 
than 600 visitors. From editorial contact with the local man- 
ager, A. G. Savage—supplemented by impressions of local 
newspaper men—the AMERICAN LUMBERMAN records some of 
the outstanding features of this modern establishment. 

In the first place, Mr. Savage tells us that “the AMERICAN 
LLUMBERMAN is responsible for the design of our office, inas- 
much as Mr. Brashear, of our company’s branch at Hazard, Ky., 
saw a photograph of a modern office in your paper, from which 
we patterned our new Mt. Sterling office. We think it is one 


of the prettiest designs we have had the pleasure of seeing. We 
want to thank you, and whoever was the owner of the original.” 
Mr. Savage further says: 
‘We would like to emphasize the fact that, although we have 
a beautiful office and yard, the materials we have used are those 
which we sell primarily in this territory—giving our clients a 





Interior of lumber office also emphasizes ‘Home" 





Office of Home Lumber Co. is "a Home indeed" 


view of these materials as they would appear in their new 
homes. As you will note in the picture of outside of the office, 
we have tried to register quality. The only company identifi- 
cation sign near the office is the shield, in red and white, swung 
from a black wrought-iron standard.” 

Local reporters said that the guests who visited the plant 
called it one of the best arranged, most attractive and beauti- 
ful that their eyes had ever beheld; perfect in lay-out, and as 
one lady visitor said, “A thing of beauty and joy forever.” The 
painting is Colonial white, with shutters and trim of red—the 
new colors of the company. Two beautiful doors open from 
the front into the office. As one enters, he is immediately 
struck by the home-like appearance. There are a large fire- 
place, a Colonial mantel, a tile hearth, and chairs grouped 
comfortably. 

Adjoining the main office is the private office of Mr. Savage. 
Hanging on its wall is a display of almost every species of wood 
known. This display is a credit to the manager. It is a hobby 
of his, well worth seeing. [ach piece bears the name of the 
kind of wood it is. 

The office is paneled with nine different kinds of wainscoting, 
black walnut, maple, Philippine and African mahogany, oak, 
birch, fir plywood, and others. The walls above the wainscot 
are covered with Celotex plank, giving the office a very striking 
appearance. The floor is of six different kinds of wood. 

Hunt Owens, superintendent of the shop, one of the most 
efficient men in the business, designed and constructed the 
unique window seen above the door of the office building. 

Since the new owners took charge three years ago, the busi- 
ness has grown by leaps and bounds. A. G. Savage, the man- 
ager, is a live business man who knows lumber and building 
from A to Z. He is popular with everyone, and takes a deep in- 
terest in all things which tend to build up his adopted city. 
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Mr. Martin's "prefinished room." In the treatment of 
this room everything is just as it came out of stock 


If T. F. Martin, president, McCleery-Dudley Lumber Co., 
Topeka, Kan., were to offer any advice, he would say, “Don't 
put off remodeling—remodel instead !” 

T. F. Martin said that because he has just finished a ten-year 
stretch of putting off remodeling. Always it was the next year 
and then the next—-and then he took his fifty-year-old lumber 
yard by the front fence and tore it down. He built a modern 


Circle, right: Section of builders’ hardware display with stocks 
below. Below, left: Inside of front entrance to display room. 
The door used in this entrance is also used in millwork display. 


Below, right: Outside of entrance and display window 











attractive front of brick; remodeled the offices so that each one 
displayed a different kind of door, wall, ceiling, floor, window 
and trim treatment—and then added a 40x40-foot department 
store type display room right on the spot where the weather- 
beaten shingle and lath pile had always stood. What was the 
result of his effort? 

In less than three months the McCleery-Dudley Lumber 
Company doubled the sale of builders hardware ; increased paint 
sales to a point where they are seriously considering hiring a 
man to handle nothing but the paint department; developed 
more salés in built-in kitchens and cabinets than they had stock 
on hand to sell—so much so that they had to stop advertising 
until a carload came in; and they began to sell something they 
had never sold before—tools to painters and carpenters. 

“Our show room is bringing results in every line on display,” 


People Pay for 


stated Mr. Martin. “We have found out that when we sell 
paint and builders hardware we usually sell something else as 
well. The show room continues to attract more new customers, 
As for our old customers—well, many carpenters and painters 
trade with us, so why not sell their tools to them?” 

Millwork accounts for about 20 percent of McCleery-Dudley 
Lumber Company's business. Their millwork displays, there- 
fore, have been carefully considered. To give them the maxi- 
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mum appeal and yet to prevent them from overshadowing other 
displays, millwork has been set up strictly on the “try it before 
you buy it” basis. 

The focal point for millwork showmanship centers in one 
corner of the display room. At the opening of the new show 
room a traveling kitchen display was used in that corner. A 
built-in kitchen is to be a permanent feature. In addition there 
are two different window casement models for customers to 
operate. Sections can be taken out of these models to allow 
the prospect to see the mechanical action involved. A built-in 
corner of shelves, a cabinet of sample doors, a combination 
storm and screen door on a dolly and a small piece of cabinet 
work are provided as objects for immediate attention. These 
objects having caught the customer’s attention, however, can 
immediately be translated one step closer to actual installation 
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T. F. Martin, presi- 
dent, McCleery- 
Dudley Lumber 
Co., Topeka, Kan., 
whose show room 
in the heart of 
town is more than 
paying for the cost 
of its remodeling 





umanshin in a Display Room 


in the customer’s house. 

The same windows represented by the working models have 
been installed in two different offices—and there the customer 
is led to see the full-sized windows in operation. The front 
entrance that the lumber company has found to be most popular 
with the trade is their actual front entrance to the display room. 
The back door they sell most often is actually the door they 
have used as a back entrance to the display room. A popular 












































interior door with one type of trim on one side and another 
type on the other (the two types of trim they sell most fre- 
quently) is in use between offices. There are seven doors in 
use in the display room and offices and each one of them repre- 
sents a popular type. 

Even a circular attic window on display in the show window 
is in use in the front on the second floor where all millwork is 
stocked in dustproof compartments. 

The display of a working model is one thing—and viewing 
an actual piece of millwork in use is another—but when the two 
are combined conveniently for the customer, the elements of 
surprise, authenticity and the subtle suggestion of the lumber 
dealer’s stamp of approval all add up to showmanship that sells 
the prospect on your product. 

Showmanship of this type was used in the creation of Mr. 
Martin’s own private office. He calls it his “prefinished room.” 
Outside, in the show room are many samples of wallboard, 
wall-tile, acoustical and insulating wall and ceiling materials. 
These are stored for immediate access in grooved recesses at 


Circle, left: Tools and brushes on display. Below, right: Millwork 

display. The doors in the cabinet are also in use in the offices. 

The model window casements are also in use in the offices. Lower 
left: Outside view of the actual windows in use 
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both ends of the show counters which are made of similar ma- 
terial and placed on rollers so that arrangement of the show 
room may be changed to feature various types of displays dur- 
ing the different seasons. In the display room the customer 
may look at wall and ceiling materials—but in Mr. Martin’s 
private office he may see a room completely “prefinished” in 
these materials. 

The presentation of the materials is dramatized by the fact 
that every thing in the room except the doors is just as it came 
out of stock. As can be seen in the accompanying photograph, 
the room from floor to ceiling was made up as follows: stream- 
lined prefinished floor; prefinished base shoe; black temper 
Masonite ; natural temper Masonite ; Prestwood, natural temper 
Masonite ; insulating plankboard tongue and groove; tile ceiling, 
and streamline metal trim. 

Of the hundreds of ladders stocked in the yard only one 
ladder is used to call attention to the fact that ladders are for 
sale. That one ladder is painted a startling red and yellow 
and appeals to housewives for it is equipped with a wide plat- 
form at the point where the third step should be. The top is 
cut out to provide a brace for the knees. 

Behind and below the displays of tools, paint brushes and 
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ladder is 


used to attract at- 


This novel 


tention to the 
hundreds of lad- 
ders in stock 
Thisladder 
has a platform 
for women to 
stand on. The 
weather stripping at 
right is in display case 
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A section of paint 
display. The com- 
plete line of 
paint on view 
the 
entire 40- 


foot length 


runs 


one wall. 


Business has 


increased until 
a new man was 
needed for the 


paint section alone 


builders hardware the stocks of those items are kept. The 
complete line of paint displayed runs the full 40-foot length of 
the room. 

Different kinds of coal are displayed in coal scuttles on a 
display island. 

Concealed overhead panel lighting and concealed glass counter 
lighting attract attention to cabinets and decorative mirrors 
arranged in the display counter near the front entrance between 
the office and the show room. The entire layout of the room 
was designed to appeal to both the direct consumer and the con- 
tractor. 

In considering this display room it is interesting to note that 
except for displays along the walls—permanent displays behind 
glass and on shelves, etc..—thought was given to the desirability 
of changing the appearance of the room in the future. All show 
counters, serving counters and display islands were built on 
wheels with this idea in view. New displays can be arranged, 
therefore, according to season and importance. 

“Sometimes,” stated Mr. Martin, “a woman looks around 
even before she selects a contractor. With this display room 
we've exposed our merchandise to the chance of making a sale.” 





Good Lumber Saves Contractor 2 Days 


Harry A. Smith, vice president and treasurer, South Park 
Lumber Co., St. Joseph, Mo., believes in selling high quality 
lumber—and he has at least one contractor sold on buying it. 

This contractor who insists on buying quality lumber recently 
had a new barn to put up. He saved two days building time 
on this 36x100-ft. barn and saved $80 net on the entire job 
by purchasing end matched siding, and joists, girders, studs 
and posts cut to exact length. 

Approximately $3,000 worth of lumber went into the feed 
barn for cattle. But none of the 153 joists had to be cut; nor 
did the carpenters have to cut any of the 150 studs; neither did 
they have to cut the 30 posts or the 1200 lineal feet of 2x12 
girders. Of the 5300-ft. of end-matched siding, they only had 
to cut at the openings and at the end of the run. It was stated 
that only two bushel baskets of waste resulted because the end- 
matched siding could be used at any length in a continuous 
run—completely around the barn. 

The carpenters did cut roof-sheeting and bracing. The barn 
was roofed with wood shingles. 

The money saved on labor cost compared with the slightly 
additional cost of the high quality lumber showed a net saving 
on the job of $80 in favor of the contractor. 

“From the lumber company standpoint,” states Mr. Smith, 
“end-matched lumber also saves money and space. For exam- 
ple, end-matched ceiling dropside is handled in bundles; the 
pieces 6 to 20 feet long. We can stack these bundles all together 





End - matched 
siding and 
lumber cut 
to exact 
length saved 
2 days time 


and $80 net on 






the construction job 


in one bin and handle each bundle just as you would handle one 
piece. Buying lumber that wasn’t end-matched would mean we 
have to stack it piece by piece, each length in a separate bin and 
use up probably six bins. At the same time, handling it piece 
by piece, we would have to carry a larger stock of each length 
in order to be sure we could handle varying demands. 
“End-matched lumber, therefore, saves the lumber dealer 
storage space and the capital that would be tied up in a larger 
inventory. That’s why we are sold on selling quality lumber.” 
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Tourist Calin 
Sold by Retailer in 
New Arkansas Town 


Wrst Mempuis, Ark., May 13.—QOutside this 12-year- 
old town of 2,500 people on U.S. Route 70 a rambling repre- 
sentative of the AMERICAN LUMBERMAN recently noticed a row 
of spic-and-span tourist cabins behind a gas station. Since this 
journal for some time has been encouraging retail lumbermen 
to take advantage of the opportunity afforded by the tourist cot- 
tage industry, a stop was made to learn where materials for the 
nine structures had been bought. Informed that they came 
from the Wallin-Dickey & Rich Lumber Co. in West Mem- 
phis, the writer continued on into this active little community 
and straight to the foregoing yard. 

J. W. Rich, manager, secretary and treasurer of the concern, 
was out of the office but all the questions could be answered by 
]. A. Heath, one of his salesmen. We were told that building 
materials for the group of cabins we had seen and another set 
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The new church for which the company supplied materials 


With an average of 16,000 vehicles passing through West 
Memphis every day, it is a natural point for tourist cabins and 
Mr. Rich and his salesmen have been active. Their success is 
an example of what is possible in hundreds of communities 
which are bisected by State or federal highways, if dealers do 
some promotional work. 

Nearly all of the jobs sold by the yard’s two salesmen, N. W. 
Scarborough and Mr. Heath, are in the package classification. 
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Nine tourist cabins which the Wallin-Dickey & Rich Lumber Co. sold, designed, and furnished supplies for building 


east of here had come from the Wallin-Dickey & Rich sheds. 
Since the firm could supply all the needs for such construction 
projects, they made profitable jobs to handle. Not only was 
considerable material sold, but overhead doors for the garages 
which separate the structures. 

The plans for the tourist courts were drawn in the lumber 
company’s office by H. W. Hill, architect. In some cases it 
has been necessary to supply part of the financing, and private 
funds have been secured for customers who desired them. 





The office and part of the shed building of the alert concern 


Contractors are paid by the job instead of by the hour or day. 
Five builders depend almost solely on the work they get out of 
the lumber yard for their livelihood, and Wallin-Dickey & Rich 
Lumber Co. is proud that it is able to keep them busy most 
of the year. The salesman who sells a job acts as its foreman. 

The biggest package project sold by the company was on land 
leased by the Government and divided into farms for Negroes. 
Mr. Rich personally sold the job which consisted of 30 farm- 
stead units each comprised of a four-room dwelling, a barn, and 
a poultry house. The total bill amounted to business of about 
$60,000 for the company, the writer was told. The project is 
about two miles east of Earl, Ark., where the lumber firm has 
its other yard. Each family has between 30 and 40 acres, and 
has an option to buy the farm. 

As mentioned in the first sentence of this story, West Mem- 
phis is a young community. Most of its buildings still have a 
decidedly new appearance and there is a lot of town spirit. The 
Wallin-Dickey & Rich Lumber Co. located here seven years 
ago. One of the new structures particularly noticed by us was 
the pleasant Presbyterian church which observed its second an- 
niversary on April 4. Built of rich, red brick, the church in- 
terior is a beautiful sanctuary with its walls and ceiling covered 
with Johns-Manville wallboard and squares respectively. The 
church is debt-free, and is planning to erect a manse for its 
minister soon. With five members of the church working for 
the lumber company, only one guess is needed as to where the 
materials will come from for the preacher’s new house! 
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National Retail Directors Request That 
FHA Liberalize Class 3 Regulations: 
Condemn Extension of Mass Housing 


WasuHincton, D. C., May 8—In ringing 
tones, the directors of the National Retail Lum- 
ber Dealers Association, meeting in Washing- 
ton May 6 to 7 inclusive, went on record as 
being unanimously opposed to the extension of 
the present activities of the United States Hous- 
ing Authority. They instructed Secretary 
Frank Carnahan to direct a letter to members 





‘ARL BLACK STOCK, G.W. LaPOINTE, JR., 
Seattle, Wash.; Menominee, Wis.; 
Vice President Treasurer 


of the House banking and currency committee 
telling them of this action, in the hope that it 
would decline to ask the rules committee for a 
rule to bring pending legislation on the floor of 
the House. This legislation was passed by the 
Senate at the last session of Congress, but a 
rule to bring it out on the floor of the House 
was defeated. It would give the United States 
Housing Authority the right to issue an addi- 
tional $800,000,000 in bonds, increase the annual 
contributions of the Government by $45,000,000, 
and provide $200,0000,000 for a program of 
rural housing. All secretaries and dealers who 
were present at the Washington meeting were 
urged to contact their Congressmen in the hope 
of killing this legislation. 


Officers Re-elected; Executive Committee 
Named 


It was the twenty-third annual meeting of the 
directors. R. S. Finkbine, of Des Moines, 
Iowa, was re-elected president. Other officers 
re-elected were Carl Blackstock, of Seattle, 
Wash., vice president; G. W. LaPointe, Jr., 
Menomonie, Wis., treasurer, and Frank Carna- 
han, Washington, D. C., secretary. Executive 
committee members appointed by the president 
were: S. D. Baldwin, Jersey Ciry, N. J.; Don 
\. Campbell, Lebanon, Ky.; R. S. Finkbine, 
Des Moines. Iowa; Paul C. Larsen, St. Paul, 
Neb.; Carl Blackstock, Seattle, Wash.; W. W. 
Anderson, Ogden, Utah; F. D. Prescott, 
Fresno, Calif., and G. W. LaPointe, Jr., Me- 
nomonie, Wis. 

Attention of the directors was devoted almost 
solely to the serious problems with which the 
industry is confronted, and little time was left 
for speakers, or diversion of any kind. The 





first subject that came before the directors for 
discussion was the pending U. S. H. A. Bill, 
reported on by S. D. Baldwin, chairman of the 
legislative committee. 


Find Liberalization of Class 3 Desirable 


The meeting was interspersed with a great 
deal of argument in regard to Class 3, Title I, 
of the National Housing Act. Secretary Car- 
nahan reported that the Washington office of 
the National Retail association has been deluged 
with requests that something be done to secure 
liberalization of the FHA regulations under 
Class 3; and he asked for instructions as to 
what to do about the matter. It was developed 
that there was objection, not particularly to the 
construction requirements, but to the regula- 
tions on property standards, which are the same 
as under Title II of the Housing Act. A few 
of the directors reported that they had been 
able to secure Class 3 loans, but it was evident 
that in most sections the administration of this 
part of the Act is too rigid to afford any siz- 
able volume of low-cost home building. With 
only one or two exceptions, the dealers reported 
that it is practically impossible to secure Class 
3 Title I loans in rural sections or vacational 
areas. The directors finally decided to submit 
this matter to the members of the FHA com- 
mittee of the association, and let it decide what 
steps should be taken for correction. 


Object to Wage-Hour "Wholesale" 
Interpretation 


The Monday afternoon session was devoted 
almost entirely to discussion of the status of the 
retail lumber dealer under the Wage and Hour 
Act. The directors received a report from 
S. D. Baldwin, chairman of the wage and hour 
committee of the association, on its activities. 
Several weeks ago it came to the attention of 
the National Retail association that the Wage 
and Hour Division was on the verge of issuing 
an opinion holding that sales to industrials and 
to building contractors are wholesale, and, in 
fact, designating the large part of every retail 


Ss. D. BALDWIN, D. A. 
Jersey City, N. J.; 
Legislation 


CAMPBELL, 
Lebanon, Ky.; 
Resolutions 





lumber dealer’s sales as a wholesale transaction, 
and therefore subject to the Wage and Hour 
Law. President Finkbine appointed a wage and 
hour committee, headed by Mr. Baldwin, to 
meet with the Wage and Hour Division officials 
and try to convince them that they were wrong 
in their proposed ruling. 

A committee of about twenty men, including 





Ww. W. 
Ogden, 
Executive Committee 


ANDERSON, r. ©. 


PRESCOTT, ° 
Utah; 


Fresno, Calif.; 
Executive Committee 


dealers, retail association secretaries, attorneys, 
and representatives of the National-American 
Wholesale Lumber Association and the Na- 
tional Lumber Manufacturers Association, had 
a meeting with the general counsel, assistant 
administrator, and other officials of the Wage 
and Hour Division, and subsequently a very 
comprehensive brief was filed, based on the 
plea that sales to building contractors should 
be classed as retail. 


Several additional meetings were held by 
members of the wage and hour committee with 
Wage and Hour officials during the time of the 
board meetings, but up until the: time of ad- 
journment no final decision was released by the 
Division.. It was emphasized that, no matter 
what the outcome would be, the association had 
continuousty~been on the job, and had spared 
no effort to. defend the traditional status of its 
members as retailers. 


A very optimistic note was struck when D, A. 
Campbell, committee chairman, made his report 
on the publication of “Home,” a dealer-con- 
sumer publication issued by the National Re- 
tail association. One issue of this magazine has 
been circulated, and another is on the press. 
There has been established a total circulation 
of 375,000 paid subscribers, who have “Home” 
sent them by 983 individual: lumber dealers. 
Mr. Campbell said he had been .advised that 
this is probably the first time any ‘publication 
has reached such a large subscription total prior 
to the release of its initial“issue. It is the goal 
of the committee to secure a total circulation 
of one million copies by Jan. 15, 1941. This 
magazine is to be published six times yearly, 
issued in urban and rural editions. Among the 
purposes of the publication are to aid the indi- 
vidual dealers in selling more merchandise; to 
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Object to Classification of Retailer's Industrial, Con- 
tractor Sales as “Wholesale”: Review Work of Mer- 


chandising Institute, Promotion of Small Homes; 
Think “Design for Happiness” Movie a Highlight 


be a partial medium for a public relations pro- 
gram to refute high building cost propaganda, 
to tell constructive stories about the industry 
and to keep before the consumer the name of 
the retail lumber dealer; and to act as a co- 
ordinating influence within the industry. Mr. 
Campbell stated that the contents of the new 
“Home” magazine will be highly pictorial. In 
order to insure the finest type of editorial 
material, an editorial advisory committee has 
been appointed. 


Resolutions Thank for Co-operation and 
Services 


Resolutions adopted extended to D. A. 
Campbell, chairman; and R. W. Slagle and F. 
M. Torrence, sincere thanks for the develop- 
ment of “Home,” extended thanks for splendid 
co-operation on the Wage and Hour matter to 
National-American Wholesale Lumber Asso- 
ciation and National Lumber Manufacturers 
Association, to the committee which contacted 
the Procurement Division of the Treasury with 
reference to W. P. A. purchases, to Capt. H. E. 
Collins, director of the Division, and to mem- 
bers of the wage and hour committee under the 
chairmanship of S. D. Baldwin; also paid 
tribute to R. S. Finkbine, association president. 

At the Wednesday morning session, H. W. 
Wilbur, president of the Merchandising Insti- 
tute, reported on the progress of its “Tested 
Selling Methods” Program. Mr. Wilbur de- 
scribed a new plan of operation which includes 
the hiring of field men to work through the 
State and regional associations and sell this 
program to the dealers. So far 11 such men 
have been put in the field. 

Following along this idea of making the deal- 
er the local home building headquarters, H. R. 
Northup, assistant secretarv of the National 
Lumber Manufacturers Association, discussed 
the Small. Homes Demonstration, which is a 


program of education and publicity relating to 
small homes promotion, and sponsored jointly 
by the National Lumber Manufacturers Asso- 
ciation and the National Retail Lumber Deal- 
This year the program en- 


ers Association. 





PAUL C. LARSEN, FRANK CARNAHAN, 
St. Paul, Minn.; Washington, D. C., 


Executive Committee Secretary 


tails the establishment of State and regional 
Homes Foundations. Mr. Northup stated he 
felt that each year the program has made very 
substantial progress, and more and more men 
have learned the secret of building attractive 
small homes at a profit. 


"Design for Happiness" Film Is Highlight 


A highlight of the Wednesday morning ses- 
sion was a talk by Carlton K. Matson, director 
of public relations, of the Libbey-Owens-Ford 
Co. Mr. Matson’s remarks were, as he said, more 
or less in the form of an “Editorial,” prior to 
the showing of a small-home technicolor film 
produced and to be distributed by the FHA 
in co-operation with the Libbey-Owens-Ford. 
Co. The title of this “short” is “Design for 
Happiness;” it has an eight-minute running 
time; and will go before about 12,000,000 people. 

“Beyond our selling of glass or lumber and 
building supplies,” said Mr. Matson, “generallv 
to me there is something in this film that is 
fzndamental to our American life today. There 
is something fascinating in the whole small 


MERCHANDISING INSTITUTE 
HEAD PRESENTED 
PLAQUE 


WasHINGToN, D. C., May 13.—The award 
for outstanding service to the retail lumber in- 
dustry was presented by International Hoo-Hoo 
to Hawley W. Wilbur, president of Merchan- 
dising Institute of National Retail Lumber Deal- 
ers Association, at a joint meeting of the Wash- 
ington and Baltimore Hoo-Hoo Club, which 
was held here May 7. 

Mr. Wilbur, secretary-treasurer of the Wil- 
bur Lumber Co., West Allis, Wis., played a 
prominent part in organizing the Merchandising 
Institute. 

In presenting the award, Carlysle MacLea, 
Baltimore, national officer substituting for 
George W. Dulany, Jr., Clinton, Iowa, head of 
Hoo-Hoo, said: “The sales development pro- 
gram of the Merchandising Institute of Na- 
tional Retail Lumber Dealers Association has 
been the most successful co-operative undertak- 
ing in the history of the retail lumber industry. 





Left-to-right are: Roger Finkbine, Des Moines, lowa, president N.R.L.D.A.; Mr. Wilbur, president of 
Merchandising Institute; Carlysle MacLlea, Scrivenoter of International Concatenated Order of Hoo-Hoo, 


and Channing Walker, Washington, D. C.. 


house movement. I feel it is a patriotic ven- 
ture to make homes available to the little fel- 
lows. You know if we could again make a 
home the rule of everybody in this country 
as it was in the early days of the Republic, 
we would have the greatest panacea for all our 
ills. The small homes movement is not only 
a business but a cause.” 


At this time Mr. Matson introduced to the 
directors two men who were present from the 
FHA, Jay Keegan, assistant administrator, and 
George Vanderhoef. Mr. Keegan stated that 
the FHA appreciated the co-operation it 
had always received from the National Retail 
Lumber Dealers Association, and that the FHA 
officers have a very close working arrangement 
with the association and its officers. 


I. N. Tate then reported to the directors the 
results of a real estate tax conference he had 
attended the first week in May. (Summary of 
its action appears on another page—KFditor). 


vice president of Washington Hoo-Hoo 


Already almost 4,000 retail lumbermen have 
begun to follow the program. Almost two- 
thirds of the yards which made any use of the 
program of the Institute during the year 1939 
reported that they got a bigger share of the 
total building material business in their towns 
and cities in 1939 than they had obtained in the 
preceding year. The contribution made by 
Hawley W. Wilbur and the other lumbermen 
associated with him in the constructive enter- 
prise has been made without compensation. The 
award now made by Hoo-Hoo is intended to 
symbolize the building material industry’s rec- 
ognition of this unselfish undertaking. 

Members of the board of directors of the 
N.R.L.D.A. and most of the State and regional 
retail associations in the country attended the 
presentation ceremonies. , 

(Report of joint meeting of a Na- 
tional Retail group and Baltimore 


Hoo-Hoo appears on page 45.) 
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Applying the “Good Neighbor” Idea 


The lumber dealers and other mer- 
chants of Nebraska City, Neb., backed 
by an efficient local Chamber of Com- 
merce, have been notably successful in at- 
tracting trade to that city, and developing 
profitable relations with its entire trade 
area, by various up-to-date methods. 
These have included “Good Will Trips” 
and other special events, some of which, 
after interviewing several of the local 
lumbermen, we described in a feature 
story, with photographs, appearing in our 
issue of Jan. 27 last. 

Publication of that story brought re- 
quests from lumber dealers in various 
parts of the country for still further de- 
tails—to enable them to promote similar 
endeavors in their communities. So we 
asked the genial secretary of the Ne- 
braska City Chamber of Commerce, Mr. 
Thomas Thomsen, to tell the AMERICAN 
LUMBERMAN, and its community-minded 


readers, more about the plans and meth- 
ods that have been so successfully used. 
He replied as follows: 

“Regarding the program that the 
Chamber of Commerce of Nebraska City 
sponsors to develop the city’s trade area, 
I am glad to give your readers the follow- 
ing information : 


1. Good Will Trips. During the past two 
years we have organized Good Will Trips to 
various towns. We have made arrangements 
with some organization in town to bring our 
school band and help them in furnishing addi- 
tional entertainment for some local event. In 
some towns they have kittenball games, at 
which we would furnish music. Some have 
free movies, and others stay open some night 
of the week; and in order to attract more 
people our band would give a drill on the 
street. This has been appreciated by the towns 
visited. A caravan of merchants has accom- 
panied our band and, during the play, has 
visited and become acquainted with the people 
in that trade area; all of which has helped to 
establish good will. 
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All the main arteries to Huntington, W. Va., are used by the Carolina 
Lumber Co., of that city and Danville, W. Va., to advertise some item of 
the complete line of building materials carried by the company. Large 
billboards located at strategic points outside the city command the atten- 
tion of both arriving and departing buyers. 
changed at frequent intervals, serving the double purpose of keeping the 
signs freshly painted, and varying the appeal made to the buying public. 
Last year all of the signs carried a message made highly effective by its 
simplicity. The theme was roofing. This season, the message is made 
effective by means of the artistic composition and coloring of the sign. 
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Messages on the signs are 








2. Exchange of Bands. Some of the larger 
towns which are in our immediate trade area 
sponsor some large festival during the year, 
and we have worked out a plan for exchang- 
ing bands. That is, we send our snappy high 
school band to their festivities, and in exchange 
they send their band to ours. This gives each 
town an opportunity to have outstanding mu- 
sical entertainment at a very small cost. 


3. Steamboat Float. Our city is located on 
the river, so a steamboat float representing 
Nebraska City is very appropriate. We built 
such a float, which can be placed on a large 
truck. It has a pilot house, and a paddle wheel 
in the rear, and is large enough to accommo- 
date about ten band boys. This float has been 
sent to different towns having parades, and 
has usually, been the outstanding float in the 
parade. Needless to say, it is much in demand, 
and also, really advertises Nebraska City. 


4. School Board Dinner. Shortly after the 
schools are organized in the fall, we invite the 
school board members from the rural schools 
to be our guests at a dinner at which we have 
special entertainment and some _ outstanding 
speaker. This gives the board members an op- 
portunity to get together and to talk over 
community problems, and they always learn 
that the merchants of Nebraska City are a 
pretty fine bunch of fellows when you get to 
know them. This has created considerable 
good will in the rural areas, and the attendance 
is increasing each year. 


5. The Apple Harvest Festival. The big 
festival of the year is the Apple Harvest Fes- 
tival held in the fall. This is similar to fes- 
tivals promoted in various towns as mentioned 
above. We secure plenty of good bands through 
the exchange of bands with other towns. Last 
year we inaugurated another feature, of hav- 
ing free acts on the streets, which is not very 
common in this area. We also have the cor- 
onation of a queen, with all its attending pomp 
and ceremony. The rural schools cooperate by 
preparing educational floats for the parade. 
Last year their floats carried out the theme of 
reading; this year they will be of an historical 
nature. We also have floats from other towns 
and our parade usually lasts about 1% hours. 


6. Christmas. Each year we have special 
Christmas decorations and other festivities. 
During the last year we enlarged this consider- 
ably, and employed an outside company to come 
in and put on a real Christmas Parade. The 
schools were especially invited, and free candy 
was given by Santa Claus, together with spe- 
cial entertainment features. Approximately 
fifteen thousand people attended this event. 


“This year we have inaugurated two 
other programs : 


1. Junior Livestock Program. In this pro- 
gram the Chamber of Commerce underwrites 
notes for boys and girls who wish to purchase 
hogs, calves, sheep, or poultry, with which to 
begin re-stocking the farms. We believe that 
this program will be appreciated and prove 
successful. 


2. Arbor Day Program. In cooperation with 
the public schools and the Farm Bureau, we 
are trying to encourage the planting of trees 
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on farms and on school grounds. The Cham- 
ber will award plaques and loving cups. 

“Inasmuch as Nebraska City was the 
home of J. Sterling Morton, founder of 
Arbor Day, it is fit and proper that Ne- 
braska City should take the lead in pro- 
moting tree planting activities.” 





‘Show and Sell" Is an 
Excellent Rule 


G. C. May, general manager West End 
Lumber & Material Co., Little Rock, 
Ark., believes that the way to sell goods 
is to show them, so he maintains attrac- 
tive displays. The general office and dis- 
play room are in a_ separate building 
which faces one of the principal high- 
ways entering the city, with hundreds of 
automobiles passing every day. The side 
and the roof of one of the sheds are util- 
ized to show roofing and siding samples. 

The entire front of the building is 





This rack in sales room of West End Lumber 

& Material Co., Little Rock, Ark., holds and 

displays rolls of wire screen, permitting con- 

venient cutting of any desired length to 
fill orders 


G. C. May, manager 
West End Lumber & 
Material Co., Little 
Rock, Ark., beside 
display of steplad- 
ders and regular 
ladders, so placed 
as to be seen from 
outside as well as 
from the inside 





This retail concern streamlined its name and its yard at same time 


taken up by display windows, which are 
not closed off from the display room; 
consequently passersby see not only the 
window exhibit but the goods that are on 
display in the sales room proper. 

A handy device, shown in accompany- 
ing photograph, has been provided for 
holding wire screen. The “cradles” in 
which the rolls of screen rest are faced 
with metal, so that the roll turns easily 
when the screen is being pulled out for 
cutting; but, being drawn through slots, 
to the desired length, the roll is prevented 
from unwinding too easily. 





Firm Celebrates Fifty-seven 
Years of Service 


SAN FRANcisco, CALir., May 13.—In celebra- 
tion of its fifty-seventh year of service, J. E. 
Higgins Lumber Co. has issued a large broad- 
side commemorating the event. The broadside 
also announces the company’s latest remove 
during the spring of this year. The front page 
is an attractive line drawing which presents 
in cartoon form a graphic representation of the 
company’s progress from 1883 until the present 
time. At the top of the page is a reproduction 
of one of their previous yards, and then pro- 
ceeding down the page in zig-zag progression 
is a line of loaded lumber trucks and customers 
carrying Higgins lumber. Cartoon characters 
add to the festive spirit of the drawing: bands 
are playing, newsboys are shouting extras and 
the parade is being photographed. At the bot- 
tom of the page, there is a drawing reproduc- 
ing their new location at 99 Bayshore Blvd. 





New Name and New Shed Spell 
Progress of Firm 


A quite recently remodeled yard is 
that of Fullingtons, at Clay Center, Kan. 
This concern streamlined its name as well 
as its plant, having been formerly styled 
the Clay Center Lumber & Coal Co. Al- 
though there has been no change in the 
ownership or personnel, which remains, 
as before, in the hands of C. B. Fulling- 
ton and George Fullington, it was felt 
that the old name was too long, and that 
the single word “Fullingtons” personal- 
izes the business more effectively. 

“By the addition of a nice display front 
window,” said George Fullington to the 
AMERICAN LUMBERMAN,” we can display 
our merchandise more adequately. Our 
location is favorable, being right in the 
heart of town, so we bordered the window 
with green neon lighting. Thus our dis- 
plays are conspicuous, both by day and 
night. 

“We replaced the former drop siding 
with asbestos, and also altered the front 
of the building to a more modern con- 
tour. The old sliding front and back 
doors of the warehouse were replaced by 
new overhead doors, the convenience and 
ease of handling which have already off- 
set the cost. 

“The two sides of the shed are now 
connected by an overhead bridge, saving 
time in getting out lumber items stored 
on either side. Another improvement is 
an intercommunication system, which 
has been installed to all points in the 
yards and warehouses so that the office 
can talk to any employee at any time.” 





To Aid You Make Boys Into 
Future Customers 


It would be hard to find a book more practical 
than “The Home Carpenter,” in the writing of 
which Edwin T. Hamilton had had the aid of 
Stanley Works on tools, of the Carborundum 
Co. on their sharpening, and of E. C. Atkins 
& Co. on saws. Better than “telling every- 
thing,” it shows everything in 154 full-page 
illustrations, each page presenting several 
sketches, some of them a dozen or more, and 
all of these satisfyingly clear. The author’s 








Here is reproduced a not too good photograph showing a method of stacking 2x4's, devised by 
("Uncle Fud") George Meadors, manager of the Van Buren (Ark.) yard of T. J. Gilstrap Lumber 
Co. This yard handles a good many 2x4's of native lumber which with ordinary way of piling is 
inclined to warp. By the method here shown the 2x4's are stacked on edge, with a piece of 


2x2-inch under each alternate tier, so that the tiers break joints. It is a simple arrangement, 


and it works 





previous “Boy Builder” won high praise, and 
in writing “The Home Carpenter” he has not 
only secured the co-operation of the companies 
mentioned, but accepted suggestions from other 
practical amateur woodworkers. From _ the 
viewpoint of the retail lumberman, the plan of 
the book seems ideal, for, of its 466 pages, 292 
are devoted to things to make for various 
rooms of a home—chapters being headed Base- 
ment, Kitchen, Dining Room, Living Room, 
Bathroom, Bedroom, and consisting of plans 
and instructions for making useful and attractive 
conveniences for these. Presenting such ideas 
is the finest kind of promotion for building 
materials, and perhaps the retailer can aid in 
circulating them among his customers by sug- 
gesting that copies of this book be added to his 
local public and school libraries, by having a 
copy available at the yard office, or by offering 
copies as prizes in essay or craft or exhibit 
contests that he may be conducting. The pre- 
liminary chapters deal with Hand Tools and 
Their Uses, Wood, Joinery, Checking and As- 
sembling, Finishes and Finishing, and the Work- 
shop, these giving adequate instructions on 
equipping for the work, selecting materials and 
performing all necessary operations. This hand- 
some and strongly-bound volume, printed in 
easily readable type on good paper, with glos- 
sary of terms and index, comes at $3.50. 





Another Short-Cut in the 
Handling of Screen 


The Peoples Lumber Co., of Church 
Point, La., of which concern H. C. Vau- 
trat is president, maintains a complete 
retail lumber and building material plant. 
It also operates a hardware store, where 
everything usually found in an up-to- 
date store is carried, including wallpaper 
and wire screen. The picture at bottom 
of page shows one of the employees get- 
ting out an order of screen. 


The wire roils are kept in bins under 
the counter, as can be seen. A rack was 
made to help handle and unroll the wire, 
as shown in the picture. Pieces of 2x12 
were cut out and fastened to the end of 
the counter; two wood rollers are 
fastened at the bottom of the groove so 
that the rolls of wire unwind easily. 
Marks, a foot apart, are made along the 
edge of the counter so that the desired 
length can be cut off without stopping to 
measure; simply 
unroll the wire to 
the length - mark 
wanted, and = cut 
off. 

T. R. Daigle is 
the secretary, and 
Mr. Vautrat’s able 
assistant. 





Showing how special 
rack expedites han- 
dling of wire screen 
in store of Peoples 
Lumber Co., Church 
Point, La. 
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Rack for Convenient Storage of 
Wire Screen 


F. F. Russell, manager of the Thomas 
Lumber Yard at Crystal Springs, Miss., 
sells a “lot’’ of wire screen. To help in 
handling this line he has constructed a 
rack, or series of racks, in the main of- 
fice and display room. Each bin is 
marked with the size of the screen kept 
in it. The doors of the bins are hinged, 
so that a roll may readily be taken out and 
the desired amount cut off. When rem- 
nants are left, they are carefully rolled 
and a tag giving the length of the piece 
and the size of the screen is tied to the 
end. These remnants are kept on a shelf 





F. F. Russell, manager Thomas Lumber 
Yard, Crystal Springs, Miss., standing be- 
side screen storage rack which he designed 


so that a piece may be quickly obtained. 
In this way all waste is eliminated. 

Mr. Russell said, “I buy all my screen 
from jobbers but I only buy advertised 
brands. If a manufacturer does not think 
enough of his product to advertise it in 
trade journals it is not good enough for 
my customers. By buying from a jobber 
I do not have to stock so much at any 
time.” 





Announce Opening of Retail Yard 
With Novel Folder 


The Oliver Lumber Co., of Springfield, Mass., 
recently announced the opening of their new 
yard with a novel folder that was sent to pros- 
pective customers. The first page contained 
the word “Announcement” with their mono- 
gram. On the two inside pages was the an- 
nouncement proper, which told of the services 
and the products that they will offer to the pub- 
lic. The last page shows a map with the loca- 
tion of the company marked in red. 
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Systematic Storage Speeds 
Assembly of K. D. Items 


“We can assemble knock down door 
and window frames from stock for an en- 
tire house in an hour, and be sure we 
have exactly the right pieces, with this 
system of storing the parts,” said W. Z. 
Mauck of the Harrisonburg Building & 
Supply Co., Inc., Harrisonburg, Va. 

Knock down parts are stored in a 
closed warehouse in open side bins of 
varying widths and heights. The bins for 
windows are divided into three major 
sections to take the parts for frame house, 
solid brick and brick veneer frames. Each 
major section is divided into smaller sec- 
tions for different size windows. A ver- 
tical tier has compartments for all the 
parts of one size of window. At the top 
are the sub-sills, below them the heads, 
then the side casing, and at the bottom, 
the sills. Each bin is plainly marked with 
a black-lettered card showing the size and 
name of the piece, and the type of house 
it goes in. 


Orders to the yard man who is going - 


to load a truck show the kind of house 
the windows and doors will be used in, 





A partial view of the stock of knock down 
window and door frames 


and the sizes. The yard man’s work is 
then reduced simply to reading the cards 
on the bins as a guide to the pieces he 
should select. Doors and door frames 
are stocked and marked in the same man- 
ner. 

“Not only does this system speed up 
and simplify loading, and thus minimize 
the possibility of making mistakes,” said 
Mr. Mauck, “‘but carrying the same gen- 
eral idea throughout the entire yard, we 
are able to take inventory of all our stocks 
in about a day and a half.” 

In addition to large stocks of lumber in 
closed sheds, many carloads of rough 
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stock are kept in piles in the open across 
the street from the yard. The company 
has its own dry kiln of two-car capacity 
in which it dries lumber to the moisture 
content approved for use in construction 
in that part of the country. 





Week-Enders Excellent 
Customers for Country Yard 


For the increasing number of those who 
seek a quiet country retreat from the crowding 
and noise of the city, and who aspire to the 
sense of rounded living that comes with the 
realization that they are putting down roots in 
a bit of land of their own, “A House for the 
Week Ends,” by Virginia Kirkus, can be rec- 
ommended; and it is the kind of book that will 
provide to the country retailer an excellent 
guide as to the special requirements of the 
growing army of week-enders. Half the fun of 
establishing such a retreat, the author and her 
husband found, was in doing things slowly, by 
planning ahead for such comforts and improve- 
ments as room re-arrangements, new doors, 
picket fencing; and they carefully scheduled, 
in accordance with their spending power, a list 
of things that should be done over a period of 
four years. People like that, already “sold” 
on the idea of regulariy securing new materials 
and paying for them on the nail, make ideal 
prospects for a retail building material yard’s 
salesman. To this reviewer, who has been 
carrying through a similar program, the book 
seems chock full of helpful suggestions, as to 
not only the home itself but as to gardening 
and housekeeping; and it is completed by a 
calendar of those things that should or may 
Le done in their season, for the maintenance 
of the property and the enjoyment of it, and 
a suggested shelf of reference books to aid one 
in solving the peculiar problems of the week- 
ender as they arise. It contains 245 pages 
and is priced at $2.50. 


There has also just been issued another ex- 
cellent book on the same subject. Say the au- 
thors, “Buying a house and keeping it up re- 
quire a certain knowledge of architecture, and 
most people with country houses find that they 
want to know more about building and styles.” 
“Your House in the Country,” by Henry and 
Eugenia Mins, plentifully supplies, with a mass 
of other helpful material, the needed informa- 
tion on home buying or building, remodeling 
and re-arranging—one of the authors being an 
architect, and the other a handy man with sci- 
entific training. The book is designed to initi- 
ate city people into country life, and primarily 
for those of modest means. “People with coun- 
try houses may not all be wealthy,” observe 
the authors, “but they all have large ideas.” 
and it is in helping them to convert into reali- 
ties as many of the ideas as the means will per- 


Attractive setting of 
plant of Mid-Texas 
Lumber Co., Tyler, 
Tex. Observe the 
garden seat in fore- 
ground 
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mit, that the retail lumberman is interested. The 
chapters on new building and remodeling are 
excellent, but most of the technical information 
given is already part of the working equipment 
of a yard manager. What will be of most in- 
terest and service to him are the hints on spe- 
cial needs of week-enders—such as the sugges- 
tion that the barn loft may be converted into 
a guest room, discussion of means of shuttering 
the house for winter, and providing an outdoor 
shower bath booth for an influx of summer 
guests. The book succeeds well in its aim of 
telling the week-ender how to make his double 
life more happy, and after all it is ideas of this 
kind that the retailer must sell to such prospects 
in order to increase his sales of building ma- 
terials to them. The book contains 424 pages, 
including index and bibliography, is substanti- 
ally bound and is available for $1.96. 





Forbids Brush Burning 


SACRAMENTO, CALIF., May 11.—The State 
board of forestry has approved new regulations 
prohibiting brush burning in the southern half 
of California and placed heavy restrictions on 
such practice in the northern half. 





In a Spot of Beauty This Yard 
Sells Lumber 


The main office of the Mid-Texas 
Lumber Co. is located at the edge of the 
business district of Tyler, Tex., on a 
main State highway. The entrance to 
the plant is through a wide driveway. 
The grounds on either side of this drive- 
way are kept in beautiful manner. On 
one side is a terraced lawn, and on the 
other a lawn and flower beds, with a gar- 
den seat as shown in the picture. 

In the background is one of the com- 
pany trucks, loading sand. On the truck 
is a form into which an employee is 
shoveling sand. This form is a square 
yard, so that it is not necessary to weigh 
the load, as the employee fills the form 
as many times as he wants yards of sand. 

An unusual department for a building 
materials store is maintained by the com- 
pany—a picture and framing section. A 
large assortment of styles and grades of 
frames is shown, from which selections 
may be made. This department is taken 


care of by Miss Henry, the daughter and 
sister of the owners, W. S. and H. C. 
Henry. 
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General Outdoor Adv Co 


Crath-Ju on Competitive Markets 
With Quality Lumber and Cath-Iu 


There’s nothing new in this. 
people even if they have heard of it don’t 


But most 


believe it. You can crash a competitive 
market with quality merchandise anytime. 

The trick is in the way you do it. 

Edward Hines Lumber Co., Chicago, 
Ill., has done it and developed a method 
that ought to work almost anywhere. 
Their secret of success comes in three 
parts: they tell the customer the differ- 
ence between ordinary lumber and ultra- 
quality lumber; then they dramatically 
present their ultra-quality lumber; and 
finally, they give their finest lumber a 
name that ties up with the qualities they 
want to emphasize. 

“You've got to create a stenciled stock 
and put a value behind it like Crane Co., 
and Kohler have done with plumbing fix- 
tures,” stated Phil Creden of the Edward 
Hines advertising department. “Lumber 
has had some severe opposition to over- 
come in the past few years just because 
we've allowed the public to think every 
piece of lumber was just a piece of lum- 


ber. 200 years ago it took a year or 
two to build a good home and the 


lumber had time to dry, and the moisture 
content reached a point of balance with 
the surrounding atmosphere. Today, 
modern homes are put up in a month. If 
the lumber hasn’t been dried properly for 
the surrounding conditions before the 
lumber is put into the home, the chances 





are the lumber will cause jamming doors, 
squeaky floors, cracked walls and vibra- 
tion. 

“Because the framework of a house 
wasn’t seen, unsuitable lumber has often 
been used and the money spent on the 
things that show. Yet the difference be- 
tween dry acclimated lumber and not 
completely seasoned lumber is less than 
$50 in a small home and less than $90 in 
a $10,000 home. In other words it costs 
more to make the repairs and changes 
necessitated by inferior lumber after the 
house is built than it does to construct the 
framework, the bones of the house, from 
the best lumber obtainable.” 


Prospective Builders Assured of Quality 


Based on the conviction that only the 
best lumber obtainable should be used for 
joists, studs, rafters, roof boards, sheath- 
ing, sub-flooring and finish flooring, Ed- 
ward Hines Lumber Co. has launched its 
campaign, currently featuring “Precision 
Lumber” for the small home. Earlier, 
they conducted a campaign on_ their 
‘Bonded Precision Lumber” for larger 
homes. Both grades are of selected No. 1 
stock, but the “Bonded Precision Lum- 
ber” is: 1. Stabilized to Chicago’s cli- 
mate at the mill; 2. Has six growth rings 
to the inch; 3. No critical defects, no 
large knots at critical points ; 4. Straight- 


grained; 5. Every piece stabilized before 
it is planed to size; 6. Every piece trade- 
marked and to qualify as a Chicago Lum- 
ber Institute member Hines has posted a 
$10,000 Indemnity Bond guaranteeing 
performance of Institute rules. 

The “Precision Lumber” for small 
homes is: 1. Dry—stabilized to Chi- 
cago’s climate; 2. Medium grained-lum- 
ber that has extra strength; 3. Economi- 
cal—priced at a level that justifies the 
investment. It conforms to the small house 
framing standards of the Chicago Lum- 
ber Institute; it is trade-marked, and 
checked first by the Hines lumber experts 
and second, by engineers of the Chicago 
Lumber Institute. Every job is given a 
certificate of inspection issued by the Chi- 
cago Lumber Institute when the lumber 
is found to be up to specifications. 

The purpose of all these specifications 
is simply to assure prospective home 
builders that the lumber going into their 
homes will not shrink; that even the rain 
falling on the lumber while the house is 
being built will not affect the moisture . 
content ; that in the last analysis the house 
will stand up foursquare. 

The chief reason why small homes can 
be built of lumber that doesn’t pass quite 
as rigid a test as lumber used for large 
homes is simply this: the larger homes 
use longer and larger joists, studs, and 
rafters and therefore the proportionate 
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Left: Several highway sign-boards are used 
in promoting Dry Lumber Insurance for 
homes by using Precision Lumber from 
Edward Hines Lumber Co., Chicago, Ill. 
One of these signs is known to have at- 
tracted business from a point 21 miles away 


possible shrinkage is greater in building 
a large home than in building a small one 
where shorter lengths and narrower 
widths may be used. But it must be re- 
membered that even the lumber advocated 
for small homes is of select No. 1 grade 
and has been seasoned for local Chicago 
conditions. 

Hines is making their presentation of 
this lumber dramatic by use of the phrase 
“Dry Lumber Insurance.” They are 
using attractive bill-boards throughout 
the city proclaiming, “Give your new 
home Dry Lumber insurance. Hines 
Precision Lumber.” <A builder 21 miles 
south of the farthest board out on Chi- 
cago’s South Side reported that a cus- 
tomer of his had seen Hines’ sign and in- 
sisted he build his home of precision 
lumber. So it can be seen that the sign- 
boards are “pulling.” Incidentally the 
signs are so attractive that Hines has been 
able to place them in suburbs where here- 
tofore bill-boards were not allowed. 

A novel piece of literature gotten up in 
the form of an insurance policy has 
proved successful in its mission of get- 
ting the prospective customer to read it. 
The “Policy” arrives in an envelope with 
a cellophane window covering one side 
through which the customer reads, “Dry 
Lumber Insurance With Hines Precision 
Lumber.’ The inside of the folder tells 
the whole story of what precision lumber 
will do. These folders are mailed to all 
“Dodge Reports” and given to builders 
for distribution to their customers. 

In addition, the campaign is backed by 
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newspaper advertising, chiefly advertising 
remodeling possibilities and seasonal 
sales, with a small advertisement at the 
top tying in with the precision lumber 
campaign. 

To back up their claims, Hines uses 
two Department of Agriculture booklets 
which they distribute. These are: “House 
Framing Lumber Should Be Kiln Dried,” 
from Forest Products Laboratory, Madi- 
son, Wis., which cost two cents a-piece; 
and “Control of Moisture Content and 
Shrinkage of Wood” from Superintend- 
ent of Documents, Washington, D. C., 
which cost five cents a-piece. 

“These booklets are all any lumber 
dealer needs to set up a campaign,” Mr. 
Creden stated. “These booklets, plus three 
or four bill-boards in a small town, plus a 
little local paper advertising would give 
the dealer a right to sign up his contrac- 
tors to sell his selected stenciled stock for 
home building.” 

Hines uses only builders to promote the 
precision lumber campaign. They report 
they have been successful in signing up 
many builders who heretofore have never 
used anything but ordinary lumber, and 
they report that the builders are enthu- 
siastic and are tying in on sites with job 
signs that are replicas of the highway bul- 
letins. A builder cannot buy precision 
lumber for a job, however, unless he uses 
nothing but precision lumber for that job. 

Hines further protects their house own- 
ers by insisting that the plaster be allowed 
to dry before trim, casing, and oak floor- 
ing are installed, because they want to 
eliminate all the moisture absorption pos- 
sible. They also insist upon proper nail- 
ing, right number of nails and proper 
framing on jobs where their precision 
lumber is used. They feel they have a 
right to do this because they are running 
the campaign that makes possible the sale 
of quality lumber in a competitive market. 
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PRECISION: 
LUMBER 
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This Dry Lumber Insurance "policy" is one 
of the chief pieces of literature developed 
for the Edward Hines sales campaign 


Hines maintains that you, too, can se- 
lect a fine stock, balanced for your local- 
ity, give it a name and then put a value 
behind it that will give your company 
prestige in your community. 





A man who believes in mak- 
ing a lumber and building ma- 
terial yard perform any build- 
ing service required by the 
construction industry in his 
locality at any given time is 
Frank Snider, 
Co., Keyser, W. Va. 

“Conditions, and 
markets change from time to 


DEALER OPERATES YARD TO MEET CHANGES 


IN LOCAL BUILDING NEEDS 


tions require. 


was in that field. 
Snider Bros. 


building 


time,” said Mr. Snider, 


“and we aim to do the job the condi- 


In connection with the yard we have been doing 
contracting and millwork fabricating for a long time. 
our general contract business amounted to about $300,000. 
There was a school program under way, and most of our work 
In 1932, during the real black days of the 
depression, when construction was almost non-existent, there 
was a lot of road improvement, and we transferred our attention 
to that field, taking contracts for road building. 

“Tt seems apparent now that the big market is in the small 


Last year 


home field, and that is where we are concentrating our atten- 











Frank Snider of Snider Bros. 
Co., Keyser, W. Va., watches 
conditions and matches them 
with business methods at the 


tions. 


We have just begun the construction of two small homes 
to use as demonstrators, and we expect to sell them after we 
have opened and exhibited them. 

“We carry everything the trade calls for, 
build, and we believe the market for small homes is ripe. There 
are a lot of prospects, and we have a number of projects in 


we know how to 


yard process of development in our drafting department ” 








Strong for real salesmanship of com- 

plete jobs is C. H. Olson, Waco, and 

his arrangements with contractors are 

such as to protect the yard's reputa- 

tion for quality; this "snap" was made 
in the city's Cameron Park 


“I’m surprised and amused when I 
hear arguments about package selling and 
customer financing on the deferred pay- 
ment plan.” C. H. Olson, of the Olson 
ILumber Ltd., Waco, Tex., speaking. 
“Some lumbermen,” Mr. Olson contin- 
ued, “believe these are new and untried 
methods which have no chance for suc- 
cess in retailing building materials. 

“Ever since I entered the lumber busi- 
ness in 1911, I’ve either worked for a 
company that used these methods, or I’ve 
used them in my own yard. Any method 
can fail. It can be used in the wrong 
way, or the times can be too tough. I 
had my own troubles during the early 
thirties; due in part to the times and in 
part to the fact that I didn’t know as 
much about the practical economics of 
banking as I should. But package selling 
and deferred payments are old methods 
that, given even a reasonable chance, are 
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REALM OF THE 


ldeas Are This Texas Yard's 
Leading Sales Items 


successful. I wouldn’t like the lumber 
business on any other basis.” 


Methods Founded on Selling and 
Service Idea 


Ina recent issue, this department quoted 
an unnamed dealer who raised many 
questions about the new service; largely 
on the basis of its cost and the fact that 
plenty of customers don’t want special 
service. While this is no debate we'll 
let Mr. Olson describe methods used in 
a yard that is founded on the service and 
selling idea. Not all lumbermen who 
do package selling on a deferred pay- 
ment basis use the same methods. These 
are Mr. Olson’s ways. 

He believes that building materials 
have to be sold; not just carried in stock 
on a warehouse basis for customers to 
buy when they happen to think of it. 
About 80 percent of life insurance is sold 
after the prospects have first turned it 
down. Probably about 70 percent of 
building material is really sold; and some 
30 percent of the customers would come 
in anyway. This 30 percent includes 
the nonservice sales. The proportion may 
be running a litttle higher at this time, 
due to the fact that farmers who were 
hard up during the depression put off 
even those purchases that normally come 
in on their own power. There have been 
deferred and accumulated building needs 
in this bracket. But over a representative 
period of years the cash, non-service and 
low-grade sales probably do not run more 
than 30 percent of potential sales. 


Protects Yard's Reputation by Insisting 
That Contractors "Stick" 


Mr. Olson does not do contracting, 
but his salesmen do the selling for the 
contractors. In working out this rela- 
tionship, he makes some definite require- 
ments of the contractors. They may or 
may not deal with him as they choose; 
but there’s no in-and-out business about 
it. He picks his contractors with care, 
on the basis of their skill and their ability 
to do good work and to make a profit 
within the labor bids. They must be able 
to do their stuff; for the reputation of the 





This is one of the "complete" jobs 
sold by Olson Lumber Ltd., of Waco, 
Tex.; Mr. Olson is standing in front 


yard depends upon satisfactory work. 
And since the yard does their selling for 
them, they must stay by the yard. If 
they want to go elsewhere, it’s all right; 
but in such a case they must go 100 per- 
cent elsewhere. The yard service is co- 
ordinated; labor, materials, financing, 
plans. Everything is aimed at that com- 
pleted job. A given builder might do 
good work, putting up a house out of 
materials gotten elsewhere. But he 
might not, and through no fault of his 
own work. The plans might not be good, 
the materials not adequate. In that event 
the unsatisfactory house would be asso- 
ciated with the builder; and if he did 
some work for the Olson yard, this bad 
report would attach through him to the 
yard. Mr. Olson wants a _ reasonable 
control over his reputation as well as 
over his business dealings; and if a con- 
tractor works for him the contractor must 
go all the way. In return, the yard not 
only does the builder’s selling but under- 
takes to keep him reasonably supplied 
with jobs. 


Stands by Its Contractor Friends 


“In this connection there is a problem 
that used to stop me cold,” Mr. Olson 
said. “A prospect would come in,- or 
more often we’d go to him, and we'd 
be getting along perfectly until we came 
to selecting the builder. Then the cus- 
tomer would say that he had a relative or 
friend in the building line and that he 
wanted ‘Uncle Charlie’ to put up the 
house. I wouldn’t know what to say or 
do. It looked like losing a sale, for we 
do stand by our contractors. Now I 
tell this customer something like this. It's 
not only to our interest but to yours that 
we give you the very best possible house, 
and the only way we can be sure of doing 
it is to see that a man that we know can 
and will do good work, puts up the build- 
ing.’ This is a plausible and reasonable 
argument, and it works.” 

In selling roofs, this company has its 
own workmen apply the material ; will not 
sell in any other way. 


You Can Get Right Price for a Good Job 


After he makes up the price on a job, 
and that comes late in the negotiations 
when most of the detailed planning is 
done, Mr. Olson adds a sales commission 
to the price. Some of the salesmen, espe- 
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RETAILER 


Guides Customers to a Wise Choice of 

Quality Building Materials for a Com- 

plete Job, and Insists on Honest Con- 

struction Craftsmanship So Its Reputa- 
tion Is Protected 


cially when new to the Olson methods, 
were aghast over this; said they couldn't 
possibly sell against competition with this 
price handicap. Mr. Olson smiles and 
recalls an experience of years ago which 
taught him the fact that reasonable prices 
are accepted as reasonable when they in- 
clude the things the customer wants. 

A professional builder, speculative 
builder if you wish though he never built 
much beyond his current sales, came to 
town. He had an honest, country sort of 
face but was as shrewd as they come; 
shrewd but utterly dependable. He ar- 
ranged with Mr. Olson to build one house 
on a joint financing basis. He built it 
at a cost of $2,500 or a little less and sold 
it on a monthly-payment basis. The price 
he got was $4,500! That was long before 
the days of the FHA, so Mr. Olson had 
to sell the paper. 
and took him out to see the house and 
the owner. The latter was completely 
enthusiastic about the house; just exactly 
what he wanted, financed in a way he 
liked. He readily told about his earnings, 
to prove he could easily meet the pay- 
ments. The prospect promptly bought 
the paper. During a period of several 
years this speculative builder put up and 
sold more than 300 houses; always mak- 
ing a good profit, always satisfying the 
home buyers. 

“You can sell it if it’s good,” Mr. Olson 
says, “and if you know how to sell. That 
necessary extra margin scares nobody, 
provided the house is right and it’s sold 
as a house and not as a collection of 
builder's items.” 


Believes in Giving Staff Adequate 
Schooling 


Every Monday night the staff goes 
to school, This includes everybody : 
bookkeepers, yard men and truck drivers 
as well as salesmen. They meet in the 
office sales room that daytimes is the 
wallpaper department. The idea, is, of 
course, that everybody needs to know 
not only policies but sales methods; 
needs to know all the plausible and tact- 
ful answers to all conceivable questions 
so he’ll not be blocked by a new one and 
have to guess or say he doesn’t know. 

“Tt would have been invaluable to me,” 
Mr. Olson said, “if when I started in the 
business I could have had practical books 


He found a prospect 


Amemcanfiumberman 


or some experienced person to tell me 
the answers or show me how to find them. 
I was just out of the University of Min- 
nesota where things had been explained 
to me and where faculty men made sure 
I understood them. I’ve attended the 
J-M Guild schools, and I believe in these 
schools so much I spend a good deal of 
money every year sending my men. There 
may be such a thing as doing too much 
of a man’s training for him. Sometimes 
he knows a thing better if he has to sweat 
it out for himself by experience. But 
if a man has the stuff in him, he'll profit 
much from such schooling; and he can 
learn much faster in this way.” 


Getting the Buyer to Fit Idea to 
Pocketbook 


The yard likes to enlist the customer in 
selling himself. In the preliminary 
stages, Mr. Olson likes to mention and 
describe all possible factors, materials and 
gadgets that could possibly go into the 
house. If all of them were used, the 
house probably would cost too much. But 
prospects in the building frame of mind 
like to let their imaginations go. Maybe 
they'll build but once. Recently a widely 
known writer who had just built a house 
for himself said the way to begin is to 
make a first set of plans exactly as you’d 
like to have them. If the price is too 
high, as it nearly always is, then you can 
make another set, within the price limit, 
that comes as near as possible to the orig- 
inal ideal. It may surprise you how much 
of the original idea and effect you can 
save and yet lower the cost. 


Here are shown on the 
Texas highways two "“‘itin- 
erant" truckers of lumber 
yard items; the upper 
truck is loaded with fence 
posts, and the other is 
taking lumber direct from 
mill to job 
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This pile of shingles is a monument to 
the sort of truck competition that 
comes from big-city yards 


This yard makes a specialty of short- 
length, end-matched siding. It costs less 
for a higher quality, and the builders like 
it better. Since the joints don’t come on 
the studs, there is less danger of nail- 
splitting. Mr. Olson had something of 
a selling job persuading manufacturers to 
end-match this stock for him; had to ex- 
plain that a ceiling-match, not a floor- 
match, was indicated. 

This yard is distinctly committed to 
service and selling. It sells the whole 
thing in a package, including the ideas; 
especially the ideas. Salesmanship is Mr. 
Olson’s high card; and he never gets 
through with the job of working with 
his salesmen to the end that all of them 
may know the tactful answers. It takes 
courage to sell, he says, but a fair amount 
of that courage lies in knowing the right 
answers to customers’ questions. 

R. C. Allen, of the Wm. Cameron & 
Co. Inc., yard, in Midlothian, Tex., says 
there’s another variant of trucking in his 
neck of the woods, due to the nearness to 
some big cities. Certain city yards have 
been known to truck out items that can’t 
be blamed on the east Texas “pecker- 
wood” sawmill; wood shingles and corru- 
gated iron. This yard buys wood shin- 


gles by the carlot in each grade, to be able 
to meet this not too ingratiating competi- 
tion. Fancy delivering shingles gratis a 
distance of 50 miles or so for a gross 
profit of 40 cents a thousand! 
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Streamlined Fir Plywood Industry 


ACCOMPLISHMENTS: Full Order Files as Result of Trade Paper Adver- 
tising and Dealer Sales-Education; FHA Approval of Dri-Bilt House; 
Commerce Department Approval of Exterior Grades; Freight Savings 


racoma, WasH., May 7.—W. E. Difford and 
staff of the Douglas Fir Plywood Association 
put on a show here today that was the latest 
1940 model streamlined annual meeting. It was 
in the tempo of this fast moving age. In two 
hours this gathering covered as much ground 
as the usual meeting of two days. Also it was 
characteristic of the way this rapidly-growing 
industry has made its record in the past two 
years. That is a record of achievement that 
won highest recognition—the American Trade 
Association Executives award—for outstanding 
service to its industry. This award was won 
in competition with all of the seventy-five hun- 
dred eligible trade associations throughout the 
nation. 


Association Prizes National Honor Highly 


President Phil Garland, of the Plywood asso- 
ciation, went to Washington, D. C., where in 
the absence of Secretary of Commerce Harry 
Hopkins, the award was presented by Under 
Secretary Noble, using Mr. Hopkins’ words of 
commendation. For the past eight years the 
trade association executives have awarded a 
trophy annually to that association which per- 
formed the most outstanding service to its 
industry. The honor was particularly prize 1 
this year, not only because of the keen compe- 
tition of many powerful organizations, but for 
the reeason that it was made, as the Secretary 
of Commerce pointed out, not for some singe 
achievement, but because of the Douglas Fir 
Plywood Association's well rounded program 
and the way it had been carried out. 


Officers, Trustees Elected; 'Newcomers” 
Welcomed 


President Garland, presiding, welcomed the 
large representation of plywood manufacturers 
and their friends. He extended a_ particular 
welcome to what he termed the “newcomers” 
to the plywood industry; namely, some of those 
who have new plywood plants under construc- 
tion or just recently completed. Among these 
were the following: E. S. Evans, Jr., Detroit, 
Mich., M. D. Tucker and Charles W. Fox, of 
Marshfield, all three with the Evans Products 
Co., which is building a new plywood plant at 
Lebanon, Ore.; Harley LaPlant and Frank 
Johnson, of Anacortes Plywood Co., Anacortes, 
Wash. He next introduced Tom Autzen, of 
Portland, whose father is credited with having 
built and operated the first Douglas fir plywood 
plant in the Pacific Northwest. 

Election of officers resulted as follows: 

President—E. W. Daniels, Harbor Plywood 
Corp., Hoquiam, Wash. 

Vice president—KE q). 
Washington Plywood Co., 


Walton, Oregon- 
Everett, Wash. 
Secretary—H. KE. Tenzler, Northwest Door 
Co., Tacoma, 

Treasurer—Bruce Clark, 
Co., Seattle. 


Elliott Bay Mill 


Trustees, in addition to the ofticers—J. R. 
Robinson, Robinson Manufacturing Co., 
Everett, Wash.; E. E. Westman, Washington 
Veneer Co., Olympia, Wash.; Thomas B. Ma- 
larkey, M & M Woodworking Co., Portland, 
Ore. 


Presentation Expresses Thanks to Committee 


Wherever there is achievement, there is also 
effort. Much credit for the outstanding success 
of Douglas Fir Plywood Association during the 
past two years is due to the hard-working man- 
agement committee, which has directed the 
affairs of the organization, and which includes 
its retiring President Phil Garland, and Frost 


Snyder, J. R. Robinson and E. W. Daniels. 
From month to month this committee has 
labored diligently for long hours on the many 
problems laid before it by the association’s 
dynamic Managing Director Difford and his 
energetic staff. These men of the committee 
have given of their time and energy without 
thought of recompense other than a share in 
the industry's success. 

The membership, not unmindful of the serv- 
ices of these gentlemen, wished to present each 
of them with a token of appreciation. FE. E. 
Westman, representing the membership, inter- 
rupted the business proceedings and in a few 
well chosen words delivered to each member of 
the committee an identical sterling silver serv- 
ice. The following is typical of the inscription 
on the back of each tray, “Presented to J. R. 


} 














what the staff had been accomplishing, he 
wished to present a picture of the future. 

Curtains were then drawn unveiling the first 
of a series of plywood panels, which proved to 
be a means of impressing upon the members 
quickly the accomplishments and future plans 
of the organization. 

Typical of these panels was one showing re- 
sults achieved by the traffic department, includ- 
ing freight rate adjustments and _ reductions 
which have played an important part in secur- 
ing distribution of the industry’s product. 


Trade Papers Used to Build Distribution 


Another panel was devoted to media adver- 
tising, showing that this year’s program in- 
cludes about the same media which were used 





Members of the management committee of the Douglas Fir Plywood Association ad- 
mire beautiful sterling silver services presented them at annual meeting of the asso- 


ciation. 


land, Oregon-Washington Plywood Co., Tacoma; J. R. Ro 


Left to right: E. W. Daniels, Harbor Plywood yer Hoquiam; Philip L. Gar- 


inson, Robinson Manufac- 


turing Co., Everett; Frost Snyder, Vancouver Plywood & Veneer Co., Vancouver, Wash. 


Robinson by members of the plywood industry 
for distinguished service.”’ 

Mr. Garland, after expressing the thanks and 
appreciation of all members of the committee 
before stepping down as president, told of his 
pleasure in serving the industry, and said that 
the friendships he had formed were ample re- 
ward for his services. 

Mr. Garland was given a round of applause 
by the members, and a tribute for his two years’ 
service was paid him by incoming President 
Daniels. 


Association's Results and Plans Are 
Dramatized 


From there on, there was a new master of 
ceremonies on the stage, and it was literally 
a stage, with curtains, backdrop and lights. 
Managing Director Difford said he would not 
take much time on the details of what has been 
done but, after pointing out in a general way 


in previous years. Mr. Difford explained that 
the advertising department had not gone out 
to the so called ultimate consumer, but had de- 
voted its energies largely to building up dis- 
tribution. Trade papers have been used to 
educate the dealer, who in turn buys from the 
jobbers. Perhaps before the year is out, this 
program will be expanded to reach the so called 
consumer as it will be necessary to extend a 
merchandising effort in advance of the new 
production which will be coming into the market 
in the near future. 

As the panels were constantly changed, each 
one of them showing in charts, graphs, pictures 
and words, the different points brought out, 
Mr. Difford rapidly sketched the association’s 
work and plans being developed. Booklets have 
been published for many different types of uses; 
none of them aimed exactly at the so called con- 
sumer on the street, but more to specifying con- 
sumers such as architects, builders, railroad 
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May 18, 1940 


rogram Swittly Dramatizes 


PLANS FOR FUTURE: Extension of Farm Market; Continued 
Research on Own and Accessory Products; Utilization of Other 
Species; Solid Roof Decking, and Use of Glue 


companies, banks, construction industry, lumber 
and building material dealers, and builders’ 
groups. An effort has been made so far to 
reach groups that are going to use, or should 
be using, some plywood in the immediate future. 
It has not been a long range program, but 
rather one for quick results. In respect to 
mailings, the postoffice department says that 
the Douglas Fir Plywood Association is the 
largest buyer of first-class postage in Tacoma. 


Advertising Results Shown by Order Files 


One panel contained copies of the many kinds 
of literature that have been published, from en- 
velope stuffers and booklets to window stream- 
ers and displays. 

Through the work of the staff, and the wide 
interest generated by this new type of building 
material, much publicity of value to the in- 
dustry has come from newspapers and maga- 
zines. Panels on production, comparing the 
trend in plywood with that in other industries, 
were extremely gratifying. Mr. Difford pointed 
out that one of the best tests of advertising is 
the size of order files, and added: “You all 
know you have the result in your order files.” 


Dri-Built Home Offers Many Advantages 


In making a plea for closer industry co-opera- 
tion in furnishing detailed statistics of con- 
sumption by States and grades, Mr. Difford dis- 
played a panel with a blank map of the United 
States on it. He pointed out to his audience 
that, There is your market. The association 
staff knows that it is selling the plywood in 
the United States, but wants more details to 
know what States are lagging in the consump- 
tion and therefore need special attention. 

Advertising of the present is based on the 
Dri-Bilt house. He discussed the Dri-Bilt 
house, its value, and how it lends itself to pre- 
fabrication, which means better building for 
less money. He announced that methods of 
constructing a Dri-Bilt house are not patented, 
and that any dealer can build the jigs and 
panels in his shed. The Dri-Bilt house helps 
to sell all types and grades of plywood. The 
plywood industry believes that the days of 
plastered walls are gone. Engineers have es- 
timated that about a thousand gallons of water 
goes into the plastering of a small 6-room 
house. Framing does not remain dry after this 
moisture is driven out of the plaster and into 
the wood. 

It is also an important feature that this Dri- 
Bilt house has 100 percent FHA approval. 
Much progress is being made in using glue in- 
stead of nails in the erection of plywood-con- 
structed houses, and it is claimed that when 
a Dri-Bilt house is put together with glue, it 
Is many times stronger than one of the con- 
ventional lath and plaster construction. 

During Mr. Difford’s talk on this subject, 
members of the staff were constructing, on 
tables in the front, a model Dri-Bilt house, 


building it up step by step as its features were 
explained. 
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Co-operation Smooths Path to Market 


The idea for solid roof decking is being 
pushed, and it is hoped that roofing manufac- 
rers may be induced to co-operate in foster- 

g this movement. 

Mr. Difford was unstinting in his praise of 
‘he association’s four field men, each of whom 
4s not only special talent but, with it, general 

enthusiasm. 
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Much success has been obtained in selling 
specifying consumers, such as Government de- 
partments, architects, engineers, railroads, civic 
corporations, builders, contractors, and lumber 
dealers. 

Many building codes contained clauses that 
restricted the use of plywood. N. S. Perkins, 
manager of the engineering department of the 
association, has secured acceptance for plywood 
in building codes, including the universal code 
which has been adopted by a great many cities. 
Other work includes securing the co-operation 
of various industries in research and_ their 
assistance in developing designs. Much has been 
accomplished in paint and finish research. Wall 
paper manufacturers are demonstrating the use 
of wallpaper in covering plywood walls. 

Purdue University at Lafayette, Ind., built two 
identical houses, one with plaster and lath con- 


struction, the other with 34-inch plywood on 





RESEARCH AND MERCHANDIS- 
ING WIN NATIONAL 
RECOGNITION 


For "Outstanding Trade Association 
Achievement" in 1939 the Douglas 
Fir Plywood Association was awarded 
a Bronze Medallion by the American 
Trade Association Executives, which 
was received on its behalf by Presi- 
dent Philip S. Garland at the National 
Capital, its achievements being 
summed up by Secretary of Com- 
merce Hopkins as: Carrying through 
successfully a well-rounded three-year 
program of industrial research that 
resulted in product improvement, a 
campaign to reach key specifiers, and 
one of sales-education of ‘lumber 
dealers to enable them to be more 
effective merchandisers of plywood. 





both sides of the wall. Tests showed 20 per- 
cent less fuel was necessary to heat the ply- 
wood constructed house. 

Data have been secured by tests for acoustics, 
insulation, fire resistance and wall strength. 
Technical questions are being fired at the as- 
sociation by thousands. 

New exterior grades of plywood have been 
approved by the Department of Commerce. 
Many of the so called new “Life” houses will 
be built this year with plywood. 


New Testing Equpiment and Methods 


Mr. Difford outlined enthusiastically the 
progress that is being made by the association 
in research, extension of which has been ap- 
proved by the management committee, and last 
fall it bought a 10,000-pound testing press, a 
valuable piece of equipment. Another machine 
that is very effective is the weatherometer, 
which in a month’s time shows the effects of 
a year’s exposure to weather. 

The association also tests products of other 
manufacturers, such as finishes and other ply- 
wood accessories. It is in that way put in the 
position of being able to approve or condemn 
them. 

By means of the so called exposure fence, 
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for Fastenings 


the value of plywood 
solid roof decks is 
being tested. This is a 
nature test, and will be 





W. E. DIFFORD, 
Fir Plywood Secretary, 
Applauded by Industry 

for Outstanding 

Results 








conducted over a long period of time. 

The importance of the farm market is fully 
appreciated by the association, which realizes 
that the technique of farm selling is different. 
Mr. Difford stated that by Jan. 1 next, plywood 
production will be increased almost 25 percent. 
It is necessary, therefore, to expand markets, 
and the farm market is one that will be given 
great attention. The association’s engineer, Mr. 
Perkins, designed a plywood grain bin for grain 
storage. 

The association has also developed designs 
and plans for boats. Two completed boats, 
used and proved, were on exhibit in the meet- 
ing room. Plans are available for amateur 
boatbuilding, which has proved to be one of 
the fastest moving markets the industry has 
developed. 

The association is not, however, devoting its 
entire time to markets; it is looking ahead to 
production conditions. Mr. Difford visualized 
the time in the not so far distant future when 
the industry will have a production of a billion 
and a half feet. The present oversold condi- 
tion of the industry is not permanent. Farms 
and small houses provide markets for low 
grade, and during the next few years the in- 
dustry will welcome these low grade markets. 


Other Species May Be Used for Plywood 


Raw material is something that the industry 
is interested in. Charts on display indicated 
the trend of plywood production in comparison 
with sawmill production. Plywood production 
has increased rapidly, and consequently there 
is a demand for peeler logs. The logger takes 
all the logs, not just the peelers. As produc- 
tion of plywood increases, there is increased 
competition for logs, and there must necessarily 
follow greater consumption of lower grade logs. 

It was pointed out that there is a ceiling to 
the price of peeler logs, and plywood prices 
must not be increased to a point where they 
would kill the demand. 

So, looking to the future, the association is 
sponsoring research work in the use of hem- 
lock and white fir for plywood. Studies are 
being carried on by the Forest Products Lab- 
oratory at Madison to determine how to make 
a good product out of these species. 

Mr. Difford expressed the opinion there is 
no need to worry about the supply of raw ma- 
terial, but admitted the industry may have to 
make some changes in its technique. 

In closing, Mr. Difford made a plea for ade- 
quate and intelligent data on production and 
sales. 

As Mr. Difford stepped down, the audience 
rose to their feet in a round of applause and 
incoming President Daniels said, “This spon- 
taneous standing vote is more eloquent than 
anything I can say in tribute to Mr. Difford 
and his outstanding work for our industry.” 

In response, Mr. Difford requested that Ver- 
non Churchill and Ken Stryker, of the Mc- 
Cann-Erickson Advertising Agency, stand and 
take a bow for their contribution in handling 
the association's advertising. 
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Executive, Forest Conservation and Advisory 
Committees Meet in Chicago and Madison 


The three important committees of the Na- 
tional Lumber Manufacturers Association—the 
executive committee, forest conservation com- 
mittee, and the advisory committee—have just 
concluded a three-day series of meetings at the 
Blackstone Hotel, Chicago. 

The forest conservation committee and ad- 
visory committee met on May 7. May 8 and 9 
were devoted to meetings of the executive com- 
mittee, following which twelve members of the 
executive committee, representatives of the 
staffs of the federated asociations and the Na- 
tional association, made a trip to Madison, 
Wis., for a one-day conference on May 10 with 
staff members of the U. S. Forest Products 
Laboratory. 


Study American Pattern for Forestry 


The principal new business before the for- 
estry committee was the discussion of sug- 
gested and recommended forestry legislation, 
including proposed amendments to the Clarke- 
McNary Act; status of the Joint Congressional 
Forestry Committee; the position of forest fire 
fighters under the Wage-Hour law; the pros- 
pective activities of the newly enlarged Con- 
servation Department of the National Lumber 
Manufacturers Association, and the status of 
seven major items of forestry legislation. 

Under the new set-up of the NLMA Forestry 
Division, G. H. Collingwood as forester, and 
W. R. Burt as assistant forester, outlined the 
following program: 


1. Co-operation with foresters of federated 
associations to formulate industry programs for 
improved forest practices, and to co-ordinate 
regional forest policy with national forest 
policy. 

2. Co-operation with other forest industries 
to effect a basic national forest policy. 

3. “Conservation News Digest.” 

4. Periodical reports on statistics, research, 
and industry or governmental action. 


5. Articles to inform the public of existing 
forestry programs, to dispel the “timber famine” 
propaganda, and to enlist public support for a 
national forest program, designed on “The 
American Pattern.” 


6. Stimulation of industry support of forest 
practices which will keep forest lands produc- 
tive, also to foster the idea of permanent forest 
industry operation. 

7. Removal of economic and _ political ob- 
stacles to forestry practice, and encouragement 
of appropriate public forestry co-operation. 

8. Encouragement of affirmative interest, at- 
titude, and action by forest land owners and 
organizations. 

9. Representation on the “Forest Industries 
Conference,” which is composed of representa- 
tives of government agencies and forest indus- 
tries, for the purpose of considering mutual 
problems. 

10. Contact with activities and program of 
public and private agencies dealing with for- 
estry matters. 


Resolution Emphasizes State Programs 


The committee passed the following resolu- 
tions: 

Clarke-McNary Act Amendments: That the 
suggested provisions for amendment to the 
Clarke-MeNary Act be laid before the industry, 


through the regional associations, during the 
next six months for consideration with view to 
decisive action at the annual meeting of the 
NLMA board of directors in November. 

State Forest Practice Codes: That, through 
the appropriate facilities of the lumber industry 
—national and regional—steps be taken to de- 
velop promptly for each region the type of 
State legislation which will carry out the prin- 
ciple of State and local regulation to which the 
lumber industry has already given recognition. 

National Forest Conservation Conference: 
That the National Forest Conservation Confer- 
ence be revived and kept active, provided that 
the co-operation of other forest industries and 
the various public agencies can be secured. That 
the chairman of the N. L. M. A. forest con- 
servation committee, G. F. Jewett, be instructed 
to appoint a committee to represent the lumber 
and timber products industries in this Con- 
ference, selecting the members with view to fair 
regional representation. 

C. S. Chapman: That this committee extends 
its sympathy to Mrs. C. S. Chapman and 
daughter on the recent death of C. S. Chapman, 
member of the committee until his death. 


Advisory Committee Urges Research 


The advisory committee of the association, 
composed of secretary-managers of all federated 
associations, met during the afternoon and eve- 
ning of May 7 for an interchange of ideas and 
suggestions with particular reference ‘to re- 
search and future co-operation with the Forest 
Products Laboratory; trade promotion publica- 
tions for 1940; and regional association co- 
operation with the newly-organized National 
Homes Foundation, intended to extend small 
homes promotion to farm and semi-rural areas. 
The meeting extended through the afternoon 
and continued with a joint dinner and an eve- 
ning session. The committee placed special 
emphasis on research, and urged that efforts be 
increased to develop new information on a 
variety of lumber problems, important among 
which were: Greater utilization of short length 
dimension; minimum performance standards for 
wood products used in low-cost dwellings; 
strength qualities needed in wood sheathing 
used for dwellings. 

Arrangements were made for co-operation by 


(Continued on Page 47) 


C. D. JOHNSON, 1866-1940 


As characteristic of the manner in which he 
lived was the death of C. D. Johnson, whose 
passing is sincerely mourned by the lumber 
industry. Mr. Johnson, who was 74, died May 
2, but until a few days 
before his death he con- 
tinued to go to his office 
and tend to the affairs 
of the business that bore 
his name. During a 
long and successful busi- 
ness career Mr. Johnson 
was associated with 
many ventures, culmin- 
ating in the C. D. John- 
son Lumber Corp., all 
of which bore the stamp 
of his sterling character. 
“An institution is the 
lengthened shadow of 
any one man” has been 
said of him, and all who 
were associated with 
him have remarked on 
his cheerful, optimistic 
beliefs, his courage and 
his courtesy. Another 
outstanding characteris- 
tic of Mr. Johnson was 
his sincere devotion to his family. Behind him 
Mr. Johnson leaves a host of friends who will 
remember him for these serious characteristics, 
and also for a fine sense of humor in appreciat- 
ing things in a lighter vein. 

C. D. Johnson was born at Cato, N. Y., in 
1866; by descent he is English on the paternal 
side of his house and Scotch on the maternal 
side. He received his schooling in New York, 
and later in Kansas, when the family moved 
there. At the age of nineteen. when his fam- 
ily was living in Kansas City, Kan., he went to 
New Orleans and shortly afterward to Chopin, 
La.. where he was to begin to learn the busi- 
ness in which he achieved such success. From 





1886 until 1889, Mr. Johnson worked in the 
South and Southwest, acquiring a knowledge 
of the industry and whetting his mind by con- 
tact with some of the keenest of the sawmill 
men. Mr. Johnson’s was a strong and adaptable 
personality, and he was blessed with the happy 
faculty of being able to see a problem from 
both sides. His ability developed as did his 
reputation, and in 1889 he went to Kansas City 
and then to Chicago where he was foreman for 
the South Branch Lumber Co. 

There followed several other experiences, and 
in 1894 he moved to St. Louis where he in- 
corporated the Trigg Lumber Co., the successor 
of that company being the Frost-Trigg Lum- 
ber Co., of which Mr. Johnson was vice presi- 
dent and general manager. By 1899 Mr. John- 
son had acquired an‘interest in the Lufkin 
Land & Lumber Co., and he was president of 
the Union Saw Mill Co., of the Little Rock 
& Monroe Railway Co. and a director of the 
Noble Lumber Co. of Noble, La. Finally, these 
and other interests were consolidated in the 
Frost-Johnson Lumber Co., and in 1918 Mr. 
Johnson severed these connections and for two 
years divided his time between New York and 
San FI rancisco—seeking an opportunity for an 
investment in western timber commensurate 
with his ideas. 

The culmination of the many interests ac- 
quired on the Pacific Coast today is known as 
the C. D. Johnson Lumber Corp., one of the 
most important operations in the Pacific North- 
west. The affairs of this corporation will con- 
tinue along the lines provided for by Mr. John- 
son before he died. Two sons will continue 
the management: Dean Johnson, General Man- 
ager, and E. E. Johnson, Sales Manager. There 
is a younger son, Robert, and the widow, who 
survive. Besides being active in his own busi- 
nesses, Mr. Johnson was also active in associa- 
tion work, having held office in the National 
Lumber Manufacturers’ Association and_ the 
West Coast Association. 
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Northern White Pine Industry Leaders and 
Inspectors Confer on Grades 


Left—H. H. Krause, Brown Brothers Lumber Co., 
who staged the demonstration, and G. A. Hough- 
ton, Goodman Lumber Co. 


RHINELANDER, Wis., May 13.—A clinic on 
the grading of white pine was held here, May 9, 
at the yard of the Brown Brothers Lumber Co., 
for the purpose of developing a more complete 
and up-to-date understanding of the interpreta- 
tion of white pine rules, particularly as applied 
to the common grades. The meeting was spon- 
sored by the Northern Hemlock & Hardwood 
Manufacturers Association, which invited all 
members of the northern pine industry, includ- 
ing representatives from the Northern Pine As- 


. 
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sociation. About 100 members of the industry 
attended, representing a territory including On- 
tario, Minnesota, Michigan and Wisconsin. 

The procedure consisted in grading out a 
quantity of mixed common grades in boards, 
after which this stock was surfaced and re- 
graded. Joe Maltz of the Brown Brothers Lum- 
ber Co., probably the dean of the American 
white pine lumber inspectors, conducted the 
original inspection, making a separation of 
grades. B. E. Simpson and Martin Berg, in- 
spectors for the Northern Hemlock & Hard- 
wood Manufacturers Association, presided over 
the reinspection. Types involving line pieces 
were scrutinized carefully by the inspectors 
present. A discussion was devoted to the change 
in grade characteristics apparent since the old 
days of pine manufacture. Necessity for a 
reconciliation of these characteristics in modern 
inspection and use was advocated by George 
Robson of the Menominee Indian Mills, who 
also furnished an assortment of pine boards 
to illustrate the contrast in grade types. 


Northern White Pine Important 


H. W. Johannes of the Rib Lake Lumber Co., 
principally responsible for originating this meet- 
ing, brought out the information that northern 
white pine was coming back into its own as an 
important species, and that a considerable vol- 
ume would be produced this year. He explained 
that quite a large amount of white pine is 
being harvested from areas logged 30 or 40 
years ago. These trees have some slightly dif- 
ferent charactesistics which must be reconciled 
in an interpretation of the white pine rules. 
It was urged that all members assume some re- 
sponsibility in offering their advice and counsel 
in grading practices to the small manufacturers 
in their neighborhoods who are producing pine, 
so that a full and complete understanding might 
prevail uniformly throughout the industry. 

Arrangements for this meeting were made by 
H. H. Krause of the Brown Brothers Lumber 
Co., C. A. MacDonald of the Thunder Lake 
Lumber Co., W. D. Brown, J. D. Mylrea, and 
other officers and employees of these two Rhine- 
lander manufacturers. 

Of the several grading clinics conducted in 
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Left—H. W. Johannes, Rib Lake Lumber Co.; cen- 

ter—George Robson, Menominee Indian Mills, and 

right—Chet Cone, Yawkey Alexander Lumber Co., 
as they exchanged ideas on white pine rules 


recent years by the Northern Hemlock & Hard- 
wood Manufacturers Association, this one was 
the most successful, both as to numbers in at- 
tendance and the breadth of territory repre- 
sented. Among other accomplishments it 
brought together probably the most eminent 
group of white pine inspectors that has con- 
ferred on grades in many years. Twenty-one of 
these inspectors have been grading white pine 
continuously for 40 years or more. 





Group of white pine inspectors gathered in front of Brown Bro thers planing mill where inspection demonstrations were made 





No Substitute Yet for 
Wood Crossties 


In this ersatz world, says the Chicago Daily 
News, when a man’s necktie may once have 
been a spruce tree; his pipe stem, formaldehyde 
crossed with phenol, and his shirt buttons once 
a pail of milk, hail the good old reliable rail- 
road crosstie ! 

For a solid century inventors tried for a sub- 
stitute. They made ties of everything from 
compressed paper to glass, but in the 20th cen- 


tury the Twentieth Century still runs on wood. 

Probably there is no patent saga sadder than 
that of the crosstie substitute, except the per- 
petual-motion file, at the Patent Office. 
There are 2,500 patented crossties there that 
never carried a rail on a real railroad. 

There are a billion crossties under the shin- 
ing web of rails that spans these 48 states. 
When hitchhiking was unheard of and the 
knighthood of the road was in flower, there 
were many weary gentlemen who could believe 
in that billion—even claim to have stepped on 
every one of the billion. 


Issues Warning Against 
Imposter 


The following cable has been received from 
C. Leary & Co. of London by the National 
Lumber Exporters Association, Memphis, 
Tenn. : “Henry Dixon is representing (that he) 
is connected with us, and endeavoring (to) 
obtain money from shippers. Would appreciate 
your advising members (and) notifying trade 
journals (that) Dixon (is an) imposter.” 
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A Retailer’s 


Hobby Also 
Helps Trade 


Situated 4% miles outside the city 
limits of Houston, Tex., on Old Market 
Street Road, W. L. Pedicord operates a 
business known as The Pedicord Lum- 
ber & Hardware Co. This yard is 2% 
years old, Mr. Pedicord having moved 
out there from a former location within 
the city limits. The business has grown 
steadily, attesting to a needed service for 
a rapidly growing section. Mr. Pedicord 
maintains a very complete stock of lum- 
ber, building materials and hardware 
both builders’ and a general line of house- 
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Front of yard of Pedicord Lumber & Hardware Co., Houston, Tex. 


display windows are given night-light- 
ing, which attracts trade. 

Mr. Pedicord has a hobby which not 
only gives him a great deal of pleasure 
but it also adds to his volume of business. 
For miles along the San Jacinto River, 
residents of Houston and surrounding 


a 


BILL'S HAPPY LAN 
“= le eS “gaa 





Guests visiting "Bill's 


hold ware. The place of business, on a 
heavily traveled highway, is attractively 
painted white. A large sales and display 
room is located in the front, and the face 
of the building is extended into a large 
archway over the entrance to the lumber 
sheds. A sign on the archway, and the 





camp pass through this inviting entrance 


country are building summer homes and 
camps. Mr. Pedicord’s hobby is that of 
creating a show place along this river 
bank where he can work among flowers, 
and be out of doors. He purchased a 
tract of land less than a year ago, and 
has erected the first section of his dream 


RIGHT—Portion of the picturesque boardwalk ‘. 


through the canyon, leading to the dock on river 


BELOW—The open fireplace and barbecue pit, 
with "Bill seated at table; two visitors standing 





place—a two-room camp and attached 
garage. The grounds are landscaped, 
and flower beds cover a large portion of 
the ground. 

Along the river bank a deep ravine has 
been worn, and here Mr. Pedicord has 
let his fancy run free, calling it the Grand 
Canyon. A rustic high bridge connects 
the main tract with the opposite side of 
the canyon. He has built a boardwalk, 
winding through the canyon to the river 
bank where a dock has been built so that 
boats up to 72 feet in length may call. On 
a high bluff overlooking the river, he has 
constructed an open fireplace and barbe- 
cue pit. This is located in the center of 
a large wooden platform. Outdoor fur- 
niture adds to the comfort of guests. Here 
Mr. Pedicord entertains friends, and en- 
joys outdoor life. Along the entire front 
he has constructed an ornamental fence, 
painted white, with a very attractive gate- 
way welcoming guests. 

While Mr. Pedicord started this as a 
hobby, it is proving a business-getter; in- 
asmuch as other summer residents see his 
attractive place and are no longer satis- 
fied with their own bare camps; and to 
fix up even a summer camp requires lum- 
ber and other supplies. To remind peo- 
ple of his ability to furnish the needed 
materials, he has a small sign inside the 
fence, telling passersby that “Bill Pedi- 
cord sells Good Lumber.” 
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NATIONAL RETAIL PARTY 
JOINS IN BALTIMORE 
CELEBRATION 


(Continued from Page 31) 


BALTIMORE, Mp., May 13.—I*. Bowie Smith, 
who has headed a business the last twelve 
years, has just taken over the name and stock 
hut not the real estate of the James Lumber 
Co., founded almost a century ago, in which he 
eot his start in 1912, and has formed the James 
Lumber Co., with Mr. Smith as president, Ed- 
win G. James as vice president and William B. 
Turner as secretary-treasurer. Mr. James is 
not a member of the family of the former own- 
ers. Among the employees of the old James 
Lumber Co. taken over into the new organiza- 
tion are Charles H. Weller and Edmund J. 
Donlan. All of the Smith activities will be 
eradually concentrated at the offices, mill, yard 
and wharf on Philpot Street. 

Mr. Smith is president of the Lumber Ex- 
change, the oldest organization of its kind in 
the country; he heads the Hoo-Hoo Club, No. 
100, as Snark. So his acquisition of James 
lumber Co. came in for incidental observance 
at the joint meeting of the Lumber [xchange 
and the Hoo-Hoo Club last Wednesday night, 
the date being chosen 
because of the presence 
here of a number of 
those who &ttended the 
annual convention of 
the National Retail 
Lumber Dealers’ Asso- 
ciation in Washington. 





F. BOWIE SMITH, 
Baltimore, Md.; 
New Venture Cele- 
brated at Hoo-Hoo 
Dinner 





The party included Or- 
mie C, Lance, secretary, 
Northwestern Lumber- 
men’s Association, Min- 
&@ neapolis; Don Mont- 
y gomery, secretary Wis- 
consin Retail Lumber 
Dealers’ Association, 
Milwaukee; Robert Jones, secretary, Middle At- 
lantic Lumbermen’s Association; Guy L. Mc- 
Kinney, field representative and southeastern 
manager of the Merchandising Institute; and 
Phillips A. Hayward, of the Forest Products 
Division, who made addresses, as did D. Car- 
lvsle MacLea, of the MacLea Lumber Co., here, 
who is also Snark of Washington Hoo-Hoo 
Club. Mr. Smith presided, also acting as toast- 
master at the dinner provided, at which there 
Was music by a trio of colored artists. In all, 
there were seventy or more present. Mr. Lance 
discussed lumber business organization, mer- 
chandising and meeting of competition. Mr. 
Jones called attention to the complications for 
the retailer which have grown out of the Wage 
and Hour Law. Mr. Smith told of attending 
the sessions of the Chamber of Commerce of 
the United States as councillor for the Lumber 
Exchange. Gifts in recognition of Mr. Lance’s 
services to the trade, and of Mr. Hayward’s 
work as instructor of the school here, were 
presented; and Mr. McKinney handed to Pres- 
ident Smith an engrossed certificate from the 
Merchandising Institute with the names of the 
students of the first class inscribed thereon. 


Can Clear Log Indian Timber 


_ Tacoma, Wasu., May 11.—Indians who 
have contracted for logging of their timber 
Idings on the Quinault reservation on Grays 
‘iarbor can not be forced by the United States 
‘terior Department to follow selective logging 
tocedure, according to a Federal court rul- 
*, but members of the tribe who have not 
itracted can be ordered to log by such meth- 
Spokesmen for the Indians announced that 








the decision opened the entire Quinault reserva- 
tion, one of the most richly timbered regions in 
western Washington, to clear logging, with the 


exception of about 100 acres of tribal lands. 
The reservation is about 200,000 acres in extent. 





Story of National Forests Told 
in Text and Photographs 


Book readers who are interested in beautiful 
scenic and historical photographs of the most 
awe-inspiring regions of the United States 
should not fail to secure a copy of Harlean 
James’ “Romance of the National Forests.” 
After one has reviewed this work of Miss 
James and admired the throbbing loveliness of 
the pictures, it is impossible to imagine a book 
which could translate better the grandeur and 
vastness of our America. 

The purpose of the book has been to bring 
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together in brief form the history of the move- 
ment which led to the creation of national 
parks and to outline the development of the 
system. The authoress discusses in the first 
part of the book, history from the days when 
the Blackfeet, Crow and Shoshone Indians 
roamed freely over what we now know as Mon- 
tana and Idaho, and in the second half the 
actual routes through the 7,000,000 acres of 
our National Parks. Miss James has written 
her story with a deftness and sureness of state- 
ment that is not tiring to a reader, and the 
profusion of excellent photographs rounds out 
a volume that could not be called “heavy.” 

The 240-page book is closed with this para- 
graph which is worth mention here: “Let us 
cherish the domain we have received from the 
hands of Nature, and in using it for our col- 
lective enjoyment manage it wisely and damage 
it as little as possible. Let us study the pages 
of its story. Let us sense its romance; let us 
receive its benediction!” Price is $3. 








Good Housekeeping Helps 
Eliminate Lyctus Beetles 


There are two primary considerations required in the prevention and 
control of powder post beetles in lumber. The first of these is good 
housekeeping, and the second is chemical treatment of the lumber. 

In good housekeeping, periodic inspection of lumber yards and store- 
houses for first signs of infestation is essential. Stored lumber which 
has not been treated must be carefully watched and all debris destroyed 
to eliminate insect breeding. If infested lumber is found, it must be 
chemically treated or destroyed —the oldest stock being moved first. 

For chemical treatment, Permasan (formerly Monsanto Permatol A) 
has been indicated by laboratory tests to be effective in killing the 
“live worms” in infested wood, as well as preventing new infestation 


of seasoned wood. 


For information regarding your specific problem, inquire: MONSANTO 
CHEMICAL COMPANY, St. Louis, U. S. A. 





MONSANTO 


SERVING INDUSTRY... 


- WHICH 





CHEMICALS 


SERVES MANKIND 
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What's Happening In Building Field 


Home Building Volume Reported 
Highest Since 1929 


New York, May 13.—Residential contracts 
awarded in April in the 37 States east of the 
Rocky Mountains were the highest since 
October, 1929, according to the F. W. Dodge 
Corporation. This April volume, amounting to 
$135,420,000, exceeded the total recorded for 
April, 1939, by 18 percent. Awards for both 
apartments and one-family dwellings showed 
substantial gains. 

In terms of better housing conditions, the in- 
crease in dwelling units was also striking, in 
that whereas the $114,405,000 total reported for 
residential construction in April, 1939, afforded 
22,122 dwelling units, last month’s total of 
$135,420,000 provided 27,418 units—a 24 percent 
increase. 

Private-ownership residential construction, as 
differentiated from publicly-financed projects, 
amounted to $119,706,000, or 88 percent of the 
April total. This volume for private resi- 
dential construction is the highest since this 
separate record was begun in 1932 by the F. W. 
Dodge Corporation. 

In the non-residential classification, com- 
mercial and manufacturing building, the best 
barometers in the construction field of general 
business sentiment, continued to show major 
increases over the corresponding month of last 
year. Commercial building was up 13 percent; 
manufacturing building, 35 percent. 

Although the total volume of contracts 
awarded in April fell 9 percent short of the 
volume for the corresponding month last year, 
the total awards for private ownership con- 
struction were 16 percent ahead. Public con- 
struction contracts, on the other hand, lagged 
35 percent behind April, 1939. 

Commenting on these facts, Thomas S. Hol- 

den, vice president in charge of the Statistical 
and Research Division of the Dodge organiza- 
tion, stated: 
_ “While earlier expectations of substantially- 
increased private activity are being fully real- 
ized, it is obvious that for this year’s program 
to catch up with that of 1939, there should be 
considerable increase in public projects during 
the coming months; speeding up of public hous- 
ing and highway contracts seems likely during 
the summer and early fall.” 





Summer Study Course on 
Housing Is Announced 


” 


“City Planning,” “The Contemporary Small 
House,” “Growth of Cities from the Sociolog- 
ical Approach,” and other subjects related to 
mortgage lending and the mobilization of sav- 
ings and investments for real estate financing, 
will be the subjects of lectures at the Graduate 
School of Savings and Loan in Chicago, July 
29-Aug. 9. Sponsored by the American Sav- 
ings and Loan Institute and held on the campus 
of Northwestern University, the two weeks’ ses- 
sion will be open to savings, building and loan 
association and cooperative bank executives who 
meet the entrance requirements. 





New Manual to Promote Small 


Homes Available 


Wasuincton, D. C., May 13.—The Wash- 
ington headquarters of the National Small 
Homes Demonstration has just released to co- 
operating State and area Homes Foundations 
and others co-operating in the national pro- 
gram for the advancement of the lower-cost 
small home, a new information manual for 
those who operate local information services or 
furnish material to local newspapers. 


The new booklet is in mimeograph form and 
contains approximately thirty-five ready-pre- 
pared articles and items dealing with the phi- 
losophy, economics and financing of home 
ownership, suggestions for new building, for 
modernization and for repair, the advantages 
of wood construction, and discussion of the 
housing problem. 

This new material offers local units another 
source from which they can draw quickly and 
readily material for special newspaper releases, 
building-page stories, speeches and radio ad- 
dresses. It may be used without credit to 
National Small Homes Demonstration. Copies 
may be secured by writing to the headquarters 
office, 1337 Connecticut Avenue, Washington, 
x. C. 





Program to Encourage Private 
Home Building Is Adopted 
at Conference 


A program designed to encourage private 
home building on city owned lots in Buffalo, 
N. Y., and to rehabilitate residential areas and 
check neighborhood decay has been submitted 
to the city council by John E. McNamara, 
executive director of the Certified Homes Bu- 





redivide 


is as follows: 
the lots into 50 foot areas, reduce the lots’ sale 
price, enforce condemnation of obsolete struc- 
tures, enforce good standards of design and 
construction, give additional options on whole 
areas to encourage private capital to undertake 


reau. The program 


long range development projects. The program 
was unanimously adopted at a conference of 
contractors, architects and city officials. 





Permits Issued for $8,958,295 
Worth of Building in April 
in Chicago Suburbs 


Building permits were issued in April for 
$8,958,295 worth of new construction in Chicago 
and its suburban region, or more than four mil- 
lion dollars above last April’s figure of $4,940,- 
567. Last month’s suburban building amount 
was $5,638,970, which included $3,614,635 for 
563 new houses. April this year, also, was the 
best month in three years for repairs, altera- 
tions and additions, with a total of $435,171. 
The increase over April 1939 in the number of 
homes for which permits were taken out was 
93 percent. 

The average cost of the homes for which per- 
mits were issued last month was $6,420, which 
may ke compared with 1939's average of $6,538. 
The average cost in the region around Chicago 
is still declining after four years; dropping from 
$9,010 in 1936 to the above figure for 1939. 


Well Constructed and Ap- 
pointed Home Opened 


One of the most soundly constructed and per- 
fectly appointed houses to be opened for in- 
spection in the Chicago metropolitan area this 
year is being visited by hundreds of people daily 
at LaGrange Park, Ill. Completely furnished 
by one of Chicago’s large department stores, 
the Colonial home was opened to the public 
May 12 by the Chicago Maternity Center, which 
owns it. 

Materials used in the house came from the 
plants of some of America’s leading manufac- 
turers. Its exterior is lannon stone and white 
dunbrick for the first floor, and hand split cedar 
shingles on the second floor. The same kind of 
shingles cover the roof. The house has a 
poured concrete foundation set upon poured con- 
crete footings. Steel I-beams were used up to 
the second floor. The lower walls are waylite 
blocks lined with furring strips and rock lath, 
and the second floor is of frame construction in 
keeping with the cedar shingle exterior. Insu- 
lation was put into all walls and the roof. The 
poured congrete first floor was covered with a 
mastic into which the hardwood flooring was 
laid. 

The dwelling contains six rooms, 2% baths, 


The Colonial house in 
LaGrange Park, Ill., which 
is showing hundreds of 
daily visitors what can be 
accomplished with the 
best in building materials 


a recreation room, breakfast nook and a sun 
deck. There is a wood-burning fireplace in the 
living room and another in the recreation room. 
The basement play space is one of the most 
beautiful rooms in the house, having plywood 
walls which were given a white lead treatment 
that brings out the grain. Celotex tile was used 
on the ceiling. All of the inside doors are of 
the rezo cell type. The semi-attached garage 
is fitted with an overhead door. 





"Western Pine Home" Is Moved 
to New Location 


San Francisco, Cattr., May 13.— The 
Western Pine Home, one of the most popular 
exhibits at the 1989 Golden Gate International 
Exposition on Treasure Island, was moved 
onto a barge on April 19 and towed down San 
Francisco Bay to its new location near Bur- 
lingame, in San Mateo county. 

Built by the Western Pine Association in 
the Homes and Gardens section on the Expo- 
sition grounds, this exhibit home drew record- 
breaking crowds at last year’s Fair, when over 
1,125,000 persons visited it. 

The new owner, the Lang Realty Corpora- 
tion of this city, is now setting up this Cape 
Cod home in the new sub-division known as 
“Burlingables,” which is being developed near 
Burlingame, 17 miles south of San Francisco, 
on U. S. Highway 101. 
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Response to "Small Homes" 
Promotion Points to Busy 
Building Season 


New Orveans, La., May 13.—Preliminary 
response to a Statew ide publicity campaign for 
dissemination of Small Home construction 
plans has been more than gratifying, and indica- 
tions point to a heavy building season in Lou- 
isiana, according to State FHA headquarters. 
The campaign is centered around the Washing- 
ton (D. C.) Small Homes demonstration 
models, with full co-operation from retail deal- 
ers, lending agencies and newspapers. 

Plans for the campaign were first outlined at 
the Alexandria, La., meeting of the Louisiana 
Retail Building Material Dealers Association, 
and since then Small Homes booklets have been 
distributed to the organization membership 
through the Baton Rouge association head- 
quarters. Coincidentally, publication of typical 
Small Homes plans has been instituted in the 
newspapers. In New Orleans, where much 
home building promotion has customarily been 
in the hands of the building and loan organiza- 
tions, those institutions have instituted a joint 
advertising campaign for the already-approved 
FHA demonstration homes. 

Members of the Louisiana dealers’ association 
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have responded enthusiastically to the program, 
according to F. L. Bailey, State FHA director. 
Inquiries concerning the program have been re- 
ceived from many dealers not as yet affiliated 
with the association—as many as from ten to 
twelve daily—and these are being referred to 
R. Needham Ball, organization secretary. A 
letter sent to dealers by Mr. Bailey on May 8 
called attention to additional plans placed in 
the hands of the association and urged prompt 
use of the information because: “The news- 
paper publicity behind the Low-Cost Homes 
program, the quick response to the plan service 
of your association, and readily available FHA 
mortgage credit all over Louisiana, assure great 
success to this program, and profits for you.” 

All dealer inquiries received at the State 
FHA office are referred to the State dealers’ 
association headquarters for handling. 

In New Orleans, newspaper publicity has re- 
sulted in a number of plans being reproduced, 
in addition to those shown in the loan associa- 
tions’ advertisements. These institutions offer 
prospective builders either a typical homestead 
loan or one placed with FHA. 

Asa result of the campaign, and the built-up 
interest in home ownership resulting from pre- 
vious years’ agitation, construction is very 
active in New Orleans, and dealers report a 
great activity and satisfying volume of busi- 
ness from that field. 


National Manufacturers Committees Meet 
in Chicago and Madison 


(Continued from Page 42) 
the regional associations in the forthcoming 
drive for an increase in farm construction, and 
a full report was given concerning the estab- 
lishment and operation of the sixteen State 
Homes Foundations now co-operating in the 
National Small Homes Demonstration. 

Plans were approved and suggestions made 
for four new pieces of lumber promotion litera- 
ture dealing with: (1) Superiority of wood 
construction for general residential building; 
(2) the advantages of wood sheathing and sid- 
ing compared to many newly developed substi- 
tutes; (3) low-cost farm units; and (4) wood 
flooring. 


Executive Committee Considers Staff 
Reports 


Thirty-two lumbermen attended the Wednes- 
day and Thursday session of the executive com- 
mittee, presided over by President M. L. 
Fleishel. The agenda for the two days included 
the following important items of new business, 
presented by staff reports in each case: 

First: Industry policy on forest conservation, 
especially prospective Federal and State legis- 
lation. 

Second: Wider co-operation in the lumber 
industry with the promotion activities of the 
National Small Homes Demonstration, includ- 
ing the new rural home and farm building pro- 
gram through the National Homes Foundation. 

Third: The problems resulting from the 
policies of the Department of Justice. 


Fourth: Pending and prospective amendment 
of labor and industry legislation. 

Fifth: Arrangement of more effective in- 
dustry-wide contact with the Forest Products 
|_aboratory. 


The staff members presenting the various 
phases of the National program were: Wilson 
Compton, R. G. Kimbell, Henry Bahr and C. R. 
trench. The report of the conservation com- 
mittee was —— to the executive com- 
mittee by G. Jewett, chairman. 

Wilson Peale in reporting on the general 
business of the association, discussed the follow- 
ing subjects: Association finances; lumber in- 
dustry economic survey; shipping aids to export 


lumber; log exports; Congressional Forestry 
Committee; 1940 housing program; increased 
industry co-operation with Forest Products 


Laboratory, and the revival of the idea of a 
Wood Research Trust covering fundamental, 
long-range forest industries research. 


The executive committee members were given 
an opportunity to review motion pictures, made 
by the technical department, of the recent tests 
comparing the strength factors of wood sheath- 
ing and siding with those of widely advertised 
lumber substitutes. 


Hear Forest Laboratory Staff Discussions 


On Thursday noon a special dining car was 
provided by the National association for the 
executive committee members and federated 
association staff members, who left at 2 p. m. 
for a visit to the Forest Products Laboratory 
at Madison. 

At 6:30 the same evening ten members of the 
staff of the Forest Products Laboratory were 
guests of the executive committee at a dinner 
at the Madison Club. On Friday a six-hour 
program was arranged for the lumbermen by 
the Laboratory, during which the staff members 
-—Koehler, Hunt, Thelen, Markwardt, Teesdale, 
Wilson, Sweet, Sherrard, Curran and Winslow 
—<dliscussed the following projects on which the 
Laboratory is now engaged: (1) Growth- 
quality wood relations; (2) painting wood 
structures; (3) wood seasoning; (4) strength 
and design of wood structures; (5) condensa- 
tion in walls; (6) glues and plywood; (7) 
veneer-cutting problems; (8) fire-proofing prob- 
lems; (9) laminated arch construction; (10) 
harvesting and conversion problems; (11) de- 
cay-prevention problems; (12) chemical utiliza- 
tion of wood, new products; (13) pulp and 
paper problems. 


The following attended the meetings: G. F. 
Jewett, J. F. Coleman, Swift Berry, S. V. 
Fullaway, Jr., R. E. Broderick, Corydon Wag- 
ner, W. B. Greeley, M. L. Fleishel, G. H. Col- 
lingwood, Henry Bahr, E. A. Frost, James G. 
McNary, I. N. Tate, C. R. Macpherson, W. A. 
Holt, R. W. Winton, Herb Klass, Howard 
O’Brien, H. C. Berckes, S. P. Deas, John W. 
Watzek, C. E. Close, Wilson Compton, R. G. 
Kimball, Carl Bahr, W. R. Burt, J. E. Myer, 
FE. R. Linn and C. R. French. 
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Asphalt Shingle Roofs 
Last Years Longer 
Securely Fastened With 





PROFIT- 
WINNERS 


for 


LUMBER 
DEALERS 


It will pay you well, Mr. Dealer, to push and feature 
Seal-All Clips. They're needed and wanted for use 
with asphalt hexagonal shingles, standard and giant 
strips, rolled roofing. Prevent raising of shingle sec- 
tions. Prevent tabs from blowing up. Keep roofs in 
good condition for years. Endorsed by leading roof- 
ing manufacturers. 


Simple, easy to handle. No special tools needed. 
Not easily noticeable on any roof. Do not in any 
way detract from roof's beauty. 

Used with various thicknesses and materials in the 
following types: Regular Copper, Medium Copper, 
Regular Galvanized, Giant Copper. 

Tet us send you full information and free samples. 
Get started selling this money-making line. Why not 
write us today? 








SEAL-ALL CLIP CO. 


P.O. Box 302 FLINT, MICH 














CRE-O-TOX 


(Contains no creosote) 
The Low Cost 


Toxic ---Water Repellent Preservative 


| Protection against Rot Fungi, Termites, 
Excess Moisture, etc. 


CLEAN e STAINLESS e PAINTABLE 


Thoroughly tested and proved effective. | 
Used by many of the Industry's Leaders. 


Write for technical data, tests, samples, etc. 


CRE-0-TOX CHEMICAL PRODUCTS Co. 


MEMPHIS, TENN. 





























heavy galvanized wire. Made in various 


heights. Colors: red, green, white and nat- 


ural. Very popular for yard and garden. 
Write for catalog and dealers price list. 
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Associations’ Plans and Activities 


Meetings to Be Held 


May 19-25—Producers Council; American Institute 
of Architects, Louisville, Ky. Annual meetings. 

June 4-5—National-American Wholesale Lumber 
Association, Westchester Country Club, Rye, 
N. Y. Annual. 


June 13-14—National Association of Commission 
Lumber Salesmen, Brown Hotel. Louisville. Ky. 

June 25—Roofer Manufacturers Association, Ral- 
ston Hotel, Columbus, Ga. 

Sept. 26-27—National Hardwood Lumber Associa- 
tion, Congress Hotel, Chicago. Annual. 





Wholesalers Looking Forward to Big 
Gathering at Rye (N. Y.) 


New York, May 13.—At wholesale head- 
quarters in 42nd Street, Secretary Sid Darling 
reports a lively interest in the forthcoming 
48th annual convention, to be held June 4 and 
5 at the Westchester Country Club, Rye, N. Y. 

Western Manager Roy Dailey left his Seattle 
office late last week and will visit all impor- 
tant centers en route to the convention. Re- 
turning he will call upon the trade in Denver, 
Salt Lake City, Los Angeles and San Fran- 
cisco before arriving at his headquarters in 
Seattle. 

The program at the Rye convention calls 
for morning sessions only, which will be packed 


with worth-while reports, discussions and ad- 
dresses by leaders of national importance. 

Afternoon and evening events for members 
and their ladies are being arranged, including 
visits by bus direct to the World’s Fair. 

Room reservations at the Club will be made 
by Secretary Darling, National-American 
Wholesale Lumber Association, 41 East 42nd 
Street, New York. 





Annual Meeting of Southern 
California Retailers 


Los ANGELES, CALIF., May 13.—At the an- 
nual meeting held in the Elks Club here re- 
cently, A. E. Fickling, Fickling Lumber Co., 
Long Beach, was elected president of the 
Southern California Retail Lumber Associa- 
tion. 

Other officers elected were: Harry E. Whitt- 
more, Benson Lumber Co., San Diego, vice 
president; Gerald Curran, Curran Bros., Po- 
mona, reelected treasurer. C. W. Pinkerton, 
this city, is secretary-manager. 

The business session was followed by a talk 
on the California Unfair Practices Act by 
Professor Sheldon Elliott of the University of 
Southern California law school. 














Why Gamble On Insurance Protection ? 


Insurance is bought with the purpose of protecting your property 
against loss. When a loss occurs you expect an equitable adjust- 
ment and prompt payment. Do not take a chance with questionable 
or small financially weak companies. Have the best for peace of 
mind. The Associated Lumber Mutuals have been in business for 
over forty years providing a specialized service to the lumber 
industry at a considerable saving in cost. 
the financial stability to provide you with complete protection. 
Write the company located nearest you for details. 


Central Manufacturers Mutual Ins. Co. 


Lumbermens Mutual Ins. Co...................... Mansfield, Ohio 
Lumber Mutual Fire Ins. Co......................... Boston, Mass. 
Penna. Lumbermens Mutual Fire Ins. Co.......... Philadelphia, Pa. 
Indiana Lumbermens Mutual Ins. Co............. Indianapolis, Ind. 
Northwestern Mutual Fire Assn..................... Seattle, Wash. 


These companies have 


la wemeleteite dae Van Wert, Ohio 








Meeting of SPA Inspection Bureau 
Subscribers Is Called 


New Orteans, La., May 13.—A meeting of 
all subscribers to a ‘Southern Pine Inspection 
3ureau, now in process of formation, has been 
called for Tuesday, May 28, at the Roosevelt 
Hotel in New Orleans, for the purpose of com- 
pleting the organization of the Bureau accord- 
ing to terms of the consent decree recently 
entered into by the Southern Pine Association, 
H. C. Berckes, secretary-manager, announced 
here last week. 

Mr. Berckes stated that all manufacturers 
of southern pine throughout the producing ter- 
ritory are invited to attend this meeting, exe- 
cute subscription contracts, and thus become 
eligible to paricipate in the organization of the 
inspection bureau. 

“The purpose of this meeting,” said Mr. 
Berckes, “is to furnish an opportunity to sub- 
scribers for organizing in line with the recent 
consent decree. One of the principal objects will 
be the election by bureau subscribers of a board 
of governors, to be chosen in accordance with 
the provisions of the consent decree, and in 
the absence of any specific procedure set forth 
in the decree, under such rules and regulations 
as the bureau subscribers themselves may 
adopt. It is hoped that absolute establishment 
of the inspection bureau can be accomplished 
by June 1.” 

Mr. Berckes said that since there is con- 
siderable business to be transacted by the bu- 
reau subscribers and the newly elected board 
of governors, it may be found necessary to 
extend the sessions through May 29. Mills 
with a total annual production of several bil- 
lion feet of southern pine lumber already have 
executed subscription contracts, he said. 





Says Commission Man Wins Larger 
Place by Good Service 


3IRMINGHAM, ALA., May 13.—In connection 
with the scheduled annual convention of the 
National Association of Commission [umber 
Salesmen, to be held at the Brown Hotel, 
Louisville, Ky., June 13-14, Albert L. Lindsley, 
chairman of the publicity committee, calls at- 
tention to the history of this organization and 
its purposes. Back in the early ’20s, shortly 
after the end of the first Great War and during 
a slump in lumber demand and values, he says, 
many able executives were unemployed, and 
some were encouraged by certain wide awake 
manufacturers to handle lumber on a commis- 
sion basis. Salesman were first allowed $5, 
later lowered to $3 per car; buyers for whole- 
salers were able to keep their fee above actual 
cost of operation. Some of the salesmen were 
forced, by low commissions, into unethical prac- 
tices that brought a stigma on the trade. One 
group, consisting principally of high salaried 
salesmen, especially in the larger cities, success- 
ful purchasing agents for large industrial users, 
and other salesmen, were well and favorably 
known and felt a place could be carved out of 
the industry as a whole for those who were 
willing to build an organization of dependability 
to act as the “buffer” between the mill that 
made good lumber, and the buyer who desired 
to purchase right across his desk. In the boom 
of the middle ’20s, many of these men were “in 
business for themselves” and they came to the 
conclusion that there was a definite need for 
co-operation, and for definite separation of the 
“salesmen” from the “buyers” on commission. 
They formed an organization that eventually 
succeeded in convincing mill men who produced 
the goods, and dealers and industrials who 
bought for resale or consumption, that the com- 
mission man performed a worthwhile service. 
Today the manufacturers of more than 75 per- 
cent of the lumber produced agree that the most 
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economical distribution is achieved through the 
commission lumber salesmen, and are using their 
services, saving approximately 50 percent of 
former costs. Commission lumber salesmen 
have pledged themselves to a program of service 
to the industry through proper presentation of 
the merits and economy of wood construction. 





Sees Freeing of Merchant Ships 
As Boon for Lumber 


MemPuHis, TENN., May 13.—Douglas F. 
Heuer, secretary of the National Lumber Ex- 
porters Association, told members of the Lum- 
bermen’s Club, here, May 2, that outlook 
for the Federal government and the U. S. Mari- 
time Commission freeing tied-up merchant ships 
to foreign registry is improving. He stated 
that there is a market awaiting hardwoods and 
pine in Europe, and that selling the ships would 
permit the sale of lumber. Mr. Heuer said that 
his office had received a cabled inquiry for 20 
carloads of poplar and four cars of sap gum. 

The club members were told by Ralph E. 
Hill, secretary of the National Oak Flooring 
Manufacturers Association, that the efforts of 
the organization’s trade promotion committee 
and the association to have the government ap- 
prove pecan as an acceptable flooring wood have 
been successful, and that a market had thus 
been opened for possibly a million feet of the 
wood. The government’s approval, he said, 
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Pine market conditions were discussed by 
J. P. Moyer, of the Colonial Lumber Company, 
of Columbus and Phenix City, Ala., and hard- 
wood, by Thomas H. Griffin, head of the Colo- 
nial Lumber Co. Dick Grinalds, wholesaler, of 
Macon, reviewed the pine market generally. 
C. C, Arnett, wholesaler, of Macon, discussed 
the situation in the East. 

In the absence of A. B. Carroll, of Hurts- 
boro, Ala., president, who was in North Caro- 
lina on business, J. H. Starr, of Atlanta, pre- 
sided at the session, which was concluded with 
a luncheon at the hotel at 1 oclock. The next 
meeting is scheduled to be held here on June 25. 


We 


Dver 700 Dealers Attend Fifteen 
lowa District Meetings 


Des Moines, Iowa, May 13.—More than 700 
retail lumbermen attended the 15 district 
meetings sponsored by the Iowa Retail Lum- 
bermen’s Association recently. Fifteen cities 
were included in the schedule. 

Secretary W. H. Badeaux, of the Iowa asso- 
ciation, discussed trade diversion, the magazine 
Home, condensation, and FHA services. Secre- 
tary Ormie Lance, of the Northwestern Lum- 
bermen’s Association, discussed merchandising 
znd the various services of the National associa- 
tion. 

John C. Van Etten, of Seattle, representative 
of the West Coast Lumbermen’s Association, 














The Connor Lumber 
& Land Co., Laona, 
Wis., uses this Cat- 
erpillar Diesel D2 
tractor for transfer- 
ing lumber to and 
from its dry kilns. 
Average loads han- 
dled are four to five 
thousand feet. Here 
tractor is winching 
a load of lumber 
out of a dry kiln 





came after tests at the Forest Products Labo- 
ratory at Madison, Wis. 

The last meeting before summer adjournment 
will be held the evening of May 30 following 
a day of golf at the Colonial Country Club. 





Michigan Sash and Door Group 


Plans Golf Tournament 


Detroit, Micu., May 13.—A. C. Blixberg, 
secretary-treasurer of the Michigan Associa- 
tion of the Traveling Lumber & Sash & Door 
Salesmen, announces that the annual spring golf 
tournament will be held May 24 at the Frank- 
lin Hills Golf and Country Club in this area. 
All lumbermen are invited. 





Roofer Manufacturers Discuss Pine 
Inspection Bureau; and Markets 


Cotumsus, Ga., May 14.—The advisability 
of joining the Southern Pine Inspection Bureau, 
soon to be formed, was discussed at a meeting 
of the Roofer Manufacturers Association held 
here Tuesday at the Ralston Hotel. H.R. Gar- 
rett, Hancock Lumber Co., Quitman, Ga., pre- 
sented"a study he has made of the inspection 
bureau plan, pointing out many advantages of 
membership. Authority to act for the asso- 
clation was given a delegation named _ to 
attend the meeting to be held at New Or- 
leans on May 28 for the purpose of form- 
ing the Bureau, delegates being A. B. Carroll, 
president; H. R. Garrett, F. C. Mills, J. H. 
Starr, immediate past president, and J. W. 
McE Irath, Probably others will attend, includ- 
ing Secretary W. R. Melton. 


took part in these meetings, explaining the vari- 
ous activities and services of his association. 

All meetings were held in the evening, be- 
ginning with a seven o'clock dinner. The fol- 
lowing towns were included in the schedule: 

Algona, Sheldon, Storm Lake, Fort Dodge, 
Des Moines, Harlan, Shenandoah, Chariton, 
Mt. Pleasant, Grinnell, Clinton, Cedar Rapids, 
Waterloo, Decorah, Hampton. 





National House and Garden 
Show in Chicago Well Attended 


The fifth annual National House and Garden 
Exposition was held in Chicago, May 4 through 
May 12, attracting many thousands of indi- 
viduals who are interested in building and land- 
scaping. Associations representing the Chicago 
coal merchants and Midwest stoker manufac- 
turers had exhibits which took up considerable 
space. Many of the stokers were in operation 
for the benefit of interested persons. 

Displays in the home show proper were 
grouped around a large estate garden, which 
was replete with walks, benches, statuary and 
other allied articles. Overlooking this garden 
was a common brick facade of an English 
Regency style house. 

Other exhibits in which the crowds showed 
interest were those of unit windows, Venetian 
blinds, insulation, masonry materials, and model 
kitchens. In the coal and stoker section was 
a layout of three rooms which intrigued the 
visitors. Two of the rooms were finished in 
knotty pine, while the third was covered with 
a wallboard. 


49 


Now! A 
COMPLETE 
LINE OF 


PAINT CONDITIONERS 


Make fresh paint fresher than fresh 
and old paint new, ELECTRICALLY 
perfectly condition contents of all 
sizes of cans, in a jiffy, without mar- 
ring can or label. 

The No. 30 RED DEVIL for 1/4 pint to gallon cans 


is now offered with rugged permanent base, four 
can adapter, square can adapter. 


No. 34 RED DEVIL for 1/4 pint to quart 
cans. Fits right on the counter. 


No. 33 RED DEVIL takes from 2 to 5 ml 
gallon cans. Triple 3-Way Action. 


1 


LANDON P. SMITH, INC., IRVINGTON, N. J. 








PEERLESS 


Dampers 
For Heating 
Efficiency 





A Peerless dome damper Other 
installed in the fireplace Peerless 
not only assures perfect Product 
operation of the fire- vooues 
place, but is essential to . 
the efficient operation of ee 
the heating system. ash 
Peerless dampers are dumae~ 
built to last a lifetime P 
because they are cast _ coal 
iron. Made in three | Windows- 
styles, rotary, poker and ash pit 
chain control. Obtain- doors-- 
able in all standard garbage 
sizes. receivers 
Write for prices and gas 
and details. heaters. 





PEERLESS MANUFACTURING CORP. 


1400 W. Ormsby .... . Louisville, Ky. 
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Tas 
Wh A POPULAR 
== FAST SELLING 


-——— 


a — ay 


a hinge that they are all talking and 
asking about. It meets the present 
day demand for streamline design 
(a hinge that is out of sight—out of 


(S085 


INVISIBLE HINGES 


Different—novel—practical—appealing. Be 
ready for our national advertising in 
House Beautiful, American Home, etc., 











etc. Millions in use for doors, folding 
partitions, casement windows, cupboard 
doors, furniture, etc. And—we cooperate 


and help you. 
sale Proposition. 


SOSS MFG. CO. 
657 E. First Avenue ROSELLE, N. J. 


Write today for our Re- 


CAULKING 
COMPOUND 


FOR ASBESTOS 
SHINGLE SIDING 

It is necessary to seal Nail Holes, Cor- 
ners and Openings around Windows 
and Doors in order to provide a rea 
Waterproof Job—Use CALBAR 
COMPOUND. 

Asbestos Shingle Siding usually requires a 
Brilliant White color or Brilliant Light Gray, 
other colors can also be furnished. Made in 
several Grades, easily applied with Calbar 
Pressure Gun. 


Send for information or order thru your Jobber. 
CALBAR Paint & Varnish Co. 
Manufacturers of Technical Products 
2612-26 N. MARTHA ST. - PHILADELPHIA, PA. 


ally 
CAULKING 





or LUMBER C0. 


YELLOW 
cheesy / . 4 


NE & HARDWOODS 


PANE Vol-beets| 











SULLIVAN LUMBER CO. 


PORTLAND, OREGON 
TIMBERS FE i yma 
YARD STOCK 


SPRUCE, HEMLOCK, CEDAR, PINE 
Reliable Shippers 28 Years 
WRITE US! AIR MAIL ONE DAY EACH WAY! 
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Missourians Discuss Rates, Truckers, Laws 


Cape GIRARDEAU, Mo., May 13.—Charles E. 
Kiefner of Perryville was selected as president 
of the Southeast Missouri Retail Lumber Deal- 
ers Association for the twenty-second consecu- 
tive year at the meeting here May 10. It was 
the association’s 34th convention and was well 
attended by dealers of the area. 

In his address to the members, Mr. Kiefner 
pointed out that it is up to the young men to 
move forward in business. ‘Youth must carry 
on,” he declared, “and 
at the same time we 
need character. We 
need men of honor, men 
who will not lie. The 
universal cry goes up: 
‘God give us men, give 
us men whom the lust 





CHAS. E. KIEFNER, 
Perryville, Mo.; 
Heads Association for 
Twenty-Second Year 





” 


of office cannot buy.’ 

During the morning 
session, Charles W. 
Hestwood, editor of 
Kansas City, Mo., de- 
livered a lumber indus- 
try talk entitled, “In- 
formation, Please.” Mr. 
Hestwood traced the changes in the lumber 
business during the past few years, and said 
that dealers need three types of information: 
“That needed for the customer, the kind se- 
cured from a customer, and information about 
products.” 





The assemblage approved through a formal 
motion a tentative proposal of railroad com- 
panies to reduce the freight rate on lumber 
shipped into southeast Missouri from Arkansas 
and other points. It was said that the rail 
lines are considering a reduction of the rate, 
and a hearing on the proposal is scheduled for 
May 28 in St. Louis. Mr. Kiefner named Alvin 
Huffman, Jr., of Portageville, L. T. Metz of 
Poplar Bluff, and Fred M. Robinson of St. 
Louis to attend the hearing. 

A legislative committee was appointed to seek 
passage of bills of special interest to the asso- 
ciation members. The committeemen are E. G. 
Roland of Caruthersville, William Nethery of 
Hayti, C. A. Hemmelberger of Cape Girardeau, 
L. T. Metz and Fred M. Robinson. 

Afternoon speakers included E. G. Roland, 
whose subject was “Mice or Men”; Charles S. 
Sifers of the Southwestern Lumbermen’s As- 
sociation, who discussed “Controlling the 
Irresponsible Trucker,” and E. E. Woods, secre- 
tary of the Southwestern Lumbermen’s Associa- 
tion, who led a discussion of dealer problems. 


Other officers re-elected were: 


Vice president—J. Lanier Byrd, Charleston. 
Treasurer—William Pfefferkorn, Chaffee. 
Secretary—William Nethery, Hayti. 


Renamed to the board of directors for one- 
year terms were: Robert Henderson, Jackson; 
Fred M. Robinson, St. Louis; L. T. Metz of 
Poplar Bluff; C. A. Himmelberger of Cape 
Girardeau; Leon Herrick, Crystal City, and 
A. M. Jackson of Sikeston. 

A motion was approved that beginning next 
year, directors will be elected for one, two and 
three-year terms and shall not succeed them- 
selves. 


Pine Loggers Confer on Their Problems; 
Visit Selective Operation 


Forest, Miss., 
Denkmann Lumber Co., Canton, Miss., was 
elected chairman of the Southern Pine Log- 
gers’ Group at its fourth annual meeting con- 
cluded here today, after a two-day session de- 
voted to practical logging problems. A. A. 
DeWitt, of Mansfield Hardwood Lumber Co., 
Zwolle, La., was named vice chairman; and, 
B. M. Lufburrow, Southern Pine Association 
forester, secretary. Loggers of Mississippi, 
east Louisiana and north Alabama on Thursday 
were welcomed by V. R. Lackey, of S. E. 
Lackey Lumber, Forest, Miss. James R. Clark, 
Central Lumber Co., Brookhaven, Miss., pre- 
sided at the meeting. 

The first discussion was on 
S. E. Moreton, Jr., Central Lumber Co., Brook- 
haven, Miss., who reported on recent Missis- 
sippi legislation declaring uncontrolled forest 
fires a public nuisance, and providing for a 
severance tax. 

The shift from steam skidder and railroad 
operation to selective logging with motor trucks 
was described by C. C. Mayfield, of Denkmann 
Lumber Co. Detailed discussion of costs fol- 
lowed. He is proud of the special type of home- 
made rig that loads trucks in three to five min- 
utes, depending on size of logs, and is a mobile 
outfit. 

A number of questions in regard to the cost 
of logging were asked. They range from $3.50 
to $8 per thousand, depending on distance of 
ha: 1 and items included. The $8 included skid- 
ding and loading, and distance was approxi- 
mately 35 miles. The $3.50 was for portable 
mills, hauling not more than a half mile. 

Mr. Lufburrow brought response to request 
of this group, made at the Macon meeting two 
years ago, that the Southern Pine Association 


“laws,” led by 


May 10.—C. C. Mayfield, of © 


assist in drawing up standard grades for pine 
logs, by handing each of those present a copy 
of a classification for lumber logs, and. for 
timber logs. 

The chairman then appointed the following 
committees: Nominating, C. J. Lackey, chair- 
man; L. O. Breiger, J. J. Paschal. Resolutions, 
A. A. DeWitt, chairman; S. E. Moreton, Jr. 

A Forest Service movie, “Pine Ways to 
Profit,” was shown. Fred Merrill, Mississippi 
State forester, was speaker at the evening ban- 
quet. 

On Friday morning, the loggers went on an 
interesting tour of the logging operations of 
the Denkmann Lumber Co., and at 12:30 were 
served a barbeque lunch, as guests of C. L. 
Freiler, its general manager. 





Three States’ FHA Loans Set 
New One-Month Record 


MINNEAPOLIS, MINN., May 14.—The Fed- 
eral Housing Administration in April broke 
all one-month records in the history of its 
Northwest office, in Minneapolis, for both num- 
ber and dollar volume of applications for mort- 
gage insurance on new and existing homes in 
Minnesota and the Dakotas, according to report 
by Daniel J. Fouquette, FHA direcor for the 
three States. 

Increase of more than 50 percent was re- 
corded in total number of applications for FHA 
mortgage insurance received from the three 
States last month as compared with April, 1939. 
Dollar volume also rose about one-half over 
a year ago, the official said. 
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BILL OF MATERIAL 
BRICK AND CONCRETE: 


20 yards concrete 

1350 8-in. concrete blocks 
588 common brick 

216 face brick 

28 lin. ft. 8x12 flue liner 
{ cleanout door 

| thimble 


Mortar for above 


LUMBER: 

6 pes. 2x8—I6 No. | plates 

2 pes. 2x8—I8 No. | plates 

i pe. 2x8—18 No. ! Joists 

10 pes. 2x8—I16 No. | joists 

40 pes. 2x8—I2 No. | joists 

1100 ft. 1x6 No. 2 D&M 

5 rolls waterproof paper 

110 pes. cut bridging 

6 pes. 2x4—18 No. | plates 

15 pes. 2x4—16 No. | plates 

24 pes. 2x4—I2 No. | plates 

4 pes. 2x4—8 No. | plates 

250 2x4—8 No. | studs 

16 pes. 2x6—12 No. | ceiling studs 
6 pes. 2x6—14 No. | ceiling studs 
7 pes. 2x6—16 No. | ceiling studs 
24 pes. 2x4—10 No. | gable studs 
10 pes. 2x4— 8 No. | gable studs 
1600 ft. 1x8 No. 2 ridge 

34 pes. 2x6—16 No. | rafters 

2 pes. 2x6—8 No. | rafters 

14 pes. 2x6—1i2 No. | rafters 

4 pes. 1x8—I6 No. 2 ridge 

16 pes. 1x6—8 No. 2 ties 


1200 ft. Ix4 No. 2 S4S 


15 sqs. (6-in. 5X wood shingles 


200 lin. ft. 1x6 clear finish 
125 lin. ft. 3-in. crown 
1500 ft. 34x8 bevel siding 
725 ft. %xtVYo clear flooring 


6 pes. 4 ft. by 8 ft. % in. plywood 


3 pes. 1x6—10 car siding 
3 pes. Ix6—8 ear siding 
3 pes. 1x6—6 car siding 
{ pe. 1x4—12 clear finish 
5740 wood lath 

| basement stair 

! grade stair 

| plank frame 


MILLWORK, DOORS, WINDOWS: 


4 bsmt. wd. units complete 
coal chute 
door 2/8x6/8 5x No. 2 
entrance frame 3/0x6/8 detail 
rear door frame 2/8x6/8 
twin wd. frames 24x24, 2 It. 
twin wd. frame 20x20, 2 It. 
single wd. frames 26x24, 2 It. 
single wd. frame 26x20, 2 It. 
single wd. frame 20x14, 2 It. 
single wd. frames 24x18, 2 It. 
wds. 24x24, 2 It. gla. 
wds. 20x20, 2 It. gla. 
wds. 26x24, 2 It. gla. 
wd. 26x20, 2 It. gla. 
wd. 20x14, 2 It. gla. 
wds, 24x18, 2 It. gla. 
doors 2/6x6/8—1%, 2 pan. 
door 2/4x6/8—1%,, 2 pan. 
doors 2/0x6/8—13¢, 2 pan. 


Complete Blueprints, Specifications and List of Materials, $3.50 


BED ROOM 


{11-0 x 13 


LIVING ROOM 


IBO x \I-3 


1 
= 


TERRACE 
~ 


| door 1/8x6/8—1%%, 2 pan. 
9 inside door jambs, 1'%4-in. stops 
20 sides door trim 

13 sides window trim 

300 lin. ft. 5/2-in. base. 
300 lin. ft. shoe 

2 thresholds 

| scuttle 

| plumbing access panel 

32 lin. ft. chair rail 

12 ft. pole 

32 lin. ft. Ixt2 shelving 
175 lin. ft. picture molding 
{ china cabinet 

| set kitchen cabinets 

| medicine cabinet 





BED ROOM 


6G x II 


HARDWARE: 

400 Ibs. nails 

280 Ibs. sash weights 
4 hanks sash cord 

1 cylinder lock 

{ mortise lock 3T 
10 mortise locks IT 
3 prs. 4x4 butts 

9 prs. 3x3 butts 
15 sash locks 

15 sash lifts 
Cabinet hardware 


SUBCONTRACTS: 


Painting 
Plumbing 
Heating 
Electrical 
Sheet Metal 





Amemcanfiimbherman 














- 2 


thelial etn ence, emma: all 


tise 


pt ee noice ee 


‘a 


se os A AAG CGE 


cena oo 


Saeco 


BILL OF MATERIAL 


CONCRETE AND BRICK WORK: 


840 8-in. common concrete blocks 
360 8-in. face concrete blocks 

20 yards concrete 

24 lin. ft. flue lining 

1200 common brick 

200 face brick 


PLASTER AND TIN: 
453 yards plaster 


6350 wood lath 

Flashing shingles 

Valley tin 

LUMBER AND MILLWORK: 

10 pes. 2x8—I6 No. | com. plates 
37 pes. 2x10—Ii6 No. f com. joists 
8 pes. 2x10—14 No. | com. joists 
8 pes. 2x10—I2 No. f com. joists 
2 pes. 2x10—10 No. § com. joists 
150 lin. ft. (x3 No. 2 bridging 
1150 ft. 1x6 No. 2 D&M 











800 lin. ft. 2x4 No. | plates 

315 pes. 2x4—8 No. | studs 

1500 ft. Ix8 No. 2 shiplap 

13 pes. 2x8—18 No. | ceiling joists 

31 pes. 2x8—14 No. | ceiling joists 

9 pes. 2x8—Ii2 No. | ceiling joists 

5 rolls waterproof paper 

34 pes. 2x6—18 No. | rafters 

10 pes. 2x6—i2 No. | rafters 

1600 ft. Ix8 No. 2 S4S 

14 squares 4 in 1 composition shingles 
10 squares 18-in. stained shingles 

200 lin. ft. 1x6 clear finish 

180 lin. ft. Ix2 clear finish 

1 pe. ixi2—8 clear finish 

60 lin. ft. 34-in. quarter round 

1200 ft. 3x1 clear red oak fig. 

| roll 3-ply roofing 

cellar sash frames 10x12 3 Its. 

cellar sash 10xi2 3 Its. 1% gla. 
doors 2-8x6-8—I1% 5X 

plank door frame 

pes. 4-0x7-0 '%4-in. 3-ply wallboard 
plank basement stair 

toilet partition 

twin wdw. frs, 24x24, 2 Its. 

twin wdw. fr. 24x20, 2 Its. 

single wdw. frs. 26x24, 2 Its. 

sgl. wdw. fr. 26x20, 2 Its. 

sgl. wdw. fr. 26x14, 2 Its. 
windows 24x24, 2 Its. 134 top 6 Its. gla. 
windows 24x20, 2 Its. 1%, top 6 Its. gla. 
windows 26x24, 2 Its. 1%, top 6 Its. gla. 
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window 26x14, 2 Its., 1%, top 6 Its. gla. 
13 sides window trim, backband 

2 half circle sash frames 

2 half circle sash 

1 louvre frame 

{ o.s. dr. fr. 3-0x7-0—134, cire. top 

1 o.s. door 3-0x7-0—134, cire. hd. 

lo. s. dr. fr. 2-8x6-8—134 

1 o.s. door 2-8x6-9—134 3X, | It. 


Complete Blueprints, Specifications and List of Materials, $3.50 


window 26x20, 2 Its., 1%, top 6 Its. gla. 


5 doors 2-6x6-9—I3¢, 2 pan. 
5 doors 2-0x6-8—13%, 2 pan. 
{ door 1-6x6-8—I%, 2 pan. 
If ins. jambs 5% stops 
1 side door trim, circle top 
23 sides door trim, backband 
285 lin. ft. 5Y2 base & shoe 
230 lin. ft. picture moulding 
40 lin. ft. chair rail 
40 lin. ft. hook strip 
16 lin. ft. pole 
50 lin. ft. ixi2 No. { shelving 
2 thresholds 

pair shutters 

medicine case 

set kitchen case 

attic stair 

hood brackets 


HARDWARE, ETC. 


260 Ibs. sash weights 

3 hanks sash cord 

5 cellar sash sets 

| cylinder lock set 

! mortise lock, 3 tumblers 
10 mortise locks { tumbler 
1 bath lock { tumbler 

3 pr. 4x4 butts 

{ft pr. 3%2x3'% butts 

13 sash locks 

13 sash lifts 

12 pair cupboard hinges 

7 cupboard latches 

4 drawer pulls 

5 elbow catches 

| cleanout door 

1 coal chute 

320 Ibs. nails 


SUBCONTRACTS: 


Plumbing, heating, electric wiring and 
fixtures, sheet metal, painting. 
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THE LUMBERMAN POET 








POET AND PEASANT 
From Issue of Sept. 19, 1903 
“How wonderful,” the Poet cried 
“The pine mounts skyward day by day. 
“Darned if I see,” the Chore-Koy said, 
“How it could grow the other way.” 


“How beauteous!” the Poet cried, 
“It spreads its branches to the air.” 
3ut the prosaic Chore-Boy asked 
“What’s to prevent it, ’way up there?” 


“How sad its song,” the Poet said, 


“It moans like some poor soul has sinned.” 


“That ain’t no song,” the Chore-Boy said, 














“How through the winter,” said the bard, 
“It keeps its green garb beauteous.” 
“It keeps its green,” the Chore-Boy said, 
“Of course—a pine tree always does.” 


“For centuries,” the Poet cried, 

“Tt has withstood the storm that racks.” 
“But wait till someone comes along,” 

The Chore-Boy said, “who has an ax.” 


A SONG FOR THE SATIATED 
From Issue of Sept. 26, 1903 


When sick of Arabia’s spices, 
When weary of heavy perfume, 















“That noise you hear up there is wind.” 


“How gracefully,” the Poet sighed, 
“It doth with every zephyr quake.” 

“It may be graceful,” said the Boy, 
“But that is what produces shake.” 


And _ breathe 


“How wonderful!” the Poet cried, 


“Long years it’s stood in regal pomp.” 
The Chore-Boy only said, “I guess 
“That you have never pulled a stump.” 


? 


“A cradle fit for infant king! 


The poet cried. “Its branches are.” 
“But if the kid,” the Chore-Boy said, 
“Should fall ’twould get an awful jar.” 


Enfolds you 


“See in its bark deep-furrowed care,” 


The poet cried in soulful terms. 
“That isn’t care,” the Chore-Boy said, 
I guess it’s worms.” 


“That isn’t care 





“How picturesque,” the Poet cried, 
“Its gnarled form and knotted trunk.” 
Those knots and gnarls,” the Chore-Boy said, 
“Will make the lumber pretty punk.” 


When senses themselves grow insensate 
And sweetness monotonous gloom; 
When weary of Orient incense, 
Of odors distilled on the Rhine— 
Get back to the scent of the forest 


you the breath of the pine. 


When sick of the acids and spirits, 
When weary of tinctures and oils, 
.When appetite, 


whetted by drugging, 
in serpentine coils; 


When Death and his army of bottles 
Stand marshalled before you in line— 
[scape to the sheltering forest 
And breathe you the breath of the pine. 


When tired of the air of the city 
Deep-laden with grime and disease, 
Sense-weary, mind-weary, heart-weary— 
Get back to the musical trees. 
No incense like that of the balsam, 
No earth-spot so near the divine— 
Come rest on the bosom of Nature 
And breathe you the breath of the pine. 





NEWS AND 
VIEWS OF 





50 YEARS AGO 


From the AMERICAN LUMBERMAN 








It is a peculiarity of west- 
ern furniture manufacturers 
that establishments located at 
interior points thrive better 
than those in the larger cities. 
It is no exaggeration to say, 
for instance, that the Chicago 
factories are having hard 
sledding to keep out of bank- 
ruptcy. Competition is ruin- 
ous, profits small, and ex- 
penses heavy. This obliges 
operators to skin prices of 
material, and the hardwood 
trade comes in for its share. 
But in such places as Grand 
Rapids and Rockford, the fur- 
niture trade goes along at an 
uninterrupted pace, new fac- 
tories are going up yearly, 
and the business thrives. The 
reason for the prosperity of 
the industry in the smaller 
places is said to be the com- 
parative cheapness and reli- 
ability of labor. In Rockford, 
the majority of factories are 
run on the co-operative plan, 
the co-operators being mostly 
Scandinavians. Last year 
members of this nationality 
built six factories in Rock- 
ford. They are nearly all me- 
chanics, and good ones, and 





work together for the com- 
mon interest aS One man. 
Surely the feasibility of co- 
operation is well illustrated 
in that city. 

oa 7 * 


Great Flood in Oregon— 
Portions of this State and of 
Washington have this week 
been visited by unprecedented 
floods which are caused by 
unusually heavy rains and 
melting of snow inthe moun- 
tains. The river here is 
higher than at any time since 
1861. No less than 10,000,000 
feet of sawlogs has. been 
swept away on the Willa- 
mette and Columbia rivers 
within a few days. Large 
quantities of sawed lumber 
and a number of sawmills on 
the river have also been car- 
ried away. 

* * * 

A good deal is written of 
lumbermen and their achieve- 
ments, but one hears or reads 
comparatively little of the 
lumberman’s faithful ally, the 
horse. Even in these days of 
steam auxiliary to the lum- 
berman, it would be very dif- 
ficult to do business without 





the aid of this noble ani- 
mal that does his work un- 
complainingly, and bears the 
burdens of the winter’s cam- 
paign in the woods with an 
example of endurance and 
patience that often puts to 
shame intelligent human be- 


ings. 
7 * * 


To Dam the Chippewa— 
The announcement comes that 
Sen. Sawyer is about to in- 
troduce a bill in the United 
States Senate to enable the 
Mississippi River Logging Co. 
or the Beef Slough Co., or the 
parties interested therein, to 
construct a dam across the 
Chippewa River at or near 
the head of Beef Slough for 
the purpose of throwing a cur- 
rent into that now famous 
bayou to clear out the sand 
bars formed there by the na- 
tural flow of the stream and 
to enable the interested par- 
ties to float into the slough 
without trouble, the immense 
quantities of sawlogs which 
are run down the Chippewa 
from this section every year 
to supply Mississippi River 
mills, 
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Finishing Touches 
in the Bathroom 


. .. make many a sale 


ERE 1s the original Sno-Wite line of 
bathroom fixtures, widely known 
and used for more than a quarter cen- 
tury by America’s finest hotels, institu- 
tions and private homes. Even the 
smallest homes now demand _ these 
practical refinements—for their safety, 
utility and cleanliness. Smartly styled 
fixtures are porcelain, fused to cast iron, 
finished in white, black and pastel 
shades. No bathroom complete with- 
out them. A real factor in closing sales 
of new homes or old. 


B. 


We are the 
originators and 
largest makers 
of these quality 
products. 


Enameled 
Towel Bars, 
Racks, Shelves, 
Tumbler and 
Tooth Brush 
Holders, Soap 
Dishes, Paper 
Holders, Grab 
Bars, Robe Hooks, Razor Strop Hooks—every 
known accessory for the bathroom and lava- 
tory. 





Tooth Brush and Paste 
Holder 


SNO-WITE Line in- 
cludes—Recessed and 
Wall Medicine and 
Bathroom Cabinets 
and Mirrors — known 
from coast to coast 
for beauty of designs, 
and dependable qual- 





Tumbler Holder 


We invite retailers to 
make inquiry about 
Sno-Wite — America’s 
First and finest line; 
about our economical 
prices. We offer a most 
attractive dealer pro 

— ety 2 aoa 1- 
in elps for this busi- 
Tooth Brush and nan stimulator of home 

Paste Holder building. 


ADDRESS -- 


AMERICAN ENAMELED PRODUCTS CO. 


WAUKESHA, WIS. DEPT. 2 
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Millwork Makers Make Merry as Minstrels 





Employees of big woodwork company demonstrate their musical and histrionic abilities before capacity audiences 


Cirnton, Iowa, May 13.—Making good 
woodwork is nothing new for employees of 
Curtis Companies Incorporated, Clinton, Lowa, 
manufacturers of Curtis Woodwork. But put- 
ting on a “Big Time” Minstrel Show is new. 
Yet no social activity in the long years of the 
Curtis organization met with greater success 
than their recent Minstrel Show. This was 
directed, staged, and acted entirely by employees 
of the Clinton Curtis organization, which is the 
parent plant of Curtis Companies Incorporated. 

Two evening performances attracted capacity 
crowds each night. The show was staged ex- 
clusively for Curtis employees and all cost of 


production was paid by the company. The 
event was held in the spacious Curtis Club 
House—a large and well equipped recreational 
building which is operated by and for Curtis 
employees. 

Both plant and office employees “did their 
stuff’ before the footlights, and for over two 
hours songs and jokes and dances kept the audi- 
ence well entertained. Many excellent singers 
were “discovered,” and if it were possible to put 
song into sash, it is likely that some musical 
windows would be leaving the Curtis plant in 
the next few months. The cast included several 
girls from the office who proved as active and 











NORTHERN HARD MAPLE 
For quick delivery we offer 30M feet S8/4x12” 
& wdr. FAS Hard Maple; 100M 8/4 FAS R/W 
& L Hard Maple; 2 cars each 5/4 and 6/4 
FAS Hard Maple. 


ODESSA , NY. 








NEW DRY KILN CAPACITY 


We have just added two 54 ft. Moore Dry Kilns 
to our battery, which makes a total of ten kilns 
in which we are drying an average of a million 
feet of hardwood lumber per month. It will pay 
you to get in touch with us for your requirements 
of kiln dried hardwood, 











This Lumber Dealer Says: 


“We've sold 





7 4 ~ for the 
ae RESIDENCE 
Bradley-Miller Frames 4 9¥\/ Ga- Br 
Ss 


for many years. 
There ARE no finer 
frames than these” 


Bradley-Miller Frames keep right on serving . . last- 
ing years and years .. winning friends and building 
trade for dealers. Carefully made of Genuine White 
Pine, they fit snugly and do not warp, swell or split. 
We also furnish Ponderosa Pine Frames in same 
manufacture and grade as the Genuine White Pine. 
Let us quote on your needs. Write us today. 


BRADLEY, MILLER & COMPANY 
Bay City, Michigan 








Mixed Car 
Shipments 
of Frames 
and 
High- 
Quality 
Box Shooks 

















proficient before the footlights as when taking 
letters. The orchestra was made up of Curtis 
people, too. 

The familiar “1866 Curtis” adorned the blue 
overalls of the men and the white overalls of 
the girls. All scenery and stage settings were 
originated and built by the employees. 





Models Built from Prefabricated 
Materials Are Available 


Dealers who sell homes using scale models 
as demonstrators, or who are promoting model 
building as a hobby will be interested in the 
model building material which is offered by the 
Tiny-Bilt division of the Architectural Decorat- 
ing Co., Chicago, Ill. These models can be 
purchased knocked down, either painted or un- 
painted, or the materials can be purchased and 
a model building can be constructed from plans 
furnished by the company, or from any other 
scale drawings. 

These materials are made in sections that 
portray building products in true scale. The 
roofing is made in panels carved to represent 





Shown here is a model of an Early American 

home which was constructed of prefabri- 

cated materials. The house is to an exact 
scale 


shingles. The siding is also made in panels, 
machine cut to reproduce lap siding similar to 
that which exists in actual construction. The 
moldings, trim and gutters are to scale with 
the rest of the house. Door frames and win- 
dows with shutters attached are moulded ready 
to set in place after the openings are cut to 
receive them. ‘There are entrances which are 
true in detail, and are moulded from traditional 
types. Fireplaces,‘ copied from originals are 
available so that both the exterior and the in- 
terior of the house can be true in detail. 

The sectional scheme of roofs and walls be- 
ing built into panels saves time in constructing 
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the models, and at the same time, the result is 
very life-like. ‘‘Hand-minded” boys who show 
an aptitude for hobbies such as this are able 
to produce finished products and perhaps de- 
velop their hobby into a money making propo- 
sition by selling their finished products to 
architects, real estate developers and any others 
who are interested in scale models of houses, 
barns, garages or other types of buildings. Most 
of the material is either scaled one-half or one 
inch to the foot. 

The house which is illustrated is a_ scale 
model of an Early American house and is typi- 
cal of that period of design in that it is free 
from any pretense, yet has an excellent sim- 
plicity of design. This is one of the models 
that is obtainable completely prefabricated. 





Virginians Confer on Pine Inspection 


RICHMOND, Va., May 11.—Virginia lumber- 
men affiliated with the Southern Pine Associa- 
tion met in conference here yesterday with 
M. Boisfontaine, of New Orleans, La., secretary 
and assistant manager of the association, pre- 
liminary to setting up an inspection bureau 
which will have eleven governors, one each 
for Virginia, North Carolina, South Carolina, 
Georgia, Florida, Alabama, Mississippi, Louisi- 
ana, Texas, Oklahoma and Arkansas. Follow- 
ing the conference, it was announced that “a 
majority of the manufacturers feel that proper 
organization of such a board is of vital im- 
portance to the industry and they will proceed 
with great care and thought to its formation.” 





Rocky Mountain Tree Manual 


lor those who live in the Rocky Mountain 
region—defined as including Arizona, Colorado, 
Idaho, Montana, Nevada, New Mexico, extreme 
Western Texas, Utah, Wyoming and the Black 
Hills of South Dakota—and wish to under- 
stand the habitat and growth characteristics of 
its trees as well as the kind of wood they pro- 
duce, and to acquire the technical knowledge 
required for identifying them, there has been 
made available a handbook entitled “Rocky 
Mountain Trees.” The introduction provides 
a definition of thg life or altitude-temperature 
zones of the region as they determine the 
species that will flourish there, and a key to 
such characters as leaf pattern, with a check 
list by States that includes both botanical and 
common names. There follows a key to the 
genera, then come divisions dealing with species, 
to each of which there is a key, and finally the 
description of individual species by habit, leaf, 
Hower, fruit, twig, bark, wood, silvical charac- 
ter and habitat, supplemented by line drawings 
of characteristics to aid in identification, and 
of habitat. The manual covers 252 species 
representing 85 genera and 40 families, and in- 
cludes 125 full-page plates, also glossary and 
index. Price is $2. 





Canada's Forest Frontiers 
Discussed 


_ “Settlement and the Forest and Mining 
Frontiers” has been published as Volume IX 
in the “Canadian Frontiers of Settlement” series. 
The book is divided into two sections: Settle- 
ment and the Forest Frontier in Eastern Can- 
ada by A. R. M. Lower, and Settlement and 
the Mining Frontier by Harold A. Innis. As 
stated in the foreword, the studies on which 
this series is based, have been directed almost 
entirely toward settlement in the prairie re- 
gion, and the present book gives attention to 
the sharply contrasting problems of settlement 
in the forest and mining regions. 

The book is written in an informal, readable 
style and discusses the geography of the forest 
regions, the settler and the lumber industry in 
the Canadas and the land and forest policy of 
Ontario, among other subjects. Part II dis- 
cusses settlement and the mining frontier in 
inuch the same manner that Part T covers settle- 
ment and the forest frontier. 
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There are ample illustrations, the text is well 
supplied with footnotes and the appendix sec- 
tion serves to supplement the textual matter. 
The book contains 424 pages, is published by 
the Macmillan Company of Canada, Ltd., and 
retails for $4.50. 





Assistant Manager of Lumber Yard 
Is Made Scoutmaster 


I’, L. Webb, assistant manager at Wm. Cam- 
eron & Co., Inc., Bartlett, Tex., was recently 
elected scoutmaster of Bartlett Troop No. 112. 
Mr. Webb was elected by the troop committee 
and two assistant scoutmasters were selected at 
the same time. A program was announced 
which is designed to produce revenue for needed 
troop equipment. 
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King of Norway Awards Medal 
to Tacoma Lumberman 


Tacoma, WaAsH., May 11.—Axel Oxholm of 
Tacoma, Wash., managing director of Pacific 
Forest Industries, has been awarded the St. 
Olav’s medal by King Haakon VII of Norway. 
The award was for “Eesteemed co-operation in 
connection with-the visit of Crown Prince Qlav 
and Crown Princess Martha of Norway” to 
the United States last year. Mr. Oxholm was 
chairman of the committee that welcomed the 
royal party to Tacoma. This is the third honor 
conferred upon Mr. Oxholm by Scandinavian 
governments. He was awarded the decoration 
of the White Rose of Finland and the Order of 
Vasa for his connection with the Hoover 
European relief expedition after the World 


War. 








The hawk on wing spots a field mouse 
far below. This telescopical vision typi- 
fies the trained eye of a Kirby grader. 

While a modern matcher spews out 
finished lumber with machine-gun-like 
swiftness, his trained vision detects de- 
fects in a board as though they were 
blueprinted for him. 


Kirby graders are highly trained in 


“A Wood for Every Purpose” 





THE EYES HAVE “IT”’ 


KIRBY LUMBER CORPORATION 


SOUTHERN PINE e SOUTHERN HARDWOODS 
Kirby Building, HOUSTON, TEXAS 


their craft. Periodical tests keep them 
mentally alert. Keen as an honor stu- 
dent, they prize the ratings given in 
these ‘‘examinations.” 


You want uniform grades. You want 
dependable grades. Before you open 
the car door you want to feel that it 
contains good lumber, dependably uni- 
form. Then buy Kirby’s. 
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Wedonot make the Most 
Oak Flooring, but we Do 
make the BEST 


ppixn 


OAK FLOORING 


~CAREFULLY SELECTED LUMBER- 
~-PROPERLY KILN DRIED-- 
-PRECISION MACHINED -- 


INSURES BEAUTY, FINISH AND 
UTILITY 





CLATIFiICO 


r 


" 





W. R. WRAPE STAVE COMPANY 
Post Office Box 182 
LITTLE ROCK, 


ARKANSAS 











. MFMA 
BROWN DIMENSION CO. 
MANISTIQUE, MICHIGAN = 


WHITE PINE 


Also 
Fir Wallboar 


William Schuette Company 
New York 
Office—4i East 42d St. 














Idaho— 


Ponderosa— 
California White 
and Sugar Pine 


Cedar and 
West Coast Products 





PITTSBURGH, PA. 








GILLIES BROS. Ltd., 


Braeside, Ontario, Canada 
Manufacturers of 
(PINUS 


GENUINE WHITE PINE “'Stmosus) 


for nearly 100 years. Capacity 30,000,000 ft. 
annually. Members N.W.L.D. Association. 
DRY STOCK—ROUGH OR DRESSED 


PROMPT SHIPMENT 








FRED C. KNAPP, Portland, Or. 
BUYS AND SELLS 


WESTERN TIMBER LANDS 




















Have You a 
Lumbermen Problem to Solve? 


in logging, log transportation or harvesting tan bark 
and turpentine economically? ‘‘Logging’’ will tell 


you how. An _ invaluable 
LOGGING 


By Ralph C. Bryant 





reference book for logging 
superintendents, 
owners, etc. 


Cloth, Postpaid $4.50. 


7 431 Ss. Dea: born 
American Lumberman “’s,” caicago 


timber 
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Notes From 


RECOMMENDS IMPORTANT CHANGES 
IN REAL PROPERTY TAXATION 


Wasuinerton, D. C., May 13—The need for 
drastic changes in the property tax system was 
vigorously presented in resolutions adopted by 
the National Real Estate Conference held here, 
under the joint sponsorship of National Asso- 
ciation of Real Estate Boards, National Asso- 
ciation of Building Owners and Managers, Na- 
tional Grange, Mortgage Bankers Association 
of America, and National Apartment Owners 
Association. This Conference created as _ its 
closing act the National Conference of Real 
Estate Taxpayers—with Lawrence G. Holmes, 
Chicago, as secretary—membership in which is 
open to interested individuals and organizations. 
The Conference just held endorsed the placing 
of a constitutional limit on the aggregate of 
real estate taxes, relieving real estate from the 
primary responsibility for costs of education, 
and relating property taxes directly to property 
income; it asked Congress to name a commis- 
sion on taxation and land policies that would 
make recommendations on overlapping tax 
structures and the commercial and residential 
decentralization now proceeding in many cities, 
particularly as these relate to financial struc- 
ture of governmental units, and finally it rec- 
ommended that Congress be petitioned to ex- 
empt real estate capital gains and losses from 
the Revenue Act, and to amend the inheritanc> 
tax laws to prevent losses through forced 
liquidations. 


TRUCKING AND RAILROAD LEADERS 
DISPUTE REPORT ON HIGHWAY 
COSTS AND TAXES 


Wasuincton, D. C., May 13.—Joseph B. 
Eastman, chairman of the Interstate Commerce 
Commission, after seven years’ work, has re- 
leased his report entitled, “Public Aids to 
Transportation,” and in calling attention to it 
the National Highway Users Conference says 
that while all authorities are in apparent agree- 
ment that annual highway costs should be 
shared by the general public with the motor 
vehicle users, there is sharp disagreement as to 
the division of costs between these two. Mr. 
Eastman’s report seeks to arrive at a percent- 
age formula that gives full consideration to all 
important tactors. The percentage assignable 
to motor vehicles reached (for 1933 to 1937) is 
as follows: State highways, 83; County and lo- 
cal roads, 34; City streets, 30. Mr. Eastman’s 
conclusion is that highway users overpaid, in 
937, by $110,722,000 costs assignable to them. 
His comparison of costs per truck, by groups, 
with payments made in 1932, is as follows: 


Pay- 
Pay- ments 
Cost ments minus 
per per assign- 
Rated Capacity ve- ve- able 
in Tons: hicle hicle Costs 
Trucks, Private, other 

than Farm: 
fe Ee eer $53 $48 $—B5 
Over 1% and less than 3, 

rae ee 7 92 25 
Over 1% and less than 3, 

combination .......... 133 29 
3 and less than 5, single 151 185 34 
3 and less than 5, combi- 

ME ico. 2h aa hae 129 206 77 
er oe eee 287 256 —31 
5. combination .....:... 311 277 —34 
Over 5, single .......... 316. 358 42 
Over 5, combination..... 372 457 85 
Trucks for-hire: 

Bee We POD ne cis aca dcce 102 105 3 
Over 1% and less than 3, 

ee ee 152 178 26 
Over 1% and less than 3, 

combination ......+.+. 157 226 69 
3 and less than 5, single. 251 282 3 
3 and less than 5, combi- 

ES i aes oe Ores ele 193 349 156 
PE Regu tcuccvase as 457 403 —h4 
f, combination ......... 457 465 8g 
COG D, GEMEIO .dc ce ccves 499 594 95 
Over 5, combination..... 545 832 287 

Minus sign = excess of costs over pay- 
ments. 


Commenting on the above report, J. J. Pel- 
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ley, president Associaticn of American Rail- 
roads, said that the report boils down to this, 
that home-owners, farmers and others who pay 
general taxes ought to pay 60 percent of the 
total cost of highways and streets, while those 
who use the highways should pay only 40 per- 
cent. The report, he says. claims that as be- 
tween the ordinary automobile and the big truck, 
trucks are paying more than their share, and 
automobiles just enough. Railroads contribute 
more than $35,000,000 a year for highways, 
through taxes, or eight million dollars more 
than the total taxes, fees and charges of all 
sorts paid for all purposes by motor trucking 
companies, added Mr. Pelley, but the million 
dollars a day which railroads paid in taxes 
in 1939 was spent for every sort of public pur- 
pose; while what the trucking companies pay is 
spent almost altogether on the roads and 
streets. 


NATIONAL CHAMBER URGES _ ADE- 
QUATE FOREST FIRE PROTECTION; 
EXPORT AIDS 


WasuincrTon, D. C., May 13—The following 
resolution on forestry was passed at the twenty- 
eighth annual meeting of the Chamber of Com- 
merce of the United States, May 2 

Government surveys have established the 
fact that the country’s demands for forest 
products can be more than met if reasonable 
measures to protect the forests and assure 
continuous growth are applied. To that end, 
the undertaking by the forest industries to 
establish a system of commercial forestry on 
privately-owned forest lands throughout the 
nation should be actively supported by Fed- 
eral and State governments—in affording ade- 
quate fire-prevention, equitable tax systems 
appropriate to the forest, protection against 
forest diseases and pests, and encouragement 
of the development of sustained-yield units. 

Permanent forest industry and permanent 
productive use of forest lands require ade- 
quate and dependable markets for forest 
products. The fact that already our forests 
yield an exportable surplus, warrants atten- 
tion to measures that will encourage an en- 
larged foreign trade in the products of our 
forests. 





CLUB NEWS 


Dane County, Wis., Hoo-Hoo 
Club Elects 


Mapison, Wis., May 13.—W. M. Adamson, 
Cottage Grove Lumber Co., Cottage Grove, 
Wis., was elected president of the Dane County 
Hoo-Hoo Club at a meeting in Madison, at 
which 20 members were present. Other officers 
elected are G. O. Lundgren,. Fritz Construction 
Co., Madison, vice president; B. H. Doyon, 
Doyon Lumber Co., Madison, secretary-treas- 
urer. 














Cities "Die at Heart'' Because 


of High Taxes 


Percival V. Bowen, a Buffalo realtor, gave 
a talk to the members of the Buffalo Lumber 
Exchange at their weekly luncheon on May 3. 
He discussed local taxation and the mortgage 
situation and stated that the method of assess- 
ing property would have to be revised to take 
into consideration obsolescence and depreciation 
because of high assessments on old properties. 
He said that because of high taxation Buffalo 
and other cities are “dying at the heart,” citing 
the instance of a local dwelling, built forty-two 
years ago, on which the assessment was for- 
merly $3,800. With the progress of the years 
the home became dilapidated and tenantless and 
was then torn down. Nevertheless, the real 
estate is now burdened with an assessment ol 
$7,300. 
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Baltimore and Washington Lumber 
Sales Club Has Regular Meeting 


WasuHincton, D. C., May 8.—The Balti- 
more and Washington Lumber Sales Club met 
at the Continental Hotel May 6, devoting its 
time mainly to the enjoyment of a good dinner 
and exchange of ideas. It was announced that 
the next session would be held at the Longfel- 
low Hotel in Baltimore and there would be an 
election of officers and other business. Special 
features are to be provided for this meeting. 
George V. Frederickson, of the Weyerhaeuser 
Sales Co., president, occupied the chair. 





To Stage Monster Concatenation 


SAN FRANcisco, CAuir., April 13.—So much 
enthusiasm has been shown for revival of In- 
ternational Hoo-Hoo that arrangements have 
been made for a monster Concatenation in San 
Francisco, the first in twelve years, to be 
staged at the Mark Hopkins Hotel, Friday 
evening, May 24. B. E. Bryan, Strable Hard- 
wood Co., Oakland, Vicegerent Snark for 
northern California and Nevada, recently is- 
sued invitations. The Concatenation will be 
followed by a dinner. 





Lumbermen's Club Holds Election 

GREEN LAKE, Wis., May 13.—Fred G. 
Voight, Ripon (Wis.) Lumber Co., was elected 
president of the South Central Wisconsin Lum- 
bermen’s Club at the monthly meeting at Car- 
ver’s Resort, May 6. Other officers elected are 
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Clayton Olson, Dahlke, Giese & Walker Co., 
Wautoma, Wis., vice president, and Edward H. 
Weinkauf, Wisconsin Central Lumber Co., 
Green Lake, secretary-treasurer. Gordon James, 
a Lumber Co., Berlin, is retiring presi- 
dent. 

The speaker of the evening was J. B. Egan, 
district sales manager, Wood Conversion Co., 
St. Paul, who spoke on “Insulation and Install- 
ment Selling.” The Weyerhaeuser film, 
“Trees and Men” was shown by Eric Drochner, 
R. G. Taylor & Co., Chicago. 





‘Look Homeward, America" 
Campaign Has Large 
Presentation 


Tying in with its current sales and advertis- 
ing program, Certain-teed Products Corp., New 
York, N. Y., has prepared a large sales presen- 
tation that tells the company’s story dramatical- 
ly. The advantages and reasons for home own- 
ership are advanced in a large broadside and 
the book proper keynotes the theme with the 
phrase, “The tough thirties are behind us. The 
iucky forties and here!” The statistics shown 
and graphically illustrated indicate improved 
conditions. Then, the company’s _ selling 
program is described, its management, per- 
sonnel and products are illustrated, and com- 
ments by leading figures in the building con- 
struction field on the current campaign are re- 
produced. Future advertising is discussed and 
the entire campaign is summed up to show how 
the dealer can coordinate this campaign with 
sales and other helps offered by the company. 





ONE LOGGING BRIDGE THAT 
LOOKS LIKE TWO 





This "A" type bridge 
of peeled fir poles 
and piling across the 
upper Wynooche 
river gorge, near 
Aberdeen, Wash., has 
been built by Simpson 
Logging, to open up 
a vast stand of virgin 
timber to logging op- 
erations. The bridge, 
which cost about 
$30,000, is unique in 
this part of the coun- 
try. Its overall length 
is 450 feet, and it 
stands 200 feet from 
the bottom of the 
gorge to its deck. 
Actually, it looks like 
two bridges, one on 
top of the other. The 
peeled fir logs for the 
legs of the "A" type 
bridge are 140 feet 
long. Each leg con- 
sists of 42 such poles, 
trussed up with a jack- 
straw of braces. On 
top of this was built 
the second bridge, an 
ordinary logging 
trestle. The bridge 
contains 18,500 lineal 
feet of piling and 
poles, 235,000 board 
feet of sawed tim- 
bers, and correspond- 
ing quantities of 
other building ma- 
terials 











UTHWE 
LUMBER 
MILUS INC 


Building & Shop Lumber 
Industrial Items 
In Choice Ponderosa 


PINE 


This is the kind of lumber you can 
sell to your customers with fullest 
assurance that it will be satisfactory 
in every way. Our stock is produced 
from high-altitude soft-textured tim- 
ber, manufactured on precision ma- 
chines in our modern mills. With 
20 up-to-date dry kilns and a cutting 
capacity of 100 million feet per year, 
we can promptly meet your most 
particular requirements. 





Depend on us for all building items 
—Dimension, Siding, Interior Trim, 
“Apache Brand” Mouldings, Ceiling, 
Casing, Base, Lath, Selects, Common. 


Our Eased-Edge Dimension is Dou- 
ble-End Trimmed. Properly seasoned 
accurately manufactured, it KEEPS 
its size and shape. Mixed Cars. 


Southwest Lumber Mills Inc. 


McNary, Arizona 


Mills at Flagstaff and 
McNary, Arizona 


DISTRICT SALES OFFICES 
PHOENIX, ARIZ. ee OM Rei esentative 


CHICAGO — ™ fianager Phone, Superior 9704 


NEW YORK — ** Phone: Vanderbilt 36407 


Bee SON VMOVWOS 
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Here’s What's New 


Wire Screen Cloth Manufacturers’ 
Promote Full Size Screens 


Be Window Wise’—Buy Full Size Screens 


“ 


is the slogan for the campaign announced by 


the Wire Screen Cloth Manufacturers’ Institute, 
74 Trinity Place, New York, N. Y. An attrac- 
tive consumer folder has been prepared as a 
part of the campaign, and while they last, 
may be secured by writing the Institute. The 
folder points out that windows that are only 
half sized are only half protected, and lists 
as other advantages of full size screens, addi- 
tional points which are advanced to increase 
the sale of full size screens. There is also 
information as to the proper selection of mesh, 
various methods of attaching the screening to 
the frame, and a comparison of costs. The 
campaign includes letters sent to dealers, adver- 
tising, and other sales promotional aids. 


Composite Sheathing Board An- 
nounced by Manufacturer 


A new composite sheathing board has just 
been announced by Z-Ro-Bord Manufacturing 
Co., Inc. of Culpeper, Va. This board is manu- 
factured from strips of lumber, bonded with a 
special asphalt and covered with a sheath of 
kraft paper which is also impregnated with 
asphalt. A continuous series of dead air sec- 
tions about a quarter of an inch in diameter are 
constructed into the board, it is said. The 
manufacturers announce that in addition to 
standard construction of sub-flooring, sub-roof- 
ing and regular sheathing uses, this product may 
also be used for complete construction of tem- 
porary buildings, as a base for built-up roofs 


and as refrigeration unit lining. Requests for 
information on this product should be addressed 
to the manufacturer. 


Introduce New, Two Ton Cab-Over- 
Engine Truck as Addition to Line 


Introduction of a new, two ton, cab-over- 
engine model as an addition to its line of job- 
rated trucks has been announced by the Dodge 
division, Chrysler Corp. This model is offered 





in three wheelbase lengths: 105, 129 and 159 
inches and has a maximum gross weight rating 
of 15,000 pounds in conventional use and 25,000 
pounds when operated as a tractor-trailer unit. 
It has the L-head Dodge truck engine with 
241.5 cubic inches piston displacement and a 
6.5 to 1 compression ratio that develops 99 
horsepower at 3,000 r.p.m. and a maximum of 





THESE 
DGéPENDABLE 
PRODUCERS CAN 
SUPPLY ALL 
YOUR NEEDS 





For general all-around dependable construction, both interior and 
exterior, the ideal lumber is North Carolina Pine. It has strength, 
endurance, wear-resistance. It is beautiful in color and grain. It 
works easily, mills to a satiny smoothness and takes paint well. For 
all building items in North Carolina Pine, order from these firms. 





BURRUSS LAND & LUMBER CO. 


Lynchbarg, Va. 


Kiln Dried, Grade Marked N. C. Pine. R. R. Material 
a specialty. Car Lining and Decking. Mills 
in Va. and N. C. 


SOUTH ATLANTIC LUMBER CO. 
Greensboro, N. C. 


Kiln Dried and Air Dried Finish, Dimension, Roofers, 
Boxing Lumber, ae and Crating. Mills: 
Louisburg, N. C., Suffolk, Va. 





ELLINGTON-FAY LUMBER CO. 
Fayetteville, N. C. 


SPA Grade Marked Lumber 
Mfrs. Flooring, Ceiling, Casing, Moldings, Roofers 
and Framing ber. Kiln Dried and Air Dried. 








J. E. ELROD LUMBER CO. 
Chariette, N. C. 


Air Dried and Kiln Dried Shed Stock, Roofers, and 
Resawn Box and Crating Lumber; Air Dried Roofers 
and Dimension; also Heavy Timbers and Plank. 


PROMPT SERVICE on STRAIGHT or MIXED CARS 
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188 foot pounds torque at 1,200 r.p.m. Improve- 
ments which are announced are a well ven- 
tilated and insulated cab, level floor, safety 
vision, full width doors and other innovations. 
Further information about this new model can 
be obtained from the manufacturer. 


New Folder on Boiled Linseed Oil in 
Cans Is Offered to Dealers 


A new folder describing its boiled linseed 
oil has been issued by Archer-Daniels-Midland 
Co., 600 Roanoke Bldg., Minneapolis, Minn. This 
product is known as Pol-mer-ik boiled linseed 
oil and the folder states that its use gives the 
painter control over the drying factor in a paint 
job. The oil is available in pints, quarts, 1, 2 
and 5 gallon containers to fit any size job. It 
is stated that the oil in cans prevents wastage 
caused by bulk handling. Also illustrated in the 
folder is a display rack which can be used to 
promote sales. Complete details on the selling 
setup, and further information on the processing 
of the oil, can be obtained by writing the com- 
pany. 


Uses of Calcium Chloride to Lay 
Dust and Remove Weeds Are 
Discussed 


A new booklet entitled “End Dust and 
Weeds” has just been issued by Solvay Sales 
Corp., 40 Rector Street, New York, N. Y. This 
booklet is written for those who are interested 
in ending problems caused by dust arising from 
tennis courts, driveways, walks or other similar 
unpaved areas. Included is information on 
what calcium chloride is, how it works, quanti- 
ties to use, killing weeds, and photographs 
illustrate places where calcium chloride can 
be used. Copies of the booklet are available 
and may be secured from the company. 


Formulation for Unfinished Wood 
Floors Is Announced 


A new formulation for treating unfinished 
wood floors has been announced by the Amer- 
ican Asphalt Paint Co., 48 East Ohio Street, 
Chicago, Ill. This finish is stated to afford 
protection against dirt, water, grease and con- 
stant wear. The sealer can be applied with a 
mop or brush and one gallon is said to cover 
about 800 square feet of floor surface with a 
minimum of 3 or 4 hours drying time before 
the floors are subjected to foot traffic. The 
release states that floors retain their natural 
finish, and that this sealer has also been used 
as a transparent coating for logs, knotty pine 
and other unfinished woods. Further details 
can be obtained from the company. 


Announce New Catalog Section on 


Rubber Putty 


A new catalog section on its line of Plastikon 
rubber putty has just been published by the 
B. F. Goodrich Co., Akron, Ohio. This putty 
is announced as having resistance to the effects 
of corrosive chemicals, chemical fumes and salt 
spray, and adheres strongly and permanently 
to wood, glass and steel. Red. black, grev, 
green and gun metal are the colors in which 
the putty is furnished. Copies of the catalog 
section will be sent upon receipt of a request ad- 
dressed to the manufacturer. 


New Booklet Is Issued to Inform 
Dealers of Products 


Vol. 4, No. 1 issue of the Terminix Shield 
has been published by FE. L. Bruce Co., Mem- 
phis, Tenn. The booklet contains information 
about the company’s foundation ventilator 
which features an adjustable shutter lever, an 
aluminum grill, a glass window and _ built-in 
copper screen. The company’s four types of 
hardwood floors: streamline, strip, block and 
plank are also described and illustrated. Fea- 
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tured throughout the booklet are interesting 
pictures of installations of Terminix Insulation 
which have been made by this company. The 
movie “Hidden Enemies,” which has been tele- 
cast six times and is available for distribution, 
is also described. For further details address 
the company. 


New Display Rack for Decorative 
Furniture Nails Offered 


New all-metal compact display rack designed 
to hold sixty boxes of thumb tacks and decora- 
tive furniture nails has recently been offered 
dealers by the Atlas Tack Corp., Fairhaven, 
Mass. The nails and tacks are packaged in 





boxes fitted with cellophane windows. The . 


rack is 16 inches wide at the base and 11 inches 
high. The rack with packaged product is fur- 
nished complete with a sample display board 
showing a large line of thumb tacks and furni- 
ture nails in their true colors and sizes. The 
rack is loaned without charge. 


Portable Sander Uses Standard Size 
Belts; Has Good Speed 


The Syracuse Guild Tool Co., 1720 North Sa- 
lina St., Syracuse, N. Y. announces the addi- 
tion to its line of a new portable electric sander 
using standard 3 inch by 24 inch abrasive belts, 
and having a belt speed of 1350 ft. per minute. 
The sander, suitable for sanding and surfacing 
wood, metal, marble, slate, plastics and other 
composition materials, is equipped with a one- 
half h.p. Universal motor, and weighs but 15 
lbs. Information on the Guild Sander, type 
G-3, may be obtained from the manufacturer. 


New Overhead Garage Door 
Hardware Folder Issued 


A new folder on overhead garage door hard- 
ware has recently been issued by the Western 
Products, Inc., New Castle, Indiana. It is 
stated that the hardware has been designed for 
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smooth quiet operation; so that the door will 
clear all modern cars even if the bumper ‘is 
touching the door; it is easy to install, and the 
door may be weatherstripped. The equipment 
ses no springs and is counterweighted with 
gravel. The De Luxe hardware carries the door 
entirely into the opening when the door is in 
open position. Positive locking handle is standard 
equipment. Equipment for doors from 8% feet 
hy 8 feet to 16 feet by 8 feet are available. 
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Window Display to Attract Atten- 
tion of Shingle Buyers 


Designed to attract the attention of potential 
buyers, The Barrett Company, 40 Rector St., 
New York, N. Y., is offering a display to their 
dealers entitled “Tough and Beautiful.” The 
display is 50 inches high and is built in two 
planes. At the left, under a picture of a very 
hard looking individual is pictured, in color, a 
Barrett-roofed house in a winter blizzard. At 
the right, beneath an attractive woman, is a 
picture of the same house during a pleasant 
summer day. The two heads in the background 
are printed large size, printed in black on a 
blue ground, and the front section is printed 
in color. 


Price Schedule for Building Products 
Ready for Distribution 


A new price schedule for its line of building 
products has been published by Milcor Steel Co., 
Milwaukee, Wis. Included in the book are 
prices and dealer discounts for the line of rain 
carrying equipment, roofing and siding mate- 
rials and accessories, ventilators and skylights, 
farm specialties, metal ceilings, cornices and 
walls, furnace pipe, fittings and accessories, 
stove pipe, bake ovens, heaters, metal lath and 
trim and other building specialties. These price 
books may be secured from the manufacturer. 


Fireplace Dome Damper Offered for 
Better Heating Operation 


A dome damper for fireplaces is offered to 
dealers by the Peerless Manufacturing Corp., 
1400 W. Ormsby, Louisville, Ky. It is an- 
nounced that this damper is essential to the 
efficient operation of the heating system. These 
dampers are built of cast iron and come in 
three styles: rotary, poker and chain control. 
The manufacturers state that they can be ob- 
tained in all standard sizes. Other products 





manufactured by this company include fireplace 
fixtures, ash dumps, coa! windows, ash pit doors, 
garbage receivers and gas heaters. For prices 
and further details, write the company. 


New Frame and Sash for Basements 
Recently Announced 


A new steel basement sash and frame has 
recently been announced by the Clay Equipment 
Corp., Cedar Falls, Ia. It has been designed 
to provide overhead indirect ventilation. It is 
of one-piece welded construction, and it is stated 
that it is equipped with a latch with positive 
lock that makes the window watertight and 
which also holds the window in the tilted open 
position. Ease of installation is one of the 
features mentioned. Screen and storm sash are 
furnished as additional equipment when desired 
and are installed without nuts or bolts. Screen 
and sash lock tight and cannot be removed from 
the outside of the building. The units are 
offered in several sizes and are equipped with 
puttyless glazing—with four clips per light. 


Transmission Belting Catalog 
Is Announced 


A new catalog on transmission belting has 
been published by Graton & Knight Co., Wor- 
cester, Mass. Information is condensed, tabu- 
lated and arranged to be of greatest convenience 
for the selection of the proper belt for each type 
of drive arrangement. Information on dress- 
ings and cements is also included, as well as 
suggestions on belting installation, maintenance 
and belt selection. The catalog may be obtained 
by writing to Graton & Knight, Worcester, 
Mass. 
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Western Wholesale 
Connection’”’ 


Wholesalers in the western produc- 
ing territory perform a valuable serv- 
ice. Por years they have marketed 
most of the lumber manufactured. 
A manufacturer's stock is limited to 
his mill capacity; his quality of vari- 
ous grades to the type of timber he 
is cutting at the.time. One mill pro- 
duces better commons, another bet- 
ter uppers. A wholesaler has hun- 
dreds of mills to draw from. His 
knowledge allows him to choose 
stock best suited for each buyer. 


Below is a list of Western Whole- 
salers. Depend on them to supply 
your wants’ in WESTERN SOFT- 
WOODS — Fir, Cedar, Ponderosa 
Pine, Sugar Pine, Idaho White Pine, 
Hemlock, Spruce. 





Morrill & Sturgeon 
Lumber Co. 
(Sawmill: Pine 


CARL SODERBERG = {Saymill: Pine 
LUMBER COMPANY P*ncville. Ore) 


Spokane, 
Manufacturers and Wholesalers Washington 


WALES LUMBER COMPANY 
Old National Bank Building 
SPOKANE, - - - WASHINGTON 


MORSTURG 


he Mark of Quality 


Yeon Bidg., Portiand,Ore. 




















"440 Market St, SAN FRANCISCO, CALIF. 
DUNCAN LUMBER COMPANY, Inc. 


PACIFIC COAST FOREST PROOUCTS 


4432 Henry Bidg., SEATTLE, WASHINGTON 


Mauk Seattle Lumber Company 


SKINNER BLDG., SEATTLE, WASHINGTON 




















CRATER LAKE 


BOX G LUMBER CO. 


offering KLAMATH 
Ponderosa PINE 


Every piece of Crater Lake lumber gives evidence 
of the quality that comes of care in timber 
selection, scientific seasoning and precision manu- 
facturing. Here is top-quality stock, always de- 
pendable value. Let us care for your needs in 
SELECTS and COMMON, S4S, PATTERNS or 
ROUGH, SHOP and BOX. Prompt, careful atten- 
tion to your inquiries and orders. Let us quote 
or fill an order for you. 


Member of the Western Pine Ass’n. 





Send Your Orders to ° 
CRATER LAKE [Raine 
BOX & LUMBER CO. aoe 

Oregon 





THE FEATHER RIVER 
LUMBER COMPANY 


Manufacturers of 


CALIFORNIA 
SOFT PINE, 


WHITE FIR and INCENSE CEDAR 
Annual Production 50,000,000 Ft. 


LUMBER, BOX SHOOK 
and MOULDINGS 
Mills and Sales Office: 


DELLEKER, PLUMAS COUNTY, CALIF. 
We are member of Western Pine Association 


ALIFORNIA 


SUGAR & WESTERN 
PINE AGENCY 


#1 MONTGOMERY ST. 
SAN FRANCISCO, CALIFORNIA 


aN = yee Dee eer 2 


Shop 
California Ponderosa Pine 
Mouldings and Cut Stock 


» Sugar Pine Specialists for 30 Years | 
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Western Pine Region 


Modernizes Handling and 
Storage Facilities 


Acoma, Ore., May 4.—In keeping with the 
most modern trends in the manufacture and 
handling of pine lumber in the Klamath basin, 
Algoma Lumber Co., of Algoma, has purchased 
a new Hyster lift truck. This truck is capable 
of transporting lumber in unit packages and 
stacking the packages one on top of the other 
for shed storage. Construction of three new 
dry sheds has started. First an area of 240x260 
feet in the yard has been paved, and the three 
sheds will be located in this area. The sheds 
will each be 60x200 feet, and the first of these 
will probably be completed about May 15. 
Algoma is nine miles north of Klamath Falls, 
on upper Klamath Lake. The company’s logs 
are towed to the mill through this beautiful 
body of water. The Algoma Lumber Co. is 
one of the pioneer operations in the Klamath 
region. A. E, Stonehouse is manager of the 
operation, and C. L. Jimerson is sales manager. 





Sawmill Plants at Burney Are 
Active 


Burney, CAuir., May 5.—Prosperity is evi- 
dent in Burney, which is located about fifty- 
five miles east of Redding, where there is in- 
creased sawmill activity. Here the Scott Lum- 
ber Co., of which Ray mond H. Berry is manag- 
ing director and John N. Berry is treasurer 
and sales manager, is running two shifts and 
cutting about 70,000 feet a shift. John N. Berry 
says that of this cut 55 percent is sugar pine, 
the rest being largely Ponderosa. 

The Burney Lumber Co., also of this place, 
is running steadily. This concern has contracted 
its lumber to the Daugherty Lumber Co., of 
Cottage Grove, Ore., and Redding, Calif. 

A number of attractive new homes are being 
built in Burney by employees of the Scott Lum- 
ber Co., and these make a showing from the 
highway which runs through the town. 





Idle Klamath Falls Mills Resume 
Operations 


KLAMATH FALLS, Ore., May 5.—Lumber pro- 
duction in the Klamath Falls area this year 
bids fair to show a considerable increase over 
last year’s. Plans are being made for operating 
the Walker-Hovey mill, and the Long-Bell 
Lumber Co. plant here is already under opera- 
tion. Neither of these mills operated in 1939. 


Practically all the important mills in the dis- 
trict are now operating or getting ready to start. 
Ivory Pine Co., of Klamath Falls, shipped about 
25 million feet last year. Of this total, 15 mil- 
lion feet was cut at the company’s mill at Bly, 
Ore., and the rest was purchased from other 
mills of the Klamath basin. 

Huntington Taylor, formerly manager of the 
Crater Lake Lumber & Box Co., Sprague River, 
is expected home about June 1. Mr. Taylor 
has been on a trip across the Pacific, visiting 
Australia, Philippine Islands and other points. 

The big plant of the Weyerhaeuser Timber 
Co. here is operating full schedule, cutting 
Ponderosa pine, sugar pine and fir. It has 
four band mills and a gang, with a capacity of 
approximately 400,000 feet a day. R. R. 
Macartney, manager, states the company is con- 
structing a new line of railroad this year, which 
will open up its timber lying north of Bly. 





Unconventional Oregon Mill 
Goes to the Trees 


PRINEVILLE, OrE., May 3.—In January, 1938, 
the Alexander-Yawkey Lumber Co., of Prine- 
ville, Ore., started operating the most uncon- 
ventional lumber manufacturing plant in the 
West. Average operators in the lumber busi- 
ness are not money makers. Each operation 
has individual problems that must be solved 
by individual planning and, if it is to be 
profitable, must be better than average. There 
is usually too much tendency to follow con- 
ventional methods developed under different 
circumstances. Generally speaking, sawmills in 
themselves are much the same. Saw milling is 
a simple operation of reducing logs to boards. 
Because of bulky raw material and even fin- 
ished product, lumbering is fundamentally a 
transportation problem. It is a business of 
moving a heavy, bulky raw material, of rela- 
tively low value in proportion to weight, to 
the market in usable form. 

Attacking the problem from this angle, Jun- 
ior Daggett, veteran operator from Klamath 
Falls, found a way to reduce costs by taking 
the mill to the trees, and transporting lumber 
instead of logs. Yards, storage sheds, planing 
mill, dry kilns were located on a permanent 
site in Prineville. The sawmill, with the usual 
standard equipment for a single-band plant, was 
constructed in the timber. Although not in any 
way to be confused with the so called portable- 
type sawmill, this mill was built in units, so 
that the equipment may be moved from year 
to year as the timber is cut away from it. Full- 
tree-length logs are yarded directly to the saw- 
mill, and bucked with power saw at: the log 





Looking for a 
Good Yard Manager? 


Or an estimator, a bookkeeper, a sales- 
man or a foreman? The classified columns 
of the American Lumberman are a clear- 
ing house for employment in the lumber 
industry. Locate the best men available 
through an ad in the American Lumber- 

431 South Dearborn St., Chicago. 
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slip. All rough lumber is immediately trans- 
ported by truck to yard and planing mill in 
Prineville for seasoning and refinement. This 
method of operating was given a thorough test 
over more than two years, during which the 
sawmill has been moved once. 


The strongest evidence that this plan of op- 


eration has lived up to all the expectations of - 


the directors of the Alexander-Yawkey Lum- 
ber Co. is their action, following complete de- 
struction of the sawmill by fire on Feb. 15, 
1940. Here was an opportunity to make an 
entire change of operating set-up. Instead, the 
company at once set about replacing the saw- 
mill on the same plan and with the same fun- 
damental equipment. The plant was rebuilt 
and began sawing April 15, exactly 60 days 
after the fire. As every foot of lumber was 
stored at the site of the shipping yard at 
Prineville, thirteen miles from the sawmill, 
there was little interruption in shipping. 
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Forest Survey Release Covers 
Southeast Alabama 


NEW ORLEANS, La., May 15.—Forest Survey 
Release No. 47 is one in a series of reports on 
the forest situation in the lower South. The 
report by A. R. Spillers, associate forest econ- 
omist of the Southern Forest Experiment Station 
here, covers the forest resources of southeast 
Alabama, a region containing a gross acreage 
of nine million acres of which 47 percent is for- 
est land. In addition to presenting the facts as 
to the amount and character of the timber stand, 
the rate at which the timber is growing and the 
industrial use being made of it, as ascertained 
by the forest survey, the report discusses briefly 
the measures necessary to build up the forest 
resource to make it play a greater part in the 
development of the State. Copies are available 
upon request to the experiment station. 


Reports on Guild Achievement Since 
Inception of Program 


In a report to officials of Johns-Manville at 
the recent closing of the year’s training period, 
Arthur A. Hood, manager of the Housing Guild 
Division of Johns-Manville and director of the 
Guild Training Schools reviewed what has been 
accomplished since this work was begun in 
1936. “On Jan. 31 of that year,” the report 
stated, “237 retailers met with us in New York 


- to discuss a system whereby a manufacturer 


and his dealer could together merchandise the 





trolled selling of building “packages,” he is able 
to get a price containing a reasonable profit. 
The dealer’s position is improved because the 
consumers must come to him first when they 
need the services of the industry, and the con- 
tractor benefits because he can be busy contract- 
ing while the dealer is out making sales. The 
architect, the realtor and the home finance 
agencies all benefit because their services are 
promoted and sold creatively under the Guild 





Shown here are the more than 400 members of the Atlantic City National Housing Guild School, 
which was held at the Hotel Traymore. The Atlantic City school is the largest ever held since the 
inception of the Guild system by Johns-Manville 


packaged products of the building industry 
direct to the consumer under the dealer’s con- 
trol.” 

The first Housing Guild Training Course was 
held a month later with 77 dealers attending for 
a two week period. Since then there have been 
30 additional National Schools with the follow- 
ing attendance statistics: 2632 retail outlets, 
located in all 48 States and Alaska, as well as all 
nine Provinces of Canada have sent representa- 
tives. Of these companies, 1691 have been rep- 
resented one year, 592 two years, 231 three 
years, 97 four years and 21 five years, for a 
gross attendance of 4061 companies. There has 
been a net enrollment of 5374 men and 457 
Johns-Manville territorial representatives have 
attended with their dealers. The largest attend- 
ance at a single school was at Atlantic City, 
N. J., in 1940 with 442 dealer men registered. 

“This four and one-half year’s work has re- 
sulted in benefits to every branch of the indus- 
try as well as the consumer,” continued Mr. 
Hood. He stated that the dealer has been 
the primary beneficiary because, through con- 


plan. This entire program is sponsored by local 
and national advertising. 

Every manager who attends one of the Hous- 
ing Guild training courses is given instructions 
on how to conduct a local school for salesmen 
and contractors, and at the conclusion of the 
course examinations are given with a certificate 
of Accredited Instructor being awarded success- 
ful candidates. Thus far, 1350 men have earned 
these certificates, and 352 local training courses 
have been started with a gross attendance of 
3476 men. This makes the total number of 
men trained to date 8850. Guild service is now 
available to consumers in more than 2500 towns 
and cities. 

“Perhaps the most significant of all the re- 
sults to date,” concluded Mr. Hood, “is that 
practically all of the retail lumber yard dealers 
are doing some package selling and the ma- 
jority started this policy since the Guild train- 
ing work began. This trend makes it safe 
to predict that the retail building material busi- 
ness generally will be on a package selling 
basis within a very few years.” 
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Ideal for Building 
and Wood-Working Uses 


The pine that grows in the Kla- 
math Basin is famous for its fine, 
soft texture, straight, even grain 
and general all-around superior 
quality. ALGOMA KLAMATH 
PINE is cut from a choice selec- 
tion of this Klamath Basin timber. 
It's the preferred lumber for 
building and industrial uses. 


The Algoma mills have up-to- 
date dry kilns, modern manufac- 
turing equipment, all facilities for 
highest quality production. 

Send your orders to ALGOMA. 
Shop Lumber, Commons and 
Selects, carefully kiln-dried . . 
General Building Lumber. 

Your inquiries and orders will 
have prompt, careful attention. 


ALGOMA LUMBER CO. 


ALGOMA, OREGON 
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No Wonder 


You Save 50%! 


Walls. 


—at a profit to you. 


to wall 





-using DONLEY AREA WALL 


instead of 


It’s no wonder users report savings of 50% on 
area wall costs with Donley ready-made Steel Area 
This cost-cutting, prefabricated product is 
inexpensive to buy and install—takes the place of 
brick, cement, sand and reduces field labor. These 
area walls help your customers cut building costs 


Made of 16 ga. copper bearing steel painted two 
coats (last coat aluminum) or of special enameling 
steel porcelain enameled with a second coat of 
gleaming white on the window side. Easily fastened 
if desired—can be installed in a few 
minutes by inexpensive labor. Write for complete 
details and prices on Donley Steel Area Walls. 


DONLEY BROTHERS CO. 


13928 Miles Avenue, 
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Cleveland, Ohio 





WIN HARBORS 
LUMBER CO. 


Backed by 75 Years 


of Lumber Family Tradition 
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Rail Shipping Department 
Headquarters SEATTLE, WASH. 
Rail Shipping Departments 


SEATTLE, WASH. 


Handling West Coast 

Rail Business. Douglas 

Fir, Western Red Cedar, 

Ponderosa Pine, Idaho 

White Pine. Sitka 

Spruce, West Coast 
emlock. 


CHICAGO, ILL. 


Southern Pine, Hard- 

woods, Ponderosa Pine, 

Idaho White Pine, 

Douglas Fir, Western 

Re Cedar. Sitka 

Spruce, West Coast 
ock. 


Waco, Texas—Jack Ray. 
Water Shipping Department 
Offices: PORTLAND, OREGON 


ee — New York, Baltimore, 


an Francisco, Los Angeles 


Main Office: ABERDEEN, WASH. 
Factory Lumber, Industrial 


Items, Finish, 


Plywood 


Timbers, Shingles, Siding 
FAMOUS GRAYS HARBOR TIMBER 


WEST COAST WOODS 





Exclusive Agents Reivont ond Car Materials for 20 
Mixed Cars... Waterborne Parcels...Full Cargoes 
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NATIONAL PRODUCTION, SHIPMENTS, ORDERS 


WASHINGTON, 


D. C., May 13.—Following isthe National Lumber Manufacturers’ 


May 18, 1940 


Associa- 


tion’s report for two weeks ended May 4, and for eighteen weeks ended that date, covering mills 
whose statistics for both 1940 and 1939 are available, and percentage comparisons with statistics 
of identical mills for the corresponding period of 1939: 


Av. No. 

Mills 
TWO WEEKS: Rpte. 
Total Softwoods .. 396 
Total Hardwoods.. 90 
Total Lumber ..... 469 
Total Flooring .... 79 
EIGHTEEN WEEKS: 
Total Softwoods... 409 
Total Hardwoods.. 88 
Total Lumber...... 479 


Total Flooring..... 79 


Production 
1940 


435,649,000 
16,061,000 


451,710,000 


19,909,000 


Per- 
eent 


of 1939 


102 
119 
103 
130 


110 
107 
110 
119 


Shipments 
1940 


470,944,000 
18,143,000 


489,087,000 


20,200,000 


3,678,604,000 
155,283,000 


3,833,887,000 


153,570,000 


Per 
cent 


of 1939 


111 
7 





110 

121 

107 
99 


107 
111 


7 
1 
3,8 
1 


Orders 
1940 
447,908,000 
18,130,000 


466,038,000 


19,612,000 


3, 45,000 


9 
,227,000 
i 
8 


72,000 


3 
5 
9 
81,862,000 


6, 
8 
5, 
1, 


Per 
cent 


of 1939 


101 
104 
110 

134 


108 
105 
108 
127 





RELATION OF 


Total Softwoods* 
Total Hardwoods* 


to) ee 
Oak and Maple Flooring... 


*Of Northern mills, 16 reported on softwoods, 


stocks. 


UNFILLED ORDERS TO STOCKS 


Wasuincton, D. C., May 13.—Following is statement of seven groups of identical mills of 
unfilled orders and gross stock footage on May 4: 





17 on hardwood unfilled orders; 


No. of Mills Unfilled Orders Gross Stocks 
Reporting 1940 1939 40 1939 
ae 393 753,734,000 624,261,000 3,434,360,000 3,489,120,000 
3 89 61,997,000 49,077,000 386,487,000 419,597,000 
wt 466 815,731,000 673,338,000 3,820,847,000 3,908,717,000 
88 6,000 56,056,000 94,404,000 104,454,000 


17 mills on 





NATIONAL STATISTICS FOR APRIL BY REGIONS 


WasuinecrTon, D. C., May 13.—Following is the National Lumber Manufacturers’ Association’s 
report for the four weeks ended April 27 and for seventeen weeks ended that date, covering 


mills whose statistics for both 1940 and 1939 are available, 


statistics of identical mills for the corresponding period of 1939: 


Av. No. 
Mills 

FOUR WEEKS: Rptg. 
Softwoods: 
Southern Pine .... 11 
West Coast ....... 12 
Western Pine ..... 11 
California Redwood 1 
Southern Cypress... 
Northern Pine .... 
Northern Hemlock 18 


Total Softwoods. 401 
Hardwoods: 
Southern Hardwoods 769 


Northern Hardwoods 18 
Total Hardwoods. 87 


Total Lumber .. 470 
Oak Flooring...... 65 
Maple, Beech and 

Birch Flooring... 14 

SEVENTEEN WEEKS: 
Softwoods: 
Southern Pine 127 
West Coast ....... 125 
Western Pine ..... 115 
California Redwood 13 
Southern Cypress... 9 
Northern Pine . 8 
Northern Hemlock. 18 

Total Softwoods. 415 
Hardwoods: 

Southern Hardwoods +70 


Northern Hardwoods 18 


Total Hardwoods 88 

Total Lumber ... 
Oak Flooring 
Maple. Beech and 

Birch Flooring .. 14 


+ Units 


Production 
1940 


109,748,000 
416,353,000 
272,496,000 
29,660,000 
8,814,000 
3,640,000 
4,381,000 


845,045,000 


20,331,000 
12,032,000 


32,363,000 
877,408,000 


34,511,000 
4,532,000 


30, 840, 000 
3,247,735,000 


91,114,000 
59,808,000 


150,922,000 
3,398,657,000 
132,451,000 


18,521,000 


Per- 
cent 
of 1939 


99 
114 
99 
101 
80 
T7 
85 


105 


100 
140 


112 
105 


97 


110 


122 


106 
110 


Shipments 
1940 


861,478,000 


24,416,000 
8,019,000 


32,435,000 


893,913,000 
33,120,000 


4,596,000 


470,256,000 
1,638,006,000 
1,134,364,000 

116,024,000 

35,937,000 
35,822,000 
22,885,000 


3,453,294,000 


107,983,000 
37,715,000 


145,698,000 


3,598,992,000 
126,133,000 


17,833,000 


Per- 
cent 


of 1939 





103 


108 


and percentage comparison 


Orders 
1940 


6,020,000 
880,801,000 


25,157,000 
10,865,000 


36,022,000 
916,823,000 


30,918,000 
3,924,000 


24,724,000 


108,897,000 
40,341,000 


149,238,000 
3,682,348,000 
156,054,000 


16,170,000 


with 


Per- 
cent 
of 1939 


101 
106 


97 
111 
86 
97 
90 


101 


102 
126 


109 
102 


REGIONAL UNFILLED ORDERS AND STOCKS APRIL 27 


Wasuincron, D. C., May 13.—Following is the monthly statement by regions of eight groups 
of identical mills and two groups of hardwood flooring plants of unfilled orders and gross stock 


footage on April 27: 


Softwoods— 


Southern Pine ............. 


West Coast 
Western Pine 
California Redwood 
Southern & 
Northern 

Northern Hemlock 


Total Softwoods 


Southern Hardwoods 
Northern Hardwoods 


Total Hardwoods 

Total Lumber 
Flooring— 
Oak fe 
Maple Floorin 


Units of production. 
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No. of Unfilled Orders Gross Stocks 
Mills 1940 1939 1940 1939 
eaters 115 70,874,000 67,575,000 448,640,000 437,875,000 
Nee oe 125 423,471,000 311,723,000 920,543,000 875,059,000 
eens 110 238,834,000 179,123, 1,450,245,000 1,449,408,000 
eens 13 33,390,000 33,824,000 294,943,000 291,692,000 
a ae 9 5,197,000 5,830,000 194,679,000 198,941,000 
aaa 8 3,788,000 7,185,000 91,838,000 130,338,000 
eee 15 5,881,000 10.663,000 54,318,000 92,115,000 
Reda 395 781,435,000 615,923,000 3,455,206,000 3,475,428,000 
pawn +74 39,752,000 36,871,000 255,498,000 279,142,000 
woe 16 21,243,000 12,325,000 127,999,000 142,015,000 
7 “90 60,995,000 49,196,000 383,497,000 421,157,000 
ee 470 842,430,000 665,119,000 3,838,703,000 3,896,585,000 
aiatatas 75 65,866,000 48,846,000 79,862,000 91,141,000 
eee 1 7,611,000 10,211,000 16,272,000 16,437,000 
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Western Pine Summary 


PorTLAND, ORE., May 11.— The Western 
Pine Association reports as follows on operation 
of identical Inland Empire and California mills 
during the two weeks ended May 4: 


Report of an Average of 111 Mills: 
Total for 2 weeks ended 


May 4, 1940 May 6, 1939 
Production ...... 146,223,000 151,986,000 
Shipments ....... 145,261,000 141,644,000 
Orders Received... 150,220,000 148,093,000 


Report of 111 Identical Mills: 
May 4, 1940 May 6, 1939 
Unfilled orders... 238,370,000 178,985,000 
Gross stocks ....1,459,511,000 1,476,659,000 
Report of 111 Identical Mills: 
c————T otal for Year——_—_,, 
1940 1939 
Production 978,993,000 858,408,000 
Shipments . «eee 1,191,360,000 1,105,400,000 
CPEGES eidiscdeas 1,211,519,000 


1,067,983,000 





Southern Pine Statistics 


[Special telegram to AMERICAN LumMBERMAN]) 
New Orteans, La., May 15.—Following is 
a summary of reports from southern pine mills 
for two weeks ended May 11: 
Average weekly number of mills, 128 
Units,+ 96 


Two Weeks 
Three-year average production*... 58,025,000 
Aetwel BDEOGUMCTIOU. oc. so 65:6 6.0 e:0:028 6 54,643,000 
IIE Gil ioe isd RAMs ene lanae 60,752,009 
Ce ee eee 59,217,000 


Number of mills, 129, Units,+ 96 
On May 11, 1940 


RaGlied OVGGER: .is icewcswecsenses 70,138,000 
WRSGIE GEOCME cei ciesciccseveerens 382,890,000 
*Oct. 26, 1936, to Oct. 28, 1939. 


tUnit is 304,000 feet of “3-year average” 
production. 





West Coast April Facts 


SEATTLE, WasH., May 11.—West Coast lum- 
ber held its own during April, without note- 
worthy change from its February-March level, 
says the West Coast Lumbermen’s Association. 
With the home-building market as its main- 
stay, the industry meets the second quarter of 
the year in a fair position, but with uncertainty 
in its outlook because of the possible effect of 
war conditions on general business trends. 

The shipping shortage remains the major 
barrier to the industry’s progress. This short- 
age of water space has grown more serious 
month by month. As the West Coast lumber 
industry is predominantly a water-shippers in- 
dustry, the- lack of ships blocks out a large 
part of its capacity at the sawmill docks. One 
hopeful element in the shipping situation is the 
Buck-Johnson Resolution which, if enacted, will 
in time make ships now laid up available for 
water-borne lumber trade. Relief will be slow, 
because of the time required to recondition old 
ships for effective service. 

A second retarding influence on the indus- 
try has been the exceptionally late winter, with 
snowfall reported in the middle West as late 
as May 1. According to Dodge, residental 
building for the first quarter of 1940 ran about 
$10,000,000 behind last year’s first quarter. When 
real spring weather comes, the 1940 home-build- 
ing market should proceed at its 1939 pace, 
barring changes due to war. 

A summary of April statistics follows: 

Weekly Averages for April 


IE ih bnew n abardy nk Ghee 141,213,000 

WUE 2:15:05; 60/4 widhoue: bra ae elaeneharets 139,829,000 
MM eaten 5, Shc oe Se ee 139,076,000 
" End months— 

WRG GUMMEN: «ods saa oe dsodweiecs 517,363,000 
AO OI IN ote crac «eis 981,000,000 
Cumulative Totals for 17 Weeks 
PT OOGMOOIOE 6 o:04:6s 0:05: och wee ee 2,229,201,000 
MRED 6. cj sincciveeecoue cena’ 2,210,116,000 
OE EN cs estore ais g.ocitie wie ps 2,280,292,000 

Orders by markets— 

se RO re 978,210,000 
DOMOGMEIA- CAPO oo. s.o.sc aca cc ees 892,268,000 
Exbost CaaS rere’ aiky crates sta mbavecate a) are 138,629,000 
40Ca 


271,185,000 

Productions for April (4 weeks) was 71.7 
Percent, and for 17 weeks was 66.6 percent, 
of the averages for 1926-1929, years of high- 
est production. 


O46 0O 0.06.6 4 0 © 0:6 FESO GO Oe CO 6.6 66 
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Revised Plywood Standards 
Are Submitted 


WasuHiIncTon, D. C., May 13.—On recom- 
mendation of the Douglas Fir Plywood Asso- 
ciation, the Division of Standards of the 
National Bureau of Standards is submitting 
plywood to producers, distributors and users for 
their consideration a revision of CS45-38, 
TS2851, Douglas Fir Plywood (Domestic 
Grades). The chief purpose of the revision 
is to include (a) grade requirements and a 
table of sizes for “Exterior Types”; (b) the 
requirement that concrete-form grades be edge- 
sealed and have faces mill-oiled, unless other- 
wise ordered; (c) a %-inch thickness in the 
sheathing grade; and (d) to show types as 
well as grades in the table “Grade-Use Classi- 
fication.” All standard sizes are tabulated, and 
a nomenclature with definitions is provided. 
The grade-use classification is of especial in- 


63 


terest to retail distributors, and as soon as the 
printed pamphlet containing it is issued, notifica- 
tion will appear in the AMERICAN LUMBERMAN. 
If the revision is approved, official acceptors 
will be listed in the printed pamphlet that will 
be published later; but prior acceptance does 
not entitle an acceptor to be listed as an ac- 
ceptor of the revised standard. 





Canada's 1938 Output 


MontTrEAL, Que., May 13.—Canada’s lumber 
cut decreased from 4,005,601,000 feet in 1937 to 
3,768,351,000 feet in 1938; shingles production 
from 3,048,400 to 2,761,900 squares. Of the 
1938 cut, Douglas fir accounted for 1,401,598,000 
feet; spruce, 1,008,969,000 feet; hemlock, 383,- 
968,000 feet; white pine, 281,565,000 feet, and 
cedar, 151,485,000 feet. The leading hardwood 
was yellow birch, 123,080,000 feet. 








“QUALITY 
GUARANTEED ” 
KINZUA PINE 





Is Quality Seasoned 
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The quality of Kinzua Pine is 
guaranteed. One reason why the 
quality of this lumber is so uni- 
form—why itcan be guaranteed 
—is the eight Moore Cross-Circu- 
lation Kilns operated by Kinzua 
Pine Mills Co., Kinzua, Ore. 





If you are interested in kiln drying 
and would like to be placed on our 
mailing list, send us your name and 
the name of the firm with which you 
are connected. 








MOORE 


CROSS-CIRCULATION 


a 


" 


a ca INTERNAL 


These modern kilns have been 
in operation for ten years and 
have proven a paying investment: 
Moore Cross-Circulation Kilns re- 
duce drying cost—increase ca- 
pacity—produce uniformly sea- 
soned lumber. Write today. 


MOORE DRY KILN COMPANY 


Largest Manufacturers ef Dry Kilns and Veneer Dryere 


JACKSONVILLE, FLORIDA 
VANCOUVER, B. C. 
NORTH PORTLAND, ORE. 





IRY KILNS 


FAN SYSTEM 








Get the Good Farm 
Business With 
WIER Long Leaf 


mus Aristocrat of Structural Woods === 


Many a barn, hen house, hog 
house, shed, and other farm 
structure will be needed this 
spring. How about selling them 


Long Leaf Yellow Pine lumber 


jor strength and durability? 














WIER LONG LEAF LUMBER C0 


Mills: Wiergate Te: cas. 








Ask Your Wholesaler 
for “ALGER” BRAND 


LONG LEAF SHED & YARD STOCK 
MOULDINGS, LATH, SHINGLES. 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 


i etl fl 


ELIZABETH, LOUISIANA 














YELLOW PINE 


Timbers, chemically treated to 
prevent stain. 








Eased Edge Dimension 


Complete line of kiln dried 
Yard and Shed Stock 










J JAMES W. SEWALL NW 


Consulting Forester 
JAMES W. SEWALIL PHILLIPS & BENNER 
Old Town, Maine Ruttan Block 
Port Arthur, Ontario 


& Established 1910 


HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN ".UMBERMAN, 431 So. Dearborn St., CHICAGO 
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Eastern Trade News 


[F. J. Caulkins | 


Boston, Mass., May 13.—Northeastern Tim- 
ber Salvage Administration is attempting to 
develop an outlet for a half billion feet of sal- 
vaged “hurricane” pine in pile at 340 storage 
sites in the six New England States, by adver- 
tising for bids for the entire amount, or in lots 
of 25,000,000 feet or more, to be opened at its 
Boston office at 2 p. m. on July 1. J. F. (Jack) 
Campbell, resident director at Boston, has this 
week placed advertisements calling for bids for 
its holdings of pine lumber. (See opposite page 
for announcement of conditions to govern this 
sale.) It is understood that if there are success- 
ful bids for 25,000,000 feet or more, the adminis- 
tration reserves the right to select the lots that 
are to go to each buyer, to the end that he may 
secure an average run of the stock as to quality 
and value. It should be noted that no bids for 
the entire offering of a half billion feet of less 
than $22.50 per thousand feet will be con- 
sidered. The bid forms will present in detail 
all conditions that are to govern this unusual 
sale, and may be secured by application to the 
Timber Salvage Administration, 115 Chauncy 
Street, Boston. 

WEST COAST WOODS—In the past thirty 
days, but one boat with an important con- 
signment for Boston has reached here. De- 
liveries at the Wiggin Lumber Terminal 
since April 17 consisted of a few parcels to- 
taling 211,000 feet in one of the regular 
liners. One boat arrived May 38 at another 
pier to discharge 1,900,000 feet to bring the 
total thus far in May to exactly 2,109,294 
feet. Due to scarcity of ship space on the 
West Coast, offices here are booking very few 
orders for direct shipment from the mills, 
and are confining selling activities to small 
lots from local stocks, for which the dis- 
count from page 18 of West Coast list 33 is 
$4@4.50 off the smaller timber sizes up to 
6x8-inch. The nominal discount for lots to 
be shipped from mills when ship space is 
available, stands at $5.50@6. Boards are well 
sold up at $29.50@31 for No. 2, and $26.50@ 
27.50 for No. 3. Fir and hemlock prices are 
on the same level. 


EASTERN SPRUCE—New business booked 
thus far in May has been light, as the mills 
have full order files that will take care of 
the initial product through May and June 
after the new log drives reach the mill booms 
and the idle mills swing into action. Prices 
are firmly held at the level established by the 





producers early in April. Small dimension 
sizes, 2x3-, 4- and 5-inch, also 3x4- and 4x4- 
inch, delivered at Boston rate points, are 


firmly held at $35; 6- and 7-inch at $37, and 
4x6-, 6x6-, 2x8- and 9-inch, and 4x8-inch at 
$39. The 8x8-, 2x10- and 12-inch are uni- 
formly quoted at $41, $42 and $43, respec- 
tively. There is a pressing demand for 4- 
inch dry boards at $35; 5-inch, $36; 6- and 
7-inch at $39; 8- and 9-inch, $40, and 10- and 
12-inch at $43. The 2- and 3-inch bundled 
furring is held by larger mills at $32@33, 
though there are offerings from smaller mills 
at $1@1.50 less. 


LATH AND SHINGLES—Standard 1%-inch 
No. 1 spruce lath are variously priced at 
$3.50@3.80, with the wider size at $4@4.15. 
The spring rush is on for both lath and east- 
ern white cedar shingles, which are moving 
freely at, per square: $4.25@4.30 for extras; 
$3.85 for clears, and $2.90@3 for 2nd clears 
and clear walls. Sales of West Coast red 
cedars have increased, but mill prices have 
been weak. Most sales for rail delivery at 
New England points are at: 18-inch No. 1 
Perfections, $4.45@4.60, with the 16-inch 5X 
No. 1 at $4.10@4.25; No. 2, $3.40@3.56; No. 3, 
$2.85@2.95. Waterborne lots in local storage 
sell to dealers at $5@5.25 for Perfections; 
$4.60@4.75 for 5X No. 1; $4@4.10 for No. 2, 
and $3.40@3.50 for No. 3. Spot stocks are 
low, as ship space is not being used for mov- 
ing shingles. 


PINE BOXBOARDS—Under pressure to 
sell, the price level for most items shows a 
wide range. The salvaged “hurricane” pine 
is now up for sale. Regular mill operators 
are moving good No. 3 common at $30@34 





for the 6- to 11-inch, and from $24@29 for 
the No. 4. Inch round edge is offered as low 
as $11 and as high as $16, f.o.b. mill yard. 


KASTERN HARDWOODS Production of 
maple and birch, though well below the aver- 
age of recent years, is well ahead of last 
season’s output, but there are orders enough 
ahead from the woodworkers and furniture 
factories to absorb available supplies well 
into the fall months, despite a sharp drop 
in the call for thick maple at the wood heel 
shops. No changes have been noted in the 
price list. 





E. Carlton Hammond and Mrs. Hammond, of 
Auburndale, Mass.; O. O. Keiver, of the Holt 
& Bugbee Co. of Charlestown, with Mrs. 
Keiver, and Frederic E. Wood, of A. M. Wood 
Co., Charlestown, with Mrs. Wood, will attend 
the thirty-fifth annual tournament of the Lum- 
ber Trade Golf Association at White Sulphur 
Springs, West Virginia. New applicants for 
membership in the association, from the Boston 
area, include Vernon Hawkins, of the Hawkins 
Lumber & Warehouse Co., and Granville B. 
Fuller, of G. Fuller & Son Lumber Co., of 
Brighton. 


Baltimore, Md. 


NORTH CAROLINA PINE.-—With improved 
weather has come an increase in demand 
from contractors and builders, while box fac- 
tories are all busy, so orders for water de- 
liveries at this port have expanded. Quota- 
tions are well sustained. 


LONGLEAF PINE.—Orders for good grades 
are on a gratifying scale, with large sizes 
receiving special attention. Stocks are not 
at all excessive. 

WEST COAST WOODS.—Searcity of ton- 
nage is making necessary rail shipment of 
supplies urgently needed, and the _ higher 
costs place the sellers at a disadvantage. 
Trading is very cautious. 

HARDWOODS.—More seasonable weather 
has had a favorable effect upon hardwood 
demand, and also put the mills in a better 
position as to getting stocks into shipping 


condition. Exporters. still profess disap- 
pointment over the indifferent demand from 
abroad. 


NEW YORK, N. Y. 


Activity at retail yards has increased sharply 
through the past four weeks, as a number of 
home development projects in the medium- and 
lower-cost brackets get under way. Ground 
has been broken within a week for the erection 
of one thousand houses in the Forest Hills and 
Kew Gardens section of Queens, while in the 
Crown Heights section of Brooklyn a new 
project which calls for 150 new dwellings will 
increase the number of homes now in process 
at this point to well over 500. Similar devel- 
opments are spotted at many residential com- 
munities on the east side of Jersey, while 
renewal of home building up in swanky Scars- 
dale, in Westchester, is heartening to the dealers 
there. 

Most yards in this area are carrying well- 
rounded stocks of West Coast fir and eastern 
spruce. Waterborne shipments from the West 
Coast have dropped sharply through April 
and thus far in May, and the placing of 
new business is limited by the small amount 
of space available. Distributors here do not 
expect an increase in ship space until late 
fall or early spring. 

Local yards are picking up such unsold 
lots at the doeks as are offered, of the 
smaller sizes of dimension fir, at the dis- 
count of $4@4.50 from page 18 of West 
Coast list 33. For direct shipment from mills, 
the usual discount is $5.50@6 c.i.f. local 
docks. Offerings of eastern spruce for either 
rail or water deliveries are limited, as most 
mills are idle, awaiting arrival of spring 
log drives, while accumulating substantial 
order files that will absorb the first six 
weeks of production of 2x3- 4- and 5-inch 
dimension, delivered at Harlem River points 
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by rail, there are no sales at under $36.50, 
while $37 appears to be top; 2x6- and 7- 
inch are $38@39, with the 2x10- and 12-inch 
at $44@45. The most pressing demand is for 
dry boards, and, as the supply of fir boards 
from the West Coast is low and replacements 
are uncertain, there is no difficulty in book- 
ing orders at $38 for the 5-inch, $40.50@41 
for 6- and T7-inch; $42 for 8- and 9-inch, and 
up to $45 for 10- and 12-inch. Canadian lots 
of random length boards by water are of- 
fered at $2@3 under these figures. Offices 
here report very limited offerings of either 
dimension or boards by the Canadian mills, 
as there is pressure to load all ships avail- 


able, at hitherto unheard of rates, for de- 
livery to Allied supply points. 
Buffalo, N. Y. 

Demand for lumber, stimulated by more 

favorable weather, has improved. A good 


volume of construction, 
homes, is under 


largely of 
way in 


low-cost 
suburban areas. 


Erection of new dwellings within the city 
is being curtailed by high taxation. Lumber 
prices are not much changed, though some 


decline has occurred recently in pine roofers 
and in fir. 

HARDWOODS.—tTrade is less active than it 
often is at this season. Consuming plants 
are not disposed to buy much ahead of their 








immediate needs. Prices have shown little 
change recently. 
WESTERN PINES.—Buying has been a 


little more active. Prices are holding about 


steady in both Idaho and Ponderosa pines, 
as well as in sugar pine. 
NORTHERN PINE. The market holds 





steady, as no large surpluses are available 
at mills. Retailers’ stocks are low and they 
are buying. Foreign demand is said to have 
taken quite an amount of pine so far this 


_ Norfolk, Va. 


NORTH CAROLINA PINE—There has been 
more activity in the market, and a stiffening 
in prices all along the line, although no ad- 
vances. Practically every order is for quick 
shipment. As.costs are high, mills are not 
attempting to rush production, and popular 
items are getting scarce. Demand _ for 
3&better pine, rough and dressed, is larger. 
Box manufacturers have not been buying 
very much except at bargains, but more box 





green birch. 


lumber is being shipped by 
North and East. Retail yards have also been 
buying more good stock box, air or kiln 
dried, and prices are very firm. Good No. 2 
common kiln dried 6-inch sells at $23@24; 
S-inch, $24 and up. There has been a better 
aemand for mixed cars of air dried No. 2 
common and better sheathing boards and 
also for air dried roofers. Jeorgia Main 
Line mills quote roofers at: 4-inch, $13.50; 
b-, 8- and 10-inch, $17; 12-inch, $18. Demand 
for mixed cars of dressed framing has been 
very good; mills find orders difficult to fill 


water to the 


Amemcanfiumberman 


because of lack of dry stock. Federal 
projects are taking a lot of small dry fram- 
ing, dressed; 18- and 20-foot lengths are 
searce and bring good prices. Rough green 
framing is in good demand for water ship- 
ment to the East; as are dunnage and box 
bark strips. 





Experienced Pine Manufacturer 
Accepts New Position 


Baker, Ore., May 11.—L. J. Roedel, for 
many years manager of the Dalkena Lumber 
Co. at Dalkena, Wash., and more recently in 
charge of the pine department of the Nettleton 
Lumber Co., Seattle, Wash., has accepted the 
position of general manager of the Oregon 
Lumber Co., here. Mr. Roedel comes to the 
Oregon Lumber Co. with a wealth of experi- 
ence as a manufacturer of pine lumber. For 
many years he was a well known figure in the 
Inland Empire lumber manufacturing group. 

In going to the Oregon Lumber Co., Mr. 
Roedel succeeds E. B. DeVoe who recently re- 
signed after having been manager of Oregon 
Lumber Co. for several years. Mr. DeVoe, ac- 
companied by Mrs. DeVoe, is now en route to 
New York combining a vacation with business. 
Mr. DeVoe left the Oregon Lumber Co. for 
the purpose of engaging in business for himself. 





Household Furniture Company 
Adds New Kiln 


WHITEFIELD, N. H., May 14.—Because of re- 
cent developments, the Mellin-Quincy Manufac- 
turing Co., Inc., Whitefield, N. H. manufacturer 
of high grade household furniture has just in- 
stalled a Moore Cross-Circulation Kiln. This 
kiln seasons green birch and maple to a low, 
uniform moisture content. Drying conditions 
inside the kiln are controlled by a Moore Auto- 
graphic Controller and the same instrument 
also controls the roof ventilators, conserving 
steam and fuel. 

A new development included in this installa- 
tion is an electric time switch, which auto- 
matically reverses the fans inside the kiln at 
regular intervals. With this arrangement, it is 


Mellin-Quincy Manufacturing Co., Inc., recently installed this Moore Cross-Circulation Kiln for seasoning 


Inset shows Knight Quincy, president 


stated that there is more uniform drying in all 
parts of the loads of lumber and the company 
is able to meet shorter working week conditions. 
Requirements of the Mellin-Quincy Manufac- 
turing Co., Inc. are about three million feet 
of lumber per year for the production of furni- 
ture. 

Officers of this company are: Knight Quincy, 
president; Earl McElrath, vice president; 
Samuel J. Willner, treasurer and Samuel 
Handel, assistant treasurer. 
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NEW ENGLAND HURRICANE 


LUMBER FOR SALE 
by 
The Federal Surplus Commodities Corporation 
(Northeastern Timber Salvage Administration ) 


Bids will be opened at 2 P. M. July 1, 1940 at the 
office of the Federal Surplus Commodities Corpora- 
tion, (Northeastem Timber Salvage Administration), 
Wendell-Phillips Building, 115 Chauncy Street, Bos- 
ton, Massachusetts, for the purchase of 500 million 
board feet. more or less, of rough pine lumber, 
sawed or to be sawed by the said Corporation. 


Location of Lumber 


Approximately 245 million board feet of lumber 
already sawed is located at 340 storage sites in the 
six New England States. All sites are accessible by 
truck and some are adjacent to railroads. Detailed 
information concerning site locations, volumes, kinds, 
and dimensions of lumber will be furnished on 
request. 


The remaining volume of approximately 255 mil- 
lion board feet will be sawed by the Corporation 
from logs now in water storage throughout the 
same area. An additional amount of logs and lum- 
ber. over and above the amount herein specified, 
has been reserved to provide for anticipated needs 
of local wood-using industries. 


Description of Lumber 


The lumber will be approximately 98% northern 
white pine (Pinus strobus) and 2% red pine (Nor- 
way). 

Lumber sawed to date is in standard sizes (square 
edged). It has been sawed full dimension and 
will meet all reasonable requirements for resawing 
and dressing to standard sizes. 


Sawing of the remaining logs will be adjusted to 
suit reasonable requirements of the purchaser. 


All lumber has been well piled and that sawed 
during the staining season of 1939 was treated. 


Bids 

Bids for the entire amount will be given preference 
but bids for lots of 25 million board feet or more 
will be considered on the basis of the values of such 


lot or lots in relation to the over-all value of the 
entire amount. 


Main Conditions of Sale of Entire Amount 


1. Payment for all lumber must be made by Jan- 
uary 1, 1945. 


2. A minimum of 10 million board feet shall be 
paid for at the bid rate prior to January 1, 1941 and 
thereafter purchases shall be at the rate of not less 
than 10 million board feet per month, averaged on a 
quarterly basis. 

3. The purchaser will be required to furnish a sat- 
isfactory performance bond in the amount of $250,000. 


4. A deposit of $50,000 must accompany all bids, 
by certified check payable to the Federal Surplus 
Commodities Corporation. he deposit of the suc- 
cessful bidder will be retained and applied to the 
purchase price of the lumber; or, if the purchaser 
fails to meet requirements, may be retained as 
licuidated damages. The deposit of unsuccessful 
bidders will be returned. 


5. Lumber will be sold in the condition in which 
it is found in piles at the storage sites. The sale 
= _ merchantable pile bottoms and roof 

oards. 


6. No bid of less than $22.50 per thousand board 
feet of lumber will be considered. On January 1, 
1941, and at three-month iniervals thereafter, the 
Corporation will make adjustments in the bid pur- 
chase price, either up or down, on the basis of 
variations in an index figure of prices of competing 
nine lumber. Adjustments will also be made in the 
bid purchase price in the event the lumber inventory 
veries more than 10 percent in any one grade or 
thickness from present estimates. At no time during 
the life of the contract, however, will the purchase 
price be below $18.00 per thousand board feet. 


7. The right to reject any and all bids is reserved. 


In sale of less than the entire amount the above 
conditions will be modified to the extent desirable 
to make them consistent with the volume, location. 
and character of lumber on which bids are made. 


Responsibility of Bidder . 


Before a contract is awarded the bidder will be 
required to furnish the corvoration evidence of satis- 
factory financial responsibility. 


Bid Forms and Detailed 
Information 


Bid forms and further information can be secured 
from the Administrator of the Northeastern Timber 
Salvage Administration, 115 Chauncy Street. Boston, 
Massachusetts. Prospective purch $ can arrange 
to inspect the lumber on application to the Admin- 
istrator, 














Safeguard Your 
Customers --- by 
Supplying This 


Sallis Lumber has the strength 
and durability that make it 
ideal for structural work. With 
soft, velvety texture, it is easy 
to work, easy to saw and nail, 
light to handle. Here's Missis- 
sippi Shortleaf at its best — 
Yard and Shed Items, Eased- 
Edge Dimension, Flooring, 
Ceiling, Siding, Finish, Mould- 
ings, Casing, Base. Shed stock 
is kiln-dried. Air-dried items 
are Lignasan-treated. Depend 
on Sallis Service. Write us 
today. 


Annual Capacity—35,000,000 feet 


1. GC. and G. M. & N. Rallreads 





























Douglas Fir Export 
Company 


SEATTLE, WASHINGTON, U.S. A. 
1125 Henry Building 


PORTLAND, OREGON, U. S. A. 
1112 Yeon Building 


DFXCO 


( Shipping Mark ) 


EXPORT SHIPPERS 


Cargo and Parcel Shipments 
TO ALL FOREIGN MARKETS 








Douglas Fir 
Pacific Hemlock 


Sitka Spruce 











Cable Address: FIREXCO 
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Houston, Tex. 


SOUTHERN PINE—After three weeks of 
very small demand, the market showed a 
remarkable pick-up during the past ten days, 
and orders are now apparently above produc- 
tion. The English Government has been buy- 
ing small quantities, and the volume of pur- 
chases is really mounting; they have been 
largely east of the river, but it is now buy- 
ing considerable west of the river, all being 
of 2x6- to 2x12-inch No. 2 rough or S4S %- 
inch scant. All pine prices are holding firm. 
The timber market remains very strong, par- 
ticularly export items. A number of rail- 
roads have made purchases of grain doors, 
but those of other items have been very 
light. 

HARDWOODS—tThere has been a wonder- 
ful increase in demand in the past ten days. 
All items of magnolia, and all items of 4/, 
5/ and 6/4 quartered red gum, as well as 5/ 
and 6/4 plain red gum, are very scarce. 
Prices are showing a strong tendency to ad- 
vance. Oak flooring is moving rapidly, with 
prices firm to advancing. 


SHINGLES & LATH—Lack of coastwise 
ships has reduced water receipts of shingles, 
but rail shipping has increased; prices are 
about as low as they have been for the past 
six or eight months. Pine lath show consid- 





erable strength, particularly No. 1; supply 
is about normal. 
Shreveport, La. 
SOUTHERN PINE—Demand has slowed 


down, and there has been a slight softening 
of prices on some surplus items; but quota- 
tions in general are holding their own. 
Northern buying has not begun in earnest, 
though fill-in orders are being placed right 
along. A few mills have booked some fairly 
big orders, 


SOUTHERN HARDWOODS—Reports from 
the furniture shows have not been especially 
encouraging. Gum demand is a little 
stronger, sales about equalling production, 
with prices firmer. There has been practi- 
cally no change in the market for flooring 
oak. Dealers have been surprised to receive 
a few hardwood orders recently for the 
United Kingdom. Logging has been difficult 
of late on account of very heavy rains, which 
also have reduced mill operations, so that 
output is away behind sales and shipments. 


Kansas City, Mo. 


SOUTHWESTERN TRADE— Heavy rains 
in this area have retarded lumber production. 
Mills are hard pressed for supplies as retail- 
ers are making seasonal replacements. The 
rains also have held up building operations 
in metropolitan areas. Price lists remain 
about unchanged; some surplus items were 
offered at concessions, while shortages of 
others resulted in mark-ups. Lumber deal- 
ers report that sales of all items except 
Shingles are running well ahead of a month 
ago and a year ago. 


SOUTHERN PINE—Mills were able to in- 
crease their output a little during the last 
ten days, and, as new business slackened, 
the backlog of unfilled orders was reduced. 
Shortages are reported in No. 2 boards. Com- 
mon lumber is in good demand. Prices are 
steady. It was reported that southern mills 
are feeling keenly the loss of export busi- 
ness occasioned by the war. 


WESTERN PINE—Sales to retailers fell off 
somewhat, but mills still are busy filling 
old orders. Mill assortments are poor, and 
shipments have not been prompt. Good de- 
mand for No. 4 boards and sheathing was 


reported. Both Ponderosa and Idaho pines 
are in good demand, with item shortages 
more common in the latter. Prices are 
steady. 


OAK FLOORING—An improved sales vol- 
ume was reported last week. Production in- 
creased, and is in line with sales and ship- 
ments. Order files continue large. Oversales 
on 2%-inch red oak items are reported, 
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Market News from Am 


HARDWOOD—Though business volume is 
not heavy, manufacturers are said to be sell- 
ing more lumber than they are producing, 
with the result that shortages are develop- 
ing. Production has been retarded by rains. 
Furniture manufacturers are making inquiry 
for stock, and are buying at a restricted 
pace. Lists are firm. 


SHINGLES—Weakness in prices was _ in- 
duced by competition of Canadian mills sell- 
ing on a favorable rate of foreign ex- 
change. Prices slipped about 10 cents a 
square, 


Birmingham, Ala. 


SOUTHERN PINE mills are producing 
about normal footage, and output of kiln 
dried stocks has materially increased. Ship- 
ments are on a level with production, though 
total demand has shown little change. Cer- 
tain stocks are moving readily, while others 
are sluggish. No. 3 common, except 2-inch 
dimension, is moving as rapidly as ready for 
market, as are No. 2 boards, 1x6- and 8-inch, 
and “D” and “C” finish. The 1x10- and 1x12- 
inch get a limited number of calls. Floor- 
ing, 1x4-inch, including “C” grade, is active, 
and many mills ship C&better on “C” orders. 
Air dried 1x6- and 1x8-inch boards may be 
purchased as “roofers” at $16, ‘but mills sell- 
ing these as boards readily get $21; 1x10- 
and 1x12-inch are listed at $18, also at $24 
and $26. Flooring ranges $12@17 for No. 3, 
$17.50@25 for No. 2, $33@387 for “D” grade; 
B&better, $35@42. No. 2 air dried dimension 
S4S, 8- to 16-foot, is: 2x4- to 2x8-inch, $21; 
2x10-inch, $23; and 2x12-inch, $24, while 2x4- 
to 2x8-inch in No. 1 is $23@25, and random 
length 2x10-inch is $28; 2x12-inch, $32. Long- 
leaf dimension, 2x4- to 2x8-inch, is $5 more, 
and 2x10- and 12-inch, $8 more. Small rough 
green timbers have advanced within the past 
six months to present $25@28. 


San Francisco, Calif. 


LUMBER CHARTERS—The scarcity of 
tonnage on the Pacific freight and charter 
market continued throughout April, and was 
further intensified by the restrictions 
placed on the movements of Danish and Nor- 
wegian tonnage, according to General Steam- 
ship Corp. Continued sale by American own- 
ers of old tonnage to the British and French, 
adds to the scarcity of American vessels for 
free trading. During April, 2 vessels were 
reported fixed for lumber, compared with 4 
in March, and 18 in April, 1939. Of the April 
fixtures, one was from Columbia River to 
Japan, and the other from Pacific Coast to 
Australia. Pegged rates to Japan remained 
as of the close of the previous month, i. e., 
$18.50 on squares and $23.50 on logs. Pegged 
rates to China remained at $26 per thousand 
on lumber and $34 on logs, Shanghai base; 
North China ports, $28 on lumber and $36.50 
on logs. Three or four full cargoes were 
reported, including two or three Japanese 
flag vessels. No business was reported for 
United Kingdom Continent, and any that 
moved has been taken care of by the Allied 
Control Board. One vessel was definitely 
reported as fixed for Australia. For inter- 
coastal trade there continues a definite short- 
age of space, both eastbound and westbound. 
Coastwise space is also at a premium. 


LUMBER RECEIPTS—Lumber receipts at 
San Francisco from interior points during 
April totaled 11,845,000 feet, compared with 
8,280,000 feet in March, and 5,130,000 feet in 
April, 1939. Receipts at Oakland piers for 
March of this year totaled 13,130,890 feet, 
as compared with 14,484,439 feet in February, 
and 23,962,250 feet in March a year ago. 


AUSTRALASIAN RATES—The Pacific Coast 
Australasian Tariff Bureau approved the fol- 
lowing increases on lumber effective June 1 
to expire July 31: Lumber, to New Zealand 
main ports (Douglas fir, spruce, hemlock, 


red cedar, lath in bundles, door stock in bun- 
dles, also redwood from Eureka, San Fran- 
cisco or Los Angeles) to $30 from $25, lengths 
up to 20 feet; to $31 from $26, 21 to 30 feet; 
to $32 from $27, 31 to 40 feet; to $33 from 
$28, 41 to 50 feet; $1 per 1000 feet for every 
extra 10 feet. 


To New Zealand outports by 
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shipping. The United Kingdom is still buy- 
ing. 
SHINGLES—The market continues weak, 


e 9 
with prices virtually unchanged. Inventories 
a Nn o tend to increase. 


LOGS—Except for a slight weakness in 
cedar, the log market is unchanged. Inven- 














i diate selmi ite a Hl 1 Shy ; F es os : —_ tories are accumulating, as is usual before 
s s e rate wi ve $6 higher per it has been for several months, though its shutdowns in summer during fire weather. 
ll- 1000 feet than to main ports. Shipments of supply is still inadequate; June space is filled. 
is, kiln-dried lumber will be $2.50 per 1000 feet . , - P ; ; . 
p- higher than main-port aan When lumber, CALAPORMIA—-Gottening in delivered prices Spokane, Wash. 
ns. parcels are shipped under one mark, less bik ingest Demand is less, and space is 
ry than 5000 feet per mark, $5 per 1000 feet will ™ore Plentiful. INLAND EMPIRE PINES — Brisk demand 
ed be added to base rates. Rx POnT— Ths South: Amonican wast soost is reported by leading mills, with prices uni- 
BUILDING—Building permits issued in is more actively inquiring, and some busi- formly firm. Orders, production and ship- 
in- San Francisco during April totaled $2,359,- ness has been placed; prices are a little ™ents are all ahead of those for the same 
l- 083, compared with $3,983,919 in March, and stronger because the specifications are un- Period last year. Stocks remain badly bro- 
x - $1,585,068 in April, 1989. The increase over desirable. On the west coast, a considerable ken but from now on will ‘be filled out — 
a a year ago was nearly 49 percent. Permits demand exists; space is available for June 9 le tae nic a eae ewer dl 
issued for frame dwellings totaled $1,546,973, and July. The Orient is out of the market. — er with steady, moderate air currents 
compared with $1,377,670 in March, and $931,- South Africa is buying in fair volume. Ex- will bring considerable lumber into condi- 
140 in April, 1939. Increase over a year ago tension of the war to the low countries has tion for shipment. 
for frames was about 66 percent. Total dol- temporarily paralyzed Dutch and Belgian (Continued on page 72) 
ne lar value of permits issued in fourteen south- 
iln ern California counties during April was es- 
ip- timated at $20,600,000, the largest for any 
gh month in eleven years with the exception of +e 
er- March, 1939, according to Security-First Na- E IES 1 and 2 
ers tional Bank monthly summary. During the 
ich month building permits were issued in Los 
for Angeles County for residential structures a 
ch, containing approximately 4,430 family units, ek tain 
13- the largest total for any month in recent 
or- years. 
ve and Mold 
rs. Tacoma, Wash. 
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= WEST COAST WOODS—Inquiries are pick- Eliminated by 
$24 ing up largely as a result of better con- 
-s struction weather. But the lack of an ade- 
de: quate supply of vessels continues to restrict 
ion cargo business. Business in the rail-served 
321; zones is definitely on the up trend. Local 
x4- business also is good, as considerable con- cre 
iom struction, both Government and private is the time-proved 
ng- under way. Logging camps are operating 
ore, steadily, and log inventories are in good e e 
igh shape. Anti i Stain 
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Minneapolis, Minn. 


Chemical 


RETAIL—-Sales at 406 yvards in the ninth 
Federal Reserve district during last March 




























of totaled 4,616,000 feet, as compared with 3,- 
“ter 458,000 feet in February and 4,442,000 feet in 
aes March of last year. Stocks March 3, at 385 
ons yards, totaled 72,502,000 feet, as compared 
lor- with 68,951,000 feet Feb. 29 and 73,848,000 
a, feet March 31, 1939. Total materials sales HAT 
ow at 406 yards were $814,200 during March; are they? Sap Stain and Mold are 
ach $759,550 during February, and $816,030 dur- discolorations caused by microscopic plants 
for ing March, 1939. ... fungi, recognized by every lumberman as 
rere NORTHERN PINE—A steadily increasing, sources of serious degrade and sales resist- 
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pril ceed production, still far below summer 
» to level, so already-thin mill stocks are being 
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- &, chief consumers, wanting speedy delivery of Tesniy cut, green umber, an im ers, 
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and items strengthening. tions, these fungi develop very rapidly—un- 
ase; : i 
256 NORTHERN WHITE CEDAR — Demand less the stock is protected. 
vere continues to increase, with emphasis on 7- 

foot posts, although more and more calls HOW Watch out for sa tai 
nese , p stain 
for are being received for longer lengths. The can they be controlled? By treatment appearing on untreated 
that long expected demand for poles is beginning of the freshly-cut stock with an effective anti- lumber as at left. DOW- 
ied to develop; railways are in the market for stain and mold chemical. When lumber is ICIDE-dipped lumber, as 
itely short ones for telegraph lines. Some items dipped in DOWICIDE at the mill, it is made bri = — ae 
ter- are in rather short supply. Prices remain immune to infection by both Sap Stain and right. clean stock. 

fi , a 
ort- “rm. Mold Fungi. 
und. MILLWORK—Better weather has tended to : 

liven up the sash and door market. Estimate W 
s at work continues to increase. There have been demand DOWICIDE-dipped lumber? 
ring no price changes. Because DOWICIDE solutions have been de- 
ty veloped to control all commercially impor- 
cm 5 W tant forms of sap stain and mold fungi . 
Rang Seattle, ash. and the time-proved effectiveness of DOWI- 
ary, silat ce aul . : CIDE is low-cost insurance of bright lumber 
ar] Weer coasr woops—nar—thig mar your stock piles. lly cost is negligible 
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‘toast all over the country. Some mills are willing only a few cents per M 4 ft., but it re 
fol- to concede on straight cars of items, mostly vents serious loss of salability. 
ne 1 uppers, on which they happen to be long; - ss 
land but general prices are unchanged. Low grade DOWICIDE ... Distributed and Serviced by 
lock, dimension is in strong demand. There is no 


bun- speculative purchasing, most orders being 
‘ran- for immediate needs. as * * . 
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aad reported adequate for the restricted sales 
an te from retail yards. Space is not so tight as 
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H. E. Orr has been appointed general man- 
ager of Gamble Lumber Co. at Brewster, Wash. 


I. C. Hayworth, of the Booth-Kelly Lumber 
Co., Eugene, Ore., was lately a visitor to the 
suffalo lumber trade. 


M. J. Bell, president, and W. F. Taylor, 
treasurer of the Bell Lumber & Pole Co., Min- 
neapolis, are in British Columbia looking after 
production interests. 

At the recent meeting of the United States 
Chamber of Commerce, I. N. Tate, vice presi- 
dent of the Weyerhaeuser Sales Co., St. Paul, 
was elected a vice president. 

Lewis J. Lewis, president of Palburn, Inc., 
lumber wholesalers, in Buffalo, N. Y., was cap- 
tain of the lumber team in the annual Joint 
Charities and Community Fund campaign at 
Buffalo this month. 


W. A. Blades, of the Forman-Blades Lum- 
ber Co., Elizabeth City, N. C., visited Balti- 
more on May 3 and saw some of the local dis- 
tributors. He also called on his son who is in 
charge of the yard at the foot of Broadway. 


Lincoln Lumber, Inc., Oakland, Calif., has 
been appointed wholesale distributor of Sampson 
Co., Pasadena, manufacturers of window and 
door screens, combination screen and metal sash 
doors, ironing boards, blinds and louvre doors. 


In collaboration with the Asbury Student 
Foundation of Asbury College, Wilmore, Ky., 
Smither Lumber Co. of that town is working 
on stage settings for the presentation of the 
annual Asbury Student Foundation pageant. 


Fred Osborn, of the general office of Rounds 
& Porter Lumber Co., Lawton, Okla., was in 
Granite, Okla., to confer with E. T. Sims, 
manager of the Granite yard, and also with 
R. O. West, Lone Wolf, Okla., and Walter 
Snow of Blair, Okla. 


Louis G. Riecke, associated with Riecke Cabi- 
net Works and Tulane Hardwood Lumber Co., 
New Orleans, La., has been endorsed for Con- 
gressman from the first district, embracing part 
of the city. Mr. Riecke is a director of the New 
Orleans Lumbermen’s Club. 


The Wendling-Nathan Co., wholesale lumber 
distributor in San Francisco, has been appointed 
exclusive sales agent for California pine mould- 
ings manufactured by Electric Planing Mill, 
Stockton, Calif. Sales are made throughout the 
United States. 


Arthur V. Charshee, Baltimore, Md., who is 
engaged as mill representative and wholesaler 
generally, has opened a branch office in Waynes- 
boro, Pa., with G. Frank Clopper in charge to 
take care of the lumber needs of that section. 
Mr. Clopper has had some lumber experience 
with Mr. Charshee. 


Recent California visitors included: Perry A. 
Dame, sales manager of Vancouver (Wash.) 
Plywood & Veneer Co.; Don Doud, Defiance 
Lumber Co., Tacoma, Wash.; Art Zeigen, sales 
manager, Polson Lumber Mills, Hoquiam, Wash., 
and Charles E. Miller, Youngs Bay Lumber Co., 
Warrenton, Ore. 


M. D. Reeder, Chicago lumber wholesaler, is 
getting prouder every day of the operatic suc- 
cess of his daughter, Nancy. She will appear 
as Gilda in the opera, “Rigoletto,” June 1, in 
the Chicago Civic Opera House. On May 5, 
she sang the feminine lead in the same opera 
at the Chicago Women’s Club Theater. 


The steamer “Back Bay” arrived at the yard 
of the R. T. Jones Lumber Co., North Tona- 
wanda, N. Y., May 8, with a cargo of 800,000 
feet of hardwoods’ from the Upper Lakes, the 
company’s first lumber cargo of the navigation 


season. The vessel was held up at Buffalo for 
several hours because of heavy ice, which im- 
peded its progress. 


Arthur Taliaferro has announced that the 
firm name of the Azle Avenue Lumber Co., 
Fort Worth, Tex., has been changed to Arthur 
Taliaferro—Lumber. The premises have been 
completely remodeled and the scope of the com- 
pany’s service has been considerably enlarged. 





Announce Appointment of Two 
New District Managers 


MINNEAPOLIS, MINN., May 14.—Changes in 
the sales organization of the Insulite Company, 
just announced by Vice President and General 
Sales Manager E. W. Morrill, brings new dis- 
trict managers to the Eastern and Pacific dis- 
tricts. U. L. Plain, formerly of the head- 
quarters in Minneapolis, succeeds L. C. 


Monahan as Pacific District Manager, and Mr. 
Monahan assumes charge of the Eastern Dis- 
trict, with headquarters in New York, N. Y. 

Mr. Plain, who has already taken up his new 
work at headquarters in San Francisco, has 





L. C. MONAHAN 

New York, N. Y. 

Eastern District 
Manager 


U. L. PLAIN 
San Francisco, Calif. 
Pacific District 
Manager 


been with the Insulite Co. since 1928. He 
joined the company twelve years ago as assist- 
ant export manager. 

In 1931, a year after the large Insulite mill 
was completed at Kymi, Finland, Mr. Plain was 
transferred to Europe. He was sent there to 
head its Amsterdam office, and organize its dis- 
tribution centers. He represented the company 
there for three years, during which time his 
work took him to many countries in Europe. 
He returned to America in 1934, to organize 
the distribution of Insulite products throughout 
Canada. 

Mr. Monahan is a graduate of Leland Stan- 
ford University, and for many years was asso- 
ciated with Herbert Hoover, in the United 
States Department of Commerce. He is 
familiar with the problems of the building in- 
dustry, and a veteran in the Insulite organiza- 
tion. 

During recent weeks a number of experienced 
salesmen were added by him to the Pacific 
District territory, which includes California, 
Oregon, Washington, Idaho and Nevada. 
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After 15 years as grade supervisor for Cali- 
fornia at the Los Angeles office of the West 
Coast Lumbermen’s Association, A. A. Kayser 
has been transferred to the Portland office to be 
in charge of all grade inspection and certificate 
work in Oregon. He is succeeded in California 
by Carl Ramstrom, who has been with the Los 
Angeles office for four years. 


Fire of undetermined origin broke out in the 
lumber shed back of the office of the Kidd & 
Buckingham Lumber Co., Baltimore, Md., on 
the morning of May 5, destroying the shed and 
contents. The shed contained the stocks of 
mahogany and other woods. The loss was 
covered by insurance, and business was not 
seriously interfered with as the concern has 
other supplies to draw from. 


J. M. Webb and J. Horace Scott of Amarillo, 
Tex., announce the opening of the J. M. Webb 
Lumber Co. at Amarillo. Mr. Webb has been 
engaged in the lumber business in Amarillo for 
ten years and was formerly associated with the 
Panhandle Lumber Co., Inc. Mr. Scott for- 
merly resided at Lubbock and has worked in 
the lumber business for the past six years. 


Richard Varner, Ida Grove, Iowa, lumber- 
man, has announced that he will retire from 
active ownership and management of the firm 
bearing his name. Mr. Varner, who has owned 
and operated the company for 36 years, plans 
to organize the firm as the Farmers Lumber 
& Supply Co. with a present employee, Harry 
Hart, as secretary and manager of the new 
company. 


The U C S Lumber Co. of Honey Grove, 
Tex., has begun enlarging its plant with the 
addition of a brick building 55 by 62% feet and 
lumber sheds. The firm was organized about 
three years ago, the personnel being Wash 
Underwood, J. V. Clayton and C. P. Smith, 
with Mr. Smith as manager. A year and a 
half later a new plant was erected in another 
location and present business necessitates the 
newest addition. 


The Mountain View Lumber Co., Mountain 
View, Okla., recently held open house to cele- 
brate its fifth anniversary under the present 
management with Haddon Johnson, manager, 
and Ira Gourly, assistant manager, as hosts. 
More than 125 guests called during the evening. 
Out of town officials present were Dick Johnson 
and Jack McCoy of Hobart, Okla., Wayne 
Salsbury of Norman, Okla., and Mr. Stover of 
Oklahoma City, Okla. 


Plans for rebuilding several structures that 
were destroyed in a $1,000 fire of the Hamilton 
Lumber Co., Hamilton, Ohio, are not yet com- 
pleted. W. P. Griesmer, of that company, an- 
nounces that it is now busy completing its 
mill which it has moved into a warehouse 
not destroyed by the fire and hopes to have 
in operation by the time of publication. It 
will then start the planning of new, modern 
and efficient buildings which it intends to erect. 


San Francisco lumbermen on recent out-of- 
State business trips have been: L. C. Ham- 
mond, president of Hammond Redwood Co., and 
Herb Klass, assistant to the president Pacific 
Lumber Co., who have been in Chicago and New 
York on business with their eastern sales agents, 
California Redwood Distributors, Ltd.; Henry 
M. Hink, vice president and sales manager of 
Dolbeer & Carson Lumber Co., and president of 
the Redwood Sales Co., and Milton V. Johns, 
manager of the sales company, visited all prin- 
cipal eastern cities calling on the company’s 
sales connections; J. W. Rogers, Lassen Lumber 
& Box Co., calling on connections in Pittsburgh, 
Chicago, New York and other points. 


Graf-Davis-Collett Co. of Salisbury, N. C., 
has recently changed its name and announces 
several changes in personnel and management. 
The company is known as the Rowan Lumber 
Co., and A. H. Graf, who was head of the firm, 
has retired from active particination in the 
business, and has been succeeded by Arthur E. 
Davis, former vice president. Mr. Graf will 
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remain with the company in an advisory capac- 
ity as vice president. L. F. Collier of Jack- 
sonville, Fla., is secretary and general manager 
and the other officers are: Dan Nicholas, treas- 
urer, and Leo C. Wallace, Jr., chairman of the 
board. 


T. J. Humbird, veteran Northwest lumber- 
man, has returned to his home in Spokane. He 
spent the winter in Beverly Hills, Calif., as has 
been his custom since the active management 
of the vast Humbird lumber interests was taken 
over by John Humbird, his son. In all but the 
count of years, he is a young man with the same 
merry twinkle in his eyes, the same keen sense 
of humor and the same kindly interest in peo- 
ple and events, that have won him his many 
friends. Carl Koerner, formerly credit manager 
of the Weyerhaeuser Sales Co. and for a num- 
ber of years associated with Mr. Humbird, re- 
turned to his office in Spokane recently. 





RETAIL YARD CHANGES 


ROYALTON, MiInn.—Philip Bellefeuille has 
been appointed manager of Morrison County 
Lumber Co. to succeed U. G. Stitler, who has 
resigned. The change was made May 1. 


WELpon, ILL.—George Bates has been ap- 
pointed manager of the Weldon Lumber Co., 
local branch of the Midland Lumber Co., at 
Monticello. 


CHAMPAIGN, Itt.—Alan S. Gardner, Glen 
Ellyn, Ill., has been appointed manager of the 
Alexander Lumber Co., succeeding F. A. Road- 
strum, who was killed recently in an automo- 
bile accident. 


New Mapriv, Mo.—Lilbourn L. Riley has 
been appointed manager of the L. A. Lewis 
Lumber Co. to fill the vacancy created by the 
resignation of C. H. Field. 


DoucGLas, Ariz.—Joseph Joss, proprietor of 
the lumber yard bearing his name, has an- 
nounced the appointment of Perry Jack as man- 
ager. Mr. Jack has had previous experience 
in the lumber business in Douglas. 


CONNEAUT, OHIO—Gail Flick has assumed 
his new position as manager of the Lake Shore 
Lumber & Coal Co., Inc. A member of the 
firm since 1934, Mr. Flick has been with the 
Painesville, Ohio, yard of the company. 


GATESVILLE, TEX.—Announcement has been 
made of the appointment of B. Dennis as man- 
ager of Wm. Cameron & Co., Inc. Mr. Dennis 
was transferred from the position of bookkeeper 
at Lampasas, Tex., to the Gatesville manager- 
ship. 


SHERRARD, ILL.—Mr. Burns, formerly of 
Alexis, Ill, has been made manager of the 
Sherrard Lumber & Grain Co. here. 





Officer of Closed Wisconsin 
Mill Starts Own Firm 


NEW Lonpon, Wis., May 13.—Ben Hartquist, 
who for 22 years has served the Hatten Lumber 
Co. as secretary, sales manager and lumber 
purchasing agent, announces that he has opened 
his own lumber company to handle all items of 
hardwood and softwood stock. He believes that 
with his many connections with both the trade 
and the northern producing mills he should 
be able to conduct a successful business. 

Mr. Hartquit’s announcement follows the 
closing May 1 of the Hatten Lumber Co. mill 
which had been in continuous operation for 
50 years. The shutting down was in line with 
orders of the trustees of the William Hatten 
estate, who are putting the property up for sale. 
During its operating life, the mill had employed 
160 men in day and night shifts. Many of the 
employees had served the company for its full 
lalf century. 


Amemecanfiumherman 


Memorial to Lumberman Poet 
to Be Dedicated 


The thousands of friends of the late Douglas 
Malloch, lumberman poet whose verse has ap- 
peared in this publication for more than thirty 
years, will be interested to hear that a memorial 
will be dedicated to his memory on Sunday, 
May 19, at the Granville Avenue Methodist 
Church, Chicago. The memorial is a bronze 
tablet which has been placed in the church’s 
“Garden of Memory” as the green, peaceful 
lawn is called. 

Mr. Malloch died suddenly July 2, 1938 at 
his summer home in Michigan. Soon after his 
death the idea of a fitting memorial to the poet 
was conceived by members of his church, and 
a committee formed to raise funds for a perma- 
nent tribute. On May 19 that tribute will be 
formally dedicated. 





NORTHWEST PASSAGES 


Ernest W. Demarest, president of the Pacific 
National Lumber Co., of Tacoma, Wash., has 
been named regional vice president for Wash- 
ington of the Demarest Family Association ac- 
cording to announcement just made by that or- 
ganization’s national headquarters. 


M. J. Schmitt, of Rustic Cedar Products Co., 


-Port Angeles, Wash., and William G. Reed, 


Shelton, Wash., lumberman, are on the labor 
and forestry products committees, respectively, 
of the Washington State Republican party. 


Clyde Pitchford, Grays Harbor mill and log- 
ging executive, has become assistant manager 
of the Grays Harbor branch of the National 
Bank of Commerce in Aberdeen, Wash. He 
formerly was manager of the Humptulips Log- 
ging Co., the Aberdeen Lumber & Shingle Co., 
and the Hoquiam Lumber and Shingle Co. 


J. P. Weyerhaeuser, Jr., executive vice presi- 
dent of the Weyerhaeuser Timber Co., is one 
of three prominent Tacoma, Wash., industrial- 
ists selected by Corydon Wagner, vice presi- 
dent of the St. Paul & Tacoma Lumber Co., to 
sponsor a Tacoma industrial leadership dinner 
on May 23 at the Hotel Winthrop in Tacoma. 
Mr. Wagner, as chairman of Tacoma advisory 
committee of National Association of Manufac- 
turers, selected the sponsoring committee. 
The other two members of the committee are 
Allan T. Crutcher, president of the F. S. Har- 
mon Manufacturing Co., and J. J. Carman, 
president of the Carman Manufacturing Co. 


Albert Schafer, prominent Grays Harbor log- 
ging and lumber mill operator, has been elected 
president of the new American Plywood Corp., 
which will build and operate a plywood plant 
on the site of the recently burned Aberdeen 
Plywood Co. mill. V. A. Nyman was chosen 
vice president and general manager, Roy K. Pur- 
key, treasurer, and Carl Schafer, secretary. 


The newest important operation in the cen- 
tral Oregon district is that of the Gilchrist 
Lumber Co. at Gilchrist, Ore: There this com- 
pany built a modern town on the highway and 
across the little Deschutes river erected a saw- 
mill plant which.is probably the last word in 
high class equipment. The company began oper- 
ations last fall and the sawmill is running two 
shifts and cutting about 75 thousand feet per 
shift. 





Dealer Has Good Response 
to Paint Contest 


The Arlington Lumber Co., of Arlington, 
Tex., recently staged a paint contest which 
drew a large number of entries from local 
women. The contest was climaxed by giving 
away samples of paint. All entry blanks were 
sent to the company’s head office where the 
judges will name a winner to receive a 90 piece 
set of Fiesta ware. 
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Super Rigid 





SHEATHING 


U. S. Patent No. 2141821 


A composite sheathing board, ingeniously and 
perfectly constructed of Asphalt-Felt, fine 
seasoned lumber, and a specially refined, 
tough asphalt, having qualities of insulation, 
strength, rigidity, with ease of application 
heretofore never believed possible. 


OUTSIDE SHEATHING—SUB-ROOFING, SUB- 
FLOORING—TEMPORARY BUILDINGS— 
CONCRETE FORMS 
@ Quicker to apply 


@ Certainty of coverage 
@ Minimum of waste 


@ Complete protection 

© Easy to nail on 

@ Perfect to nail to 

@ Is WATERPROOF—MOISTUREPROOF— VAPOR 
PROOF—VERMIN-PROOF 

* oe protection against WIND INFILTRA- 





@ AIR CELL INSULATION factor is built in—by 
PATENTED METHOD 


@ Perfect Acoustical Protection 
@ More STRENGTH than sheathing twice its bulk 
@ Rigidity that is unequalled 


@ LONG LIFE—Certain beyond most other parts of 
the building 


Z-RO-BORD Manufacturing Company, Inc. 


CULPEPER, VIRGINIA 





GILBERT NELSON & CO. 


Public Accountants 


332 S. MICHIGAN AVENUE 
CHICAGO 


TELEPHONE HARRISON 0366 














Builders’ Commercial Agency 
ESTABLISHED 1890 
1321 Builders’ Bldg., 228 N. La Salle St., Chicago 


A rating guide to the Contracting trade of 
Cook County and Cook County dealers 


Telephone Randolph 4893 Collection and Mechanics Liens 








Richard Shipping Corp. 


Established 1847 


44 Beaver Street, NEW YORK 


Ocean Freight Brokers 
and Contractors 


Foreign Forwarders, Customs Bro- 
kers. We handle all classes of cargo 
and attend to collectior of invoices. 


Special department handling export lumber shipments 

















BOOKS—BOOKS—B00KS—Here’s theplace 


to get them. Write now for catalog. 
American Lumberman, 431 S. Dearborn St., Chicago 
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THIS WEEK’S LUMBER PRICES 


SOUTHERN PINE 


East and west side mills have reported the following average f. o. b. mill sales prices 
on southern pine to the Southern Pine Lumber Exchange, New Orleans, La., for sales 
made in the period May 1 to 6, but where prices for this period were not available, 
prices for the month of April have been inserted and starred (*): 














West East West East West East West East 
Side Side Side Side Side Side Side Side 
Flooring, Standard Ceiling, Standard No. 2 Shiplap and No. 2 Dimension 
Lengths ens Lengths Boards, Std. Lgth. 2x4 
» 4 — 
1x3 rift— e He&better.. 36.36 35.07)1%4 ...... 19.00 18.94412 & 14... 22.71 19.65 
B&better.. 57.23 61.50ic ........ 33.80 31.50 BES ccccce Gea BeOreee «cee. 23.73 21.32 
EFT T 48.00 *51.67 D roa ass 20.06 22.67]1x10 22.18 22.21]18 & 20. 25.07 24.25 
Se 37.00 2 1x12 27.57 24.40122 & 24...%28.92 ia 
grain Surfaced Finish 2x6 
acon Standar » 2 ro 94h 
B&better.. 41.77 42.67] Bebetter . No. 3 Shiplap and |!2 & 14 ee 2 
Be aie 38.50 38.75 Inch = Boards, Standard » ee “¥r 21.25 
D i bist 29.85 30.0014,......... 54.15 52.75 Lengths ati HEH th 
1x4 rift— f wees. 54.05 56.00 “6 ¢2. °° oe at 
B&better.. 57.89 61.08 3 Mite a 13.85 14.00|22 & 24 28.00 *27.58 
sy arena ace -*46.85 *51.65 8 ........ BB.14 49.83)1x%6 Rgh & 2x8 
D LILI1511 81550 38°00 1x10 «0... 58.17 58.37 SiS /Sis. 18.39 18.00/12 & 14 21.67 20.31 
ao ll 77.83 73.25]1x6 CM... 19.00 18.35/16 -...... 22.25 23.00 
grote 5a6/4 thick— a. Kawase 19.54 19.00 18 & 20 24.35 22.60 
Re&better.. $1.91 41.6114, 6. 8.... 66.10 64.50 1x10 ..... 18.82 17.96) 22 & 24 26.00 *28.75 
egies we 38.76 38.4815¢10 ..... 71.54 *73.29,1X12 ..... 19.74 18.56 2x10 
D teteeees 29.74 29.82/12 ....... 93.79 83.50 12 & 14 25.55 22.23 
,, 2nd Matched No. 1 Dimension 16 * 33°30 32°50 
Flooring, 2 to 8-foot Inch thick— = 18 & 20... 25:10 21.29 
ae ...s_|__.. —_— FW veweccss 42.66 40.57 12 & 14 26.08 22.71]22 & 24.. 29°00 7 
Babetter. 49.61 *50.00 : Re 41.91 41.30 16 : ** 36°90 24°45 — - si : 
So ee Pr 41.64 40.881 59 ¢°56°"° S761 oR4g] eeee 
Racor obtp *28.50 1x5&i0 45.62 46.21/19 & 20.-- oi-oy 7842119 @ 14... 23.18 28.18 
1x3 flat cosccee O8.08 59.91 5%% st la a a Ler 22.88 21.94 
grain— P , 2x6 _. eens 24.37 24.25 
B&better 33.70 32.50 Rough Finish, 12 & 14 23.79 22.09120 ....... 28.98 27.00 
"| Le eae 29.70 *31.50 Standard Lengths Se aeee 25.01 22.82]22 & 24 34.00 *30.80 
a da eh a 22.04 24.00] B&better— Be cccccvs See waee 
ix4 rift— 34/6... $4.37 *48.00 DP (atvittavated 26.84 26.00 
B&better.. 44.00 *50.00]1x5&10 ... 50.00 59.25]22 & 24... 33.75 *30.91 No. 3 Dimension, 
oS airsinalews 36.00 eee Ren ween. *72.56 69. 00 2x8 Random Lengths 
Rare *27.00 ....15@8/4 93 a5} ; 
1x4 flat thick— ret 2x4 Wb elatee 18. -09 17.00 
grain— gga *63.37 apt | ap RS 18-27 17.00 
B&better.. 28.40 29.00]/5@10 1... *68.27 io fe 16.60 17.00 
eens WE Ss paper: *86.75 + 3 i-00F 2x10 ..... 18.00 17.00 
Rs ota serene 20.32 *23.00 OLUCESEIS 2.4% *19.68 *17.00 
Drop Siding, Stand- Casing and Base =| 2x10 
” Standard Lengths S tktcnes De SER a 
seas _— 1x aia y Et] ee: Timbers, 20 & Under, 
Bé&better. 36.00 *35.25 i steee pH He + Payee +44 Poy am 
3 38. XO@S .... 0.0 ot.Ud 7 r 2 3.36 33.6: 
D ee Bae tO ix5&10 ... 62.06 60.16|93 & 24. .1#37°95 #39 /99| Shortleat— 
.. 29.75 *31.62 33 ce 29.06 27.27 
B&better.. °43.16 Jambs ouee ix6—8x8.. 2834 26:58 
&better..°43.16  .... Bebe ter— 12 & 14 39.57 30.7513&4x10 30.14 27.67 
heme Soe aon tet & 2964.75 *71.67116 2.2.22: 35.86 34.00]5x10-10x10*29.46 .... 
SS ace 34°04 23°48 5gx4-8 ... 63.50 56.25 18 ....... 39.31 *34.87/3&4x12 | 1.89 *36.50 
No. 3 19.28 1933 No. 1 Fencing & [33 é2a°° sakes tee 12xi2*38.88 *38.80 
Gemweee 3 patterns Boards <i 5 . dei 
&better.. 47.00 41.10 Standard Lengths 
OP inca. 42:50 36.00|1x4 ...... 31.30 31.25] Car Siding, 13/16” a gg My 
as *30.48 B0.6311x6 ...... 32.99 37.00 
No. 1 SSBE SSLSTIIES 2... uc 31.80 *32.71}/B&btr&Sel— 3x1”, 4 
No. 2 24.00 22.91)1x5&10 34.11 *30.00}1x4, 9....%43.25 ost £ eee 8S 4.64 
No. 3 *17.50 °18.65)1x12 ..... 45.67 *46.5011x4, 10....*40.00 oWEEG. B éccce Beet 3.35 





OAK FLOORING 


Following are current quotations on oak 
flooring in carlots, f.o.b. Memphis and John- 
son City, Tenn., and Alexandria, La., as points 


of origin: 
}8x214” 48x1144” 3x2” %x1h%” 


Clr, qtd. wht... $65.00 $62.00 
60.00 60.00 


Clr. qtd. red..... 68.00 61.00 0 0 
Sel. qtd. wht.... 62.00 50.00 52.00 45.00 
Sel. qtd. red..... 62.00 51.00 53.00 49.00 
Clr. pln. wht..... 64.00 52.00 52.00 46.00 
Clr. pln. red..... 65.00 55.00 48.00 47.00 
Sel. pln. wht.... 58.00 48.00 44.00 38.00 
Sel. pln. red..... 59.00 50.00 43.00 40.00 
No. 1 com. wht.. 55.00 45.00 37.00 34.00 
No. 1 com. red... 55.00 47.00 38.00 35.00 
No. 2 common... 36.00 32.00 33.00 26.00 

1x2” %x1le” x2” 
Cr Oi WO ceacceees $75.00 $75.00 $72.00 
ee ee ae 72.00 72.00 67.00 
i Cy Seisckceewewee 60.00 60.00 58.00 
ey Me PE tcccccteeve 60.00 60.00 58.00 
Sh Ms os cae eceaee 61.00 61.00 61.00 
ee Dec ceweecienes 61.00 61.00 60.00 
 & |) ern 55.00 55.00 53.00 
in, i eee 6ecceeeswen 55.00 55.00 53.00 
ee 3B GOR. WEE. cc cccoes 51.00 51.00 47.00 
Dy & Gs BOs ctcxceees 51.00 51.00 48.00 
TE Os ceccivcene 34.00 34.00 29.00 


New York delivered prices may be vubtained 
by adding to the above the following differ- 
entials figured on Johnson City origin: For 
ti-inch stock, $8.50; for %-inch, $4; for 
%- and ,-inch, $4.50. 


Chicago delivered prices may be obtained 
by adding to the above the following dif- 
ferentials figured on Memphis origin: For 
t#-inch stock, $6; for %-inch, $3; for %- and 
fs-inch, $3.50. 





WESTERN PINES 


Following f. o. b. mill prices on actual 
sales were reported to the Western Pine As- 
sociation by members during the period from 
= 29 to May 4, inclusive. Averages include 

both direct and wholesale sales, and are 
based on specified items only. Quotations 
follow: 

Ponderosa Pin 


SELEcTs, S2 or 4S— 1x8 5/4RW ig Sed 


ener $57.72 $61 $61.85 
eee: 38.61 42. tO 42.88 
SHop, S2S— No. 1 No. 2 
RE re ee $34.24 $24.67 
al ar ie apd ecaneta: < wi oie kre ah 34.62 24.13 
Commons, S2 or 4S— No. 2 No. 3 
ee ED Giale & bien ois wranchs uw @ eter $29.20 $21.79 
| BE er eee are ere 31.03 21.39 
oe Se See een $16.56 
Idaho White Pine 
Se.ects, S2 or 4S— 1x8 5-6/4RW 
| | Pee $68.13 82.75 
Spumarer CF) Bibs... ccc ccccse 42.11 64.00 


Commons, S2 or 4S— 
Colonial Stestings Standard 
y No. No. 3 


No. oO. 
Eee ere at $35. 33 $26.85 
BREE Fecocetsseces 68.5 41.75 29.32 
Utility (No. 4) “ $2 or 48 RWRL....$19.40 
ugar Pine 

SELECTS, S2 or Pr naay y 4/4RW 5/4RW 6/4RW 
ae | Pee $66.87 $71.27 $72.11 
Rie Sind shane ode. sacar 67.34 67.71 66.35 

D _ eee 49.20 52.85 47.18 
SHop, S2S— No. 1 No. 2 No. 3 
5 SR Re $40.15 $28.44 $22.75 
bE ee 40.74 30.41 23.19 
OO winetuemaiepuete 49.28 33.3 18.00 

Larch-Douglas Fir 

Breeton, TUG. 7, BRE ccc ccccccccsssce $21.77 
Dimension, No. 1, rete ii dae wea es nelet 22.85 
Flooring vert. gr. C&Btr., 4 RL . 29.76 
Boards, No. 3, S2 or 4S, Spagna 17.75 





May 18, 1940 


NORTHERN HARDWOOD 


Following are prevailing 
Wausau, Wis., on northern 


uotations f.ob. 
ardwoods: 


No.1 No.2 No.3 


Brown Ash— Com. Com. Com 
4 aragaee $68 40 $53. 00 $38.00 $26.00 $18.00 
Be seweeus 8.00 58.00 41.00 28. 19.0 
ae 73:00 63.00 48.00 32.00 19.00 
Me Sexewces 78.00 68.00 51.00 34.00 20.00 

No.1 No.2 No.3 
Basswood— FA el. Com. m. Co 
ae $78.00 $68.00 $46.00 $26.00 $19.00 
ee sewne aca 83.0 73.00 1.00 30.00 21.00 
ME atcneeks 86.00 76.00 654.00 32.00 23.00 
_ ) SERA ee 93.00 83.00 64.00 34.00 23.00 
ere 98.00 88.00 71.00 45.00... 
Be iceeveas 103.00 93.00 76.00 50.00 
SA GUaie aparece 70. 60.00 39.00 24.00 


Key stock, 4/4 ~ 1 ana pothere $78; or on 


grades, FAS, $388; Ey No. 1 and 
better, $83, or = \ cohen Ad, B08: No. 1, $73. 
ly 1 No.2 No.3 
Hard gh FAS Com. Com. 
4/4 .. ‘ OTe r+ 355. bo sii 09 $30.00 $15.00 
|, eee 3.00 34.00 17.00 
| ee 4100 88 00 Ht 36.00 17.00 
ae 86.00 71.00 60.00 36.00 18.00 
| aa 86.00 0 60.00 37.00 18.00 
Sr 101.00 86.00 68.00 42.00. .... 
Sa 101.00 86.00 71.00 42.00 .. 
ee 121.00 106.00 83.00 45.00 ESS 
ME weersewe 121.00 106.00 83.00 45.00 ... 
16/4 ........161.00 146.00 eae ee 
0.1 0. 2 No. 3 
Soft Elm— FAS Com. % Sel. oth Com 
OS6 co ceveecseee $38.00 27.00 $19.00 
_, Sere 53.00 43.00 9.00 20.00 
eee 53.00 43.00 29.00 21.00 
nas nioae 56.00 46.00 32.00 21.00 
eee 59.00 49.00 34.00 wane 
BOS. ccvcinwsic - 64.00 54.00 39.00 esas 
No. 1 No. 2 No. 3 
Rock FA om Com Com 
. ars $48.00 $30.00 $19.00 $16.00 
|”, eee 53.0 35.00 21.00 18.00 
MEE secvncacie 63.00 43.00 23.00 18.00 
| eee 68.00 53.00 28.00 21.00 
ME gp axcisioe are 78.00 63.00 40.00 aa 
BENG caessceen 88.00 73.00 45.00 26.00 
No.1 No.2 No.3 
Birch — S$ Sel. C Com. Com 
, eer $86.00 $66.00 $46.00 $28.00 $17.00 
a 91.00 71.00 53.00 33.00 18.00 
_ eee 91.00 75.00 58.00 39.00 18.00 
ae, 94.00 82.00 68.00 46.00 19.00 
7 |, aaa 96.00 86.00 73.00 47.00 .... 
|, Zero 101.00 91.00 78.00 52.00. .... 
CC , ae 156.00 146.00 721.00 ....° .... 
| ae 00 59. 8. | ee 
Se ciecwsmes 75.00 61.00 46.00 27.00... 
No.1Com. No. 2 No. 3 
Soft eagten & Sel. Com. Com 
gees $590 OD it 00 $26.00 $17.00 
eee 66.00 6.00 29.00 18.0 
eee, > 76.00 He 00 34.09 18.00 
Pe avscwaves 81.00 56.00 34.00 19.90 





DOUGLAS FIR 


Seattle, Wash., May 11.—Current quota- 
tions f. o. b. mill on Douglas fir items in mixed 
cars for rail shipments direct to the trade 
appear below: 


Vertical Grain Flooring 
B&Btr. Cc 


D 

SE® “si wennetianmaee $41.00 $31.00 $21.00 
Flat Grain Flooring 

BE aos cect ene $28.00 $25.00 $19.00 

BE Gatiek cas ee eae 32.00 30.00 23.00 

Drop Siding 
1x6 Pat. No. 106....$31.00 $28.00 $22.00 
1x6 Pat. No. 116.... 31.00 28.00 22.00 
Ceiling 

MG: soto) osanaeen $27.00 $25.00 $16.00 

i.) errs eae 28.00 26.00 16.00 
Boards and Shiplap 

1x6 1x8 1x10 1x12 

Op Peer $20.00 $20.00 $19.00 $21.00 

Metees 16.00 16.00 16.00 16.00 

ee et cune 12.00 12.00 12.00 12.00 

“— 1 we 
s ‘ baceone sai. 69 $21 4 922. +4 $22 59 $24. z50 
| eee 

2 ae 31. 80 3180 31: 80 3T'80 3 50 

| _ 22.50 22.50 23.00 28.00 23.00 

EE 4000008 23.50 23.50 24.50 24.50 24.50 


No. 1 Rough and/or Surfaced Timbers 


4x4- to 4x12-inch planks ved wuet and 

aherter, S48 ° a 
12x12 20 ‘ft. Pi MOON. 6.6666 0 66eeetee 18.00 
gf fF eg ere rrr ree 18.00 











M 


of 
$1 
$2 





jota- 
ixed 
rade 


D 
21.00 


19.00 
23.00 
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SOUTHERN HARDWOODS 


Following are ranges of f. o. b. mill prices 
on rough, air dried southern hardwoods, 
from reports of sales made during the week 
ended May 13: 


Qrtd. Red Gum Mixed Oak 
No. 1 & Sel.— No. 1 & Better 
CFG vawes 39.00 sd. wormy 

Soames Red Gum 7 ee 16.00 

wii As 

* ae 76.00 No. 1 & a : 
No. 1 & Sel.— 7 ee 46.50 
vt + Saleen 26.50 @ on: oe Beech 
O/B eeeveee 
‘git Sap Gum Log Run— 23.00 
eee 40.00@43.00 | 8/4 -----. 30.50 
i. eee 42.25 Cuottunwood 
i eee 44.00 FAS— 
SPS. Sh steccas 42.50 @ 47.00 |. aaa 33.00 
No. 1 & Sel.— No. 1 & Sel.— 

/4 oe $6.00 @32. 00 ee Wie tates 26.50 
SSS came 32.50@ 36.00 No. 2 Com.— 

OF ncaa Sap Gum 2 ee 17.50 
eee 1900000 la Gee 
eer 39.25 @ 40.00 4/4 ‘ 15.00 
BP Ge ciccrs oe eo eee sa 
No. 1 & Sel.— Willow 
4/4 ......22.75 @27.00 No. 2 Com.— 
ee 28.25 Ore sccm ae 18.00 
ee 29.25 Magnolia 
5 Beer 34.50 @ 36.00 F 
No. 2 Com Se 65.00 
7, Pees 19.00 ere 64.75 

Plain White Oak No. 1 & Sel.— 

No. 1 veh Sel.— BPO vv ece's 32.00 

4/4 5. .29 ated = 50 No. 2 Com.— 

CFO veins 43.00 sere .. Wx 30.00 
Plain Red Oak Cypress 

AS— ; FAS— 
ee 40.75 sf eee 62.25 
Strips— Selects— : 

Re oe 40.50 i, Se 42.00 @50.00 

Plain Tupelu eee 41.25@70.00 

— See 47.75 @51.75 
re 32.50 > ae 41.50@54.50 

Plain Poplar a 64.50 
FAS— Shop— 
 , Se 60.00 4/4 ......25.50@30.25 
Saps— aT ere 40.00 
eee 45.50 Pecky Cypress 
No. 2A C — ie eee 12.00 

waa 18.75 @ 21.25 Mixed Hardwoods 

No. 2 B Com.— +) geal 

siscatenae 14.25 secees 6.00@11.50 








WEST COAST LOGS 


Seattle, Wash., May 11.—Average prices 
of logs are as follows: 


Fir No. 1, $21-24; 7 2, $16-18: No. 


$10.50-12. Peelers, No. 1, $34-35; No. 3, $27- 30" 
Cedar pomet logs oi 16, lumber logs, 
$28.00-30.00. 


Hemlock: No. 2&8, $13.00. 





RED CEDAR SHINGLES 


Seattle, Wash., May 11.—Below are listed 
average prices received for Certigrade red 
cedar shingles sold direct to the trade: 

Royals: 


RM EE 9 .6:'o5i5 oo. arw: euerae win a SSS rseb we $3.75-$3.80 

ee ee eee 2.60- 2.65 

ME ier orahore tarsal hele wie Taie wie s Gein ceans 1.75 
Perfections: 

Retr GEE | Scie card ine Ow ew we ela cae $2.95 

BoM, NEE: Goa diate craaiatcwarcowioealeewind $2.40- 2.45 

oe. er rere ee ees 1.40- 1.45 
XXXXX: 

1-16” 5/2 eee ee ere ee ee $2.70 

2 th MEET 1 Gaus )ded'S Werder cia elon toe $2.00- 2.05 
RO MER 25 taigracn Sora Custoanie ede 1.30- 1.35 
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Current Market Review 


Softwood bookings in the two weeks 
ended May 4 continued above produc- 
tion, the excess being about 3 percent, 
but shipments were 5 percent above book- 
ings ; there was a 34 million foot decrease 
in stocks, and one of 22 million feet in 
unfilled orders, the stocks May 4 being 
below, and the unfilled above, last year’s 
levels. Improved weather has tended to 
stimulate consumption in the building in- 
dustry, but business in general has sus- 
tained a new and severe shock from the 
further spread of the European war and 
the closing of additional important mar- 
kets. Shipments from the West Coast to 
the Atlantic seaboard are limited by 
shortage of ships, but laid-down whole- 
sale stocks seem about adequate for the 
cautious buying done by eastern dealers, 
whose sales have been restricted by bad 
weather and who have fair assortments. 
The New England salvage pine is now 
definitely available on bid. Brisk city 
building demand in California is being 
met by larger water shipments, and prices 
there have weakened. Mill prices on At- 
lantic coast schedules are also off a little. 
While West Coast mills have a good rail 
trade demand for commons, they are long 
on uppers, and some have been offering 
concessions on straight cars. Southern 
pine mills appear to be receiving more 
orders from the North and East, and 
business in the Southwest has been im- 
proving, though its seasonal increase has 
been checked by rains; a good call for 
lower grades is reported, with mills often 
hard pressed to fill hurry-up orders for 
these from their depleted assortments ; 
but on the other hand they have been 
offering concessions on surplus items. 
Western pines have been in low supply, 
and, despite increasing production and 
good weather for air drying, quotations 
have remained steady. The export mar- 
ket had been opening up a little recently, 
but new developments in Europe make 
its immediate future very uncertain. 

Trade in hardwoods is showing the 
effects of the closing of more export mar- 
kets. Output in the two weeks ended May 
4+ was exceeded by shipments, and they 
in turn by bookings. With building sea- 





TIDEWATER RED CYPRESS 


Jacksonville, Fla., May 15.—Following is a list of wholesale prices on tidewater red cy- 


press, f.o.b. Jacksonville. 








Grades 4/4 5/4 6/4 8/4 10/4 12/4 16/4 
Tank, RW&L, rough. ..s. $107.50 = $116.75 = $140.00 = $140.00 = $147.00 
FAS, RW&L, rough... .$72.50 $84.50 93.50 107.50 121.00 121.00 127.50 
Select, RW&L, rough... 65.00 77.50 77.50 82.50 94.50 94.50 103.50 
No. 1 Shop, RW&L, rough 49.50 62.50 70.50 75.25 84.50 84.50 92.50 
Box, RW&L, rough..... 27.75 29.75 29.75 29.75 

Peck, RW&L, rough.... 27.00 29.00 29.00 30.25 a a 
“A” Finish, RW&L, S48 81.25 93.25 96.25 111.25 Bests, 18”.. $6. 80 $8. 30 
“B” Finish, RW&L, S48 74.75 86.75 86.75 94.75 Primes 18”... 5.05 60 
“C” Finish, RW&L, S48 71.75 83.75 83.75 90.75 Beonomy, 18%, 4.30 6.20 
“D” Finish, RW&L, S48 68.75 80.75 80.75 83.75 CYPRESS — 

No. 1 Com. RW&L, S4S. 64.00 69.00 69.00 70.00 aici ae No. 2 
No. 2 Com. RW&L, S48. 42.50 44.50 44.50 43.50 %x1%yx48” ...$5.45 $4.70 


sonally backward, furniture demand is 
also draggy, but although the plants are 
buying for immediate needs only, a fair 
amount of sap gum is being taken. Lower 
grade hardwood is reported moving in 
good volume to box plants. In the period 
mentioned, flooring production exceeded 
new bookings, but the shipments ex- 
ceeded the production; demand is re- 
sponding to improvement in the weather, 
with some popular items reported over- 
sold. There have been no _ important 
changes in prices of lumber or flooring. 





Stock Millwork—April 


Production of stock sash, doors, and frames 
in April was down 4 percent from March, ac- 
cording to information released by the National 
Door Manufacturers Association (Inc.), Chi- 
cago. Compared with April, 1939, however, last 
month’s output of these commodities rose 29 
percent. 





Hard Maple Floors blend with furniture in modern 
homes. 


The New IDEA 


in flooring Homes 
Build profitable business with flooring 
that harmonizes with furniture. Hard 
Maple, longest-wearing comfortable floor, 
is also most attractive for modern homes. 
For its smooth, fine grain blends well 
with fine-grained modern furniture, puts 
flooring in harmony with furnishings, 
for added beauty. Can be laid in strips 
or blocks, finished “‘natural’”’ or in colors. 
Sell MFMA Maple—the trademark guar- 
antees it to be all Northern Hard Maple. 


MAPLE FLOORING 
MANUFACTURERS ASSOCIATION 


1795 McCormick Building, Chicago, Ulinois 





THE LONGEST-WEARING COMFORTABLE FLOOR 








72 
WESTERN RED CEDAR 


Seattle, Wash., May 11.— Prices for red 
cedar siding in mixed cars, new bundling, 
8 to 18 foot, f.o.b. mills are: 


Beveled Siding, %-inch 


Clear ~— a 
a. SC ein $26.00 $23.00 $19.00 
EE ru nin Gunaee wear 31.00 25.00 23.00 
WE «dicneenewees 38.00 34.00 31.00 
Clear Bungalow Siding, %-inch 
I gid. Sastre ae 0 Wee ewe Oa $57.00 
SE tun ndeskwcae eens adentene eaeeee 62.00 
DE ccetideareane<0eeweieereeene coe SOS 
Finish, B&better, S2 or 48, 6-16’ 

S2S or S4S 

or Rough 

 acesin aad esr WA iy Ok ce Niele nee were $ 80.00 
DE, Mad cee Wheat es Fae weire nek Dae wees 85.00 
NE Ss aw sia See er ee re 90.00 
EE, whi tk xen «dea baa k ad tee Coldaia 95.00 
NT Sarnia ack 6 digrmera ue seia @ Rraier haleeera a anata - 100.00 
NE va gs 0s Wi hak avs so ea ce a. we ea alt pe . 105.00 
a eer TTT CCT ree 115.00 
RE av.d0eeawes in Alona inca aba de uted de ai 120.00 

Ceiling or Flooring, B&better, 4-16’ 
I as ales Se a aides nee Rab cg ol ene a ea . - $36.00 


BE icine. arace ice, 0 gia wanaere ain blea ern aia-alan ts Se 
Discount on Mouldings 6-20’, Odd Lengths 
Series 8000— 


Listing under $4...... pt nendtnawenen ed - 55% 
pO Oe ree o 22 50% 


Clear Lattice, 5/16”, 4 to 16’ 
. 100 lin. ft. 





(Continued from Page 67) 


Memphis, Tenn. 


SOUTHERN HARDWOODS Not having 
had time to feel the repercussions from the 
German invasion of Holland and Belgium, 
hardwood markets reported a continuation 
of good business. There were some foreign 
orders for poplar and ash. Domestic busi- 
ness has been well sustained, though buying 
as a result of the furniture shows was 
frankly disappointing. Sap gum and cotton- 
wood are in heavy demand, relatively. The 
oaks and poplar, too, are being taken han- 
dily. Orders have been running about two- 
thirds of normal production; shipments have 
been 11 percent higher; production, slightly 
less than new orders. Hardwood prices are 
firm, but $4@5 under lows prevailing at the 
beginning of the year. 





HARDWOOD FLOORING orders were 
fairly heavy through April and during the 
first two weeks of May, with many of the 
major items far oversold. Production was 
stepped up and inventories were increased 
slightly. Prices continue unchanged and 
firm. 





Lower Taxes Result in Fewer 
Forest Crop Land Entries 


Maopison, Wis., May 15 —Hearings have been 
held by the Wisconsin Conservation Department 
to determine the suitability of 194,506 acres of 
land offered for entry under the State forest 
crop law. There is a decrease in the acreage 
being entered, because of declining rates of 
taxation on forests in the north of the State, 
corresponding to drastic declines in land values, 
timber owners now finding it more profitable 
to themselves to have their lands taxed by the 
local authorities than under the forest crop 
law, which provides a stationary tax rate of 
10 cents an acre; and because of a stiffening 
in regulations requiring owners of entered land 
to promote forest growth. 


Another contributing factor to the diminu- 
tion of forest crop acreage is the fact that the 
conservation commission in recent months has 
stiffened its regulation of the system. The law 
requires that those owners who take advantage 
of the nominal tax must sponsor forest growth. 
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May 18, 1940 
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New Ventures 


FLORIDA. Fort Pierce—Pine Lands Lumber Co. 
is establishing a lumber mill, complete with planer 
plant and dry kiln, and will handle through local 
office and warehouse, lumber, building materials 
and supplies at retail. 

NEW JERSEY. Atlantic City—Brick Lumber 
Co., Inc., has recently opened for business. 

NEW YORK. New York—Audubon Lumber & 
Trim Co. has recently opened for business at 2179 
Amsterdam Ave. 

New York—Castle Hill Lumber Co. recently 
opened for business at 1114 Castle Hill Ave. 
(Bronx). 

New York—E. H. Dreifus Lumber Co. recently 
opened for business at the foot of Columbus St. 
(Brooklyn). Erwin H. Dreifus, proprietor. 


OREGON. Klamath Falls—Builders Lumber Co. 
has nearly completed building temporary head- 
quarters at E. Main and 8. Sixth Sts. 

Portland—S. P. Hatch has opened a building 
material, plywood, sand, feed and grain store at 
7639 S. E. Foster Road, Southeast Portland. 


PENNSYLVANIA. Catawissa—Long Lumber Co. 
recently opened for business. Earl Long heads the 
firm; W. A. Johnson is in charge of contract work; 
John Johnson, yard foreman. 


TEXAS. Amarillo—J. M. Webb Lumber Co. to 
engage in retail lumber business. J. M. Webb and 
J. Horace Scott, owners. 

Levelland—M. P. Wilson Lumber Co. has opened 
a new yard to engage in retail lumber business. 
W. E. Stewart, manager. 

Marfa—Peevey-Simpson Lumber Co. recently or- 
ganized by J. W. Peevey, W. M. Simpson and John 
Simpson. 








Business Changes 


ALABAMA. Fruithurst—Cleburne Lumber Co. 
succeeded by E. M. Lewis Jr. Lumber Co. 

Jackson—McGowin-Slayton Lumber Co. sold to 
M. W. Smith Lumber Co. 


ARIZONA. Douglas—Joseph Joss now operating 
as Douglas Lumber & Supply Co. Joseph Joss, 
proprietor. 


CALIFORNIA, San Diego—East Side Lumber Co. 
succeeded by Smith-Trevor Lumber Co., 4748 El 
Cajon Ave. 

San Francisco—Hallinan Mackin & Co, succeeded 
by Hallinan Mackin Co., Ltd., 725 2nd St. 

San Francisco—J. V. G. Posey & Co. succeeded 
by Hallinan Mackin Co., Ltd. 


GEORGIA. Tifton—Short Hardware Co. and 
Tifton Lumber Co. have consolidated under the 
name of Tifton Hardware & Lumber Co. A. 5S. 
Johnson, manager. 





ILLINOIS. Fairview—J. C. Simpson Lumber Co. 
sold local yard to Simpson-Powelson Lumber Co. 

Sheffield—Wood-Howard Lumber Co. sold_ to 
Manlius Lumber Co., Manlius, and local yard name 
changed to Sheffield Lumber Co. John Thomas, 
manager; L. F. VanOrmer and O. D. Thompson, 
owners. 

Sycamore—Holcomb Brothers Lumber & Coal Co. 
name changed to Holcomb Yards. Change followed 
death of Sanford Holcomb, brother of Arthur H. 
Holcomb, whose son, Edward A. Holcomb, becomes 
junior partner. 


IOWA. Van Meter—Brenton Lumber Co. suc- 
ceeded by Denniston & Partridge Co. Resident 
manager will continue. 

Waukee—Brenton Lumber Co. succeeded by Den- 
niston & Partridge Co. Resident manager will 
continue. 

KENTUCKY. Lexington — McLaney-Yeary Co. 
succeeded by McLaney Co. Ira T. McLaney, pro- 
prietor. 

LOUISIANA. lLafayette—Mrs. J. J. Burdin, Inc., 
succeeded by Burdin Lumber Co., Inc. 

MICHIGAN. Detroit-——Superior Lumber Co. ab- 
sorbed by Frank Japes Co. 

MISSISSIPPI. Natchez—National Box Co. plant 
taken over by the new firm, the Natchez Veneer 
and Lumber Co. 

NEBRASKA. Gibbon—N. Petersen Lumber Co. 
has been purchased by Dean Petersen, manager, 
D. R. Phelps Lumber & Coal Co., Valley, and son 
of the former owner of the N. Petersen Lumber 
Co. 

NORTH DAKOTA. Kloten—Kloten Lumber & 
Machine Co. name changed to Rukke Implement 
& Lumber Co. Anna M. and Robert A. Rukke, 
proprietors. 

OHIO. Troy—H. G. Cress Co. succeeded by 
Cressco Products, Inc. 

OKLAHOMA. Guthrie—Delaney Lumber Co. yard 
purchased by McIntire Lumber Co. Equipment 
and lumber will be moved to McIntire Lumber 
Co. yard. 

TENNESSEE. Johnson City—Brading-Rhea Lum- 
ber Co., Inec., succeeded by Paty Lumber Co. 

TEXAS. Jewett—Jewett Lumber & Hardware 
Co. purchased by E. E. Wasson of Marquez. Finnie 
Price, manager. 

Mission—Ira Peace Lumber Co. succeeded by 
Peace Lumber Co. Raymond Peace, proprietor. 

Quinlan—Lyon Gray Lumber Yard purchased by 


Thad Decker, Walter Harris Ford and Davis 
Cooper. Partnership will operate yard as _ the 
Quinlan Lumber Co. Thad Decker will continue 
as manager. 

WASHINGTON. Morton—Wm. Studhalter suc- 
ceeded by Studhalter Bros. Tie Mill. Otto and 
Wm. Studhalter, proprietors. 

Tacoma—Fischer Wood Carving Co. succeeded 
by A. C. Swensen, 2003 S. Tacoma Way. 

Waitsburg—Hirsch Feed & Lumber Co. sold all 
its stock to Potlatch Yards, Ine. Stock will be 
moved to the Potlatch Yards and the Hirsch Feed 
& Lumber Co. will continue, only in the feed and 
seed business as Hirsch Feed & Grain Co. 


New Mills and Equipment 


ARKANSAS. Leslie—Southern Timber & Treat- 
ing Co. recently began operating a new drying and 
treating plant. 

NEW JERSEY. Newark—Bloomfield Lumber Co. 
has been issued a building permit for construction 
of a woodworking mill at 731-33 Belleville Ave. 

OREGON. Heppner—Heppner Lumber Co. has 
begun reconstruction of its mill destroyed by fire 
last fall. 


WASHINGTON. Aberdeen—Harbor Plywood Co. 
has awarded a contract for the installation of an 
$80,000 power unit and construction of a new 
40x40-foot boiler room and a fuel bin with a 
capacity of 300 fuel units. 

White Swan—New $15,000 mill being started by 
Thurston Johnson of Tenino. 





Incorporations 


CALIFORNIA. Los Angeles—Atlas Garage Door 
Co., 900 shares. Directors: Leon A. and Robert 
Armor Wilson and James W. Sharp. 

Los Angeles—Holloway-Jordan Lumber Co., $10,- 
000. Irwin C. and Margaret D. Holloway, Downey, 
and Clair R. Jordan, Long Beach, directors. 


IOWA. Ida Grove—Farmers Lumber, Supply & 
Coal Co.; wholesale and retail lumber and building 
materials business; $20,000. 


MICHIGAN. Detroit—Cass Lumber & Supply Co., 
4484 Cass Ave.; $1,000. Incorporators: Gertrude 
Epstein and Frank Bagdade. 


NEW YORK. New York—A. D. L. Lumber Corp., 
Kings, lumber; Benj. Mayerson; $10,000. 

New York—American-Canadian Lumber Corp., 
New York, lumber; Herman E. Cooper. 

New York—Capitol Lumber Co., Ine., Kings, 
building supplies; Geiger & Hirsch. 

New York—Contract Supply Corp., Kings, lum- 
ber supplies; Wm. King. 

New York—aA,. C. Crombie Lumber Co., Inc., New 
York, lumber materials; $50,100; Philip J. Ross. 

New York—Newell, Wood Products, Inc., Bronx, 
sawdust, shavings; Michael I. Winter. 

New York—Paragon Woodturning Co., Inc., Man- 
hattan, woodworking: $20,000. 

New York—Geo. Siegler Corp., Manhattan, lum- 
ber; $10,000. 

New York—C. C. Tant Lumber Co., Inc., prin- 
cipal office, Clinton; general lumber business: 





New York—Williams Lumber Co., Inc., principal 
office, Hemp; manufacture and sell lumber and 
building supplies; $25,000. 


Casualties 


ALABAMA. Guntersville—Wills Lumber Co., a 
mile east of Guntersville, destroyed by fire. 


INDIANA. Fremont—Fremont Lumber Co. main 
building and yards destroyed by fire. Damage 
estimated at $35,000 to $45,000. 


KENTUCKY. Danville—Edmiston Brothers Lum- 
ber Co. suffered an estimated $10,000 damage to 
its lumber storehouse when a grass fire in an ad- 
joining field swept through the building. Loss 
partly covered by insurance. 


MINNESOTA. Minneapolis—Scherer Bros. Lum- 
ber Co. plant partially destroyed by fire. 


CANADA. Field, Ontario—Field Lumber Co. 
suffered a loss including 3,000,000 feet of lumber 
and four CNR freight cars when a fire stated to 
be definitely incendiary broke out first in the north 
section of the yard and then in the opposite end 
of the yard. It was believed that the fire was an 
act of sabotage. Damage was estimated at $100,000. 











Loadings of Revenue Freight 


The car service division of the Association 
of American Railroads reports that revenue 
freight for the two weeks ended May 4 totaled 
1,310,030 cars, showing an increase of 62,878 
cars over the number for the two weeks ended 
April 20. Forest products loadings of 64,933 
cars show an increase of 1,663 cars over the 
number for the two weeks ended April 20. 
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A notice of the death of C. D. Johnson, na- 
tionally known lumberman of Portland, Ore., ap- 
pears on page 42. 


EMIlL ANDERSON, 74, former prominent 
lumber manufacturer and dealer, died May 1 
at his home in Louisville, Ky. Mr. Ander- 
son learned the trade of cabinetmaker and 
worked in Hannibal, Mo., and New Albany, 
Ind., where he was head of the cabinet de- 
partment of the Monon Railroad. In 1891 he 
organized the Southern Planing Mill in 
Louisville and continued as its active presi- 
dent until 1931 when he retired and went to 
Florida to live. He was active in what is 
now the Kentucky Lumber & Supply Asso- 
ciation, having held office as president, vice 
president, and he had been reelected treas- 
urer many times. Mr. Anderson was also 
active in civic and fraternal affairs. He is 
survived by his widow, four brothers, and a 
sister. 


GEORGE KOLEGRAFF, 59, of Johnston- 
Kolegraff Lumber Co., died very suddenly at 
his home in Luverne, Minn., suffering a sud- 
den attack of heart disease. Mr. Kolegraff 
had been in good health up to the time of 
his death and had spent the day working at 
his office. Mr. Kolegraff came to Luverne 
after attending business college, and accepted 
a position with the late C. L. Johnston in his 
lumber firm. Mr. Kolegraff then purchased 
a lumber yard in Salem, S. D., and five years 
later returned to Luverne to enter into part- 
nership with Mr. Johnston. Surviving Mr. 
Kolegraff are his widow, two brothers and 
two sisters. 


RAY RUSHTON, 71, a director of Alger- 
Sullivan Lumber Co. of Century, Fla., died 
at his home in Montgomery, Ala., May 1. Mr. 
Rushton had been in declining health since 
last Sept. 9 when he was stricken in Cannes, 
France, but had remained conscious and in 
good spirits until a few days before his 
death. In addition to his being in the lum- 
ber industry, Mr. Rushton was active in the 
legal profession, in local and national poli- 
tics and in many civic ventures. Three sons 
survive. 


JOHN G. DEMAREST, 71, president of 
Cooper & Demarest, lumber company in Ora- 
dell, N. J., died May 9 in Hackensack, N. J. 
Besides heading the lumber firm, Mr. De- 
marest, who was a native and resident of 
Oradell, also was a director of the Oradell 
First National Bank and the Bergen County 
Building and Loan Association. He had long 
been active in various fraternal and civic 
organizations in the community. Surviving 
are his wife, a son, and a daughter. 


MRS. IRENE SIMPSON REED, 63, widow 
of the late Mark E. Reed, former lumberman 
of Shelton and Seattle, Wash., died May 1 at 
Seattle following an illness of three weeks. 
Her home for the past eight years was in 
Seattle but she maintained an official resi- 
dence in Shelton where she was chairman of 
the school board for thirty years. Mrs. Reed 
is survived by her mother, two sons, a sister 
and five grandchildren. 


MARCUS A. MILAM, 64, lumberman of 
Miami, Fla., died at the home of his daughter 
May 6. Mr. Milam was chairman of the 
board of Railey-Milam, Inc., and vice presi- 
dent of Drake Lumber Yards, Inc. He was 
also active in the dairy business. II] scarcely 
a day in his life, death came while he and 
his wife were visiting one of his daughters. 
His widow, a sister, a son and several daugh- 
ters are among the survivors. 


FRED E. STIVERS, 70, vice president of 
Stivers Lumber Co., Inc., Cleveland, Tenn., 
died after an illness of several months dura- 
tion. Mr. Stivers was associated with his 
uncles in the lumber business in Chatta- 
nooga for 35 years before coming to Cleve- 
land. Surviving are his widow, one daugh- 
ter, five sons and two sisters. 


W. H. BIGGERS, 64, former purchasing 
agent for Wm. Cameron & Co. Inc., died at his 
home in Lufkin, Tex., May 2, following a long 
illness. Mr. Biggers had been active in lum- 
ber circles and association work. Survivors 
include his widow, two sons and two 
brothers. 


ALTON F. BARTLETT, 45, a native of 
Hanover, Maine, lumber operator and the 
owner of large tracts of timber in Maine and 
New Hampshire died May 1 at his home in 
Lewiston, Maine. He had served in the State 
Legislature. He leaves a brother Charles 
Bartlett of Hanover. 


FRANK MEYER of the Meyer Lumber Co., 
Batesville, Ind., died at his home April 29 
following an illness of many months. Until 
his fatal illness Mr. Meyer had been actively 





engaged in his business. Mr. Meyer is sur- 
vived by seven daughters. 


CHARLES CHRISTIAN WATKINS, 57, who 
was formerly associated with Peterson & 
Johnson Bros. Lumber Co. of Lakeview, Ore., 
and who later formed his own company at 
Klamath Falls, Ore., died there April 27. His 
widow, a son and a daughter survive. 


VICTOR A. BOSTWICK, 60, former pro- 
prietor of the V. A. Bostwick yard, Prairie 
City, Ill., died April 22 in Marceline, Mo. The 
concern had been sold in 1939 as Mr. Bost- 
wick had been ill for four years. He is sur- 
vived by a sister and an uncle. 


Ss. F. BLACKMAN, 83, general manager and 
and president of Reynolds Lumber Co., at New 
London, Ohio, died at his home Apr. 10. Until 
his death Mr. Blackman had been active in 
his business. His widow survives. 


FRANK HUNHOLZ, 77, retired president of 
the Pine Lumber Co., died at his home in 
Milwaukee May 4. He had been a local resi- 
dent for 55 years. His two brothers, two 
daughters and five grandchildren survive. 


EDWARD T. OLDHAM, SR., 62, president 
of the Oldham Lumber Co. of Georgetown, 
Ky., died at his home following a long ill- 
ness. Mr. Oldham had been active in civic 
and fraternal circles. 





Canada's Foreign Trade as 
Reported in March 


MontTREAL, Que., May 13—Canada’s March 
exports of planks and boards totalled 145,451,- 
000 feet, valued at $3,743,494; compared with 
155,292,000 at $3,351,123 in March, 1939, re- 
ports the Dominion Bureau of Statistics. Doug- 
las fir accounted for approximately half of the 
total export, spruce and hemlock following 
with 33,154,000 feet and 18,098,000 feet respec- 
tively. Purchases made by the United Kingdom 
amounted to 84,058,000 feet, and those by 
United States to 47,124,000 feet. 





Lumber and Log Exports, 
Imports 


Wasurincton, D. C., May 13—Total exports 
of hardwood and softwood lumber (including 
boards, planks, scantlings, flooring, sawed tim- 
ber, hewn and sawn railroad ties, box shooks) 
and logs. for the first quarter year totaled 
228,094,000 board feet in 1940, as compared with 
284,530,000 feet for 1939, a loss of 19.8 percent, 
according to Forest Products Division. In 
1940, sawed material (including sawn railroad 
ties and box shooks) accounted for 199,705,000, 
as compared with 237,406,000 feet, a loss of 
15.9 percent. Exports of logs and hewn timber 
(including hewn railrod ties) totaled 28,391,000 
feet, as against 47,124,000 feet, a loss of 39.8 
percent. The 1940 figures are followed by the 
1939 in parenthesis : 

Exports—Sawn softwood, 156,442,000 (165,- 
011,000) feet; including: Douglas fir, 91,766,- 
000 feet (85,071,000) feet; southern pine, 42,- 
729,000 (63,419,000) feet. Sawn hardwoods 
(including flooring) exports totaled 24,075,- 
000 (64,016,000) feet. Softwood log exports 
totaled 14,383,000 (31,738,000) feet; hardwood, 
9,026,000 (7,878,000) feet. Hewn railroad ties 
totaled 4,982,000 (7,508,000) feet: sawn, 5,- 
028,000 (4,665,000) feet; box shook, 14,160,000 
(3,714,000) feet. 

Imports of hardwood and softwood logs 
and lumber (including cabinet woods, sawn 
railroad ties, box shooks and empty pack- 
ing cases) totaled 188,127,000 (204,992,000) 
feet—a loss of 8.2 percent. Softwood lumber 
totaled 112,831,000 (137,260,000) feet; includ- 
ing: Spruce 54,902,000 (47,801,000) feet; 
fir and hemlock 22,752,000 (63,498,000) feet; 
pine, 22,678,000 (16,213,000) feet. Hardwood 
lumber and sawed cabinet wood imports 
were 23,837,000 (21,114,000) feet. Log imports, 
hardwood and softwood, totaled 50,045,000 
(45,077,000) feet. 
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CLASSIFIED 


ADVERTISING 
DEPARTMENT 


How to Figure Costs for Advertising 
In Classified Department 
Be ND sa vcasscnenaeceses -+++--38 cents a line 


Two consecutive issues..... ...-..55 cents a line 
Three consecutive issues..........75 cents a line 























Thirteen consecutive issues...........$2.70 a line 
Twenty-six consecutive issues........$5.40 a line 


Seven words of ordinary length make 
one line. 


Count in the signature. 
counts as two lines. 


No display except the heading is 
permitted. 


Extra white space figured at line 
rate. 


One inch space advertisement is 
equal to fourteen lines. 


Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 


Heading 





Too Late To Classify 





CARPENTER APRONS 


Write for samples and prices. 
THE MINNESOTA SPECIALTY CO., Inc. 
Minneapolis, Minn. 





Salesmen 


WANTED: JUNIOR SALESMAN 
Per contacting retail customers for roofing, as- 
bestos side walls, stokers and fuel. Guaranteed 
salary. Old established company. 
Address “E. 64,” care American Lumberman. 


~Te™ 





we 





WANTED: SASH AND DOOR SALESMAN 
For Central Illinois. One who is familiar with 
Tost Book A and can draw off Millwork from the 
average house plan and price same. 

Address “E. 68,’ care American Lumberman. 





SASH AND DOOR WHOLESALE 
Exp’d; age bet. 25 & 45. Must start at very modest 
salary. Give full particulars in letter. 
Address ‘‘F. 44,” care American Lumberman. 


WANTED—SALESMAN 


Any part of Pennsylvania. Successful New York 
Wholesaler specializing in Pine and West Coast 
woods has opening for reputable sales representa- 
tive. 

Address “F. 38," care American Lumberman. 


; Employees 


COMPETENT BOOKKEEPER 
Acquainted with General Office system. Able to 
type. Man preferred. Permanent job. Write AB. 
Give qualifications and references. 

Address “E. 88,’’ care American Lumberman. 


WTD.: EXP. RETAIL LUMBERMAN 


To fill in on sales department. Must be able to 
draft and estimate. Outside contact general to 
promote sales. Only thoroughly competent man de- 
sired. State age, family, experience and where for 
reference. If church affiliation mention. 

Address “E. 70,"" care American Lumberman. 














MILLWORK SALESMAN AND ESTIMATOR 


To call on retail trade in Iowa or Illinois territory. 
Address “F. 37," care American Lumberman. 
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Employees 


LARGE RETAIL BUSINESS 


Always wants men with zip, ideas. energy and 
intense ambition. Young men who have worked 
in their fathers’ yards, men with yard managership 
ability, skill in salesmanship, office work, millwork 
estimating and detailing, ard other work. Excel- 
lent opportunity to those who make good. Write 
BOX 774. STATION 5, MIAMI, FLA. 





YARD MANAGER 
For Illinois large city lumber yard. Splendid 
ovening for the right man. Give references. 
Address “F. 41,” care American Lumberman. 





MANAGER FOR RETAIL LUMBER YARD 


A good two-point Ozark town. Outstanding oppor- 

tunity for man who is looking for a chance to 

build up business. Give qualifications & ref's. 
Address ““F, 40," care American Lumberman. 





WTD.: EXP’D YOUNG MAN 


For inside and outside work in Lumber & Builders 
Supply Yard in central Ohio. Must be able and 
willing. Full particulars in first letter. State age, 
education, experience & salary expected. 


, 


Address “F, 34, care American Lumberiman. 





ESTIMATOR FOR SPECIAL MILLWORK 


Who knows detailing and billing. Reply giving 
salary wanted and full information. 
LAFAYETTE SASH & DOOR FACTORY, 
Lafayette, La. 





Employment 


-~— 


WANTED—POSITION AS MANAGER OR 


Superintendent of large lumber manufacturing 
operation, mfg. Long & Short Leaf Yellow Pine, 
Southern Hardwoods, Cypress, etc., Ponderosa Pine, 
White & Red Fir or Sugar Pine. 48 yrs. of age, 
married, excellent health, strictly sober. Can or- 
ganize your lumber operation in such manner as 
will put it on a paying basis regardless of Wage 
and Hour Law. Would consider handling several 
small mills, or partnership in good small mill 
operation. Am a thorough lumberman and organ- 
izer of men. Can get maximum production and 
efficiency with lowest possible cost. Best of refs. 
Address “F. 45,” care American Lumbi rman. 











LUMBER & MILLWORK EXECUTIVE 
WITH ORIGINAL MERCHANDISING IDEAS 


Backed by twenty-seven years of practical experi- 
ence, will be available July 1. Prefers connection 
with chain yard organization operating ten or 
more yards. Introduced complete package or unit 
idea of selling homes among retail yards in 1926 
and has successfully merchandised lumber, building 
supplies, millwork, hardware, paint. plumbing, 
heating, electric wiring, fixtures, and home equip- 
ment, for fifteen years. Has thorough knowledge 
of home financing, building and subdivision devel- 
opment. Can handle advertising and supervise 
buying, selling and management of yards. If you 
are interested, state number of yards you operate, 
yearly sales and salary you are willing to pay a 
man who can produce results! References and 
outline of experience showing previous connections 
gladly furnished, 
Address ‘“‘F. 43." care American Lumberman. 





WANTED—CONNECTION 


My experience and aquaintance with large buyers 
enables me to close large orders. Wish to make 
connection with responsible concern. Able to 
finance expenses against commissions. Five years 
with present connection. 

Address “F. 46,” care American Lumberman. 





RETAIL LUMBERMAN 


20 yrs. exp. in sales & accounting. Capable of 
Managing yard. Age 47, married & one child. 
Address “TF. 35,” care American Lumberman. 





DETAILER AND BILLER 
First class, on special millwork; wants permanent 
connection. Go anywhere. 
Address “F. 31,” care American Lumberman. 


SASH-DOOR, OFFICE & SALESMAN 


15 yrs. exp.; can handle millwork, cost bureau set 
of books, office and road selling. 
Address “E. 48,"" care American Lumberman. 








POS. WTD.: AS STENOGRAPHER & INVOICE 


Clerk in wholesale lumber or mill oftice. Address 
Stenographer, Route A, Box 116, Palatka, Fla. 


Employment 





EXPERIENCED MANAGER 


Age 38, with 17 years experience in Retail 
Lumber and Building Material Industry in 
all branches from bookkeeper and stenogra- 
pher in 1922 to manager in 1932. Thorough, 
efficient and competent. Now employed as 
Manager of two yards in Illinois; one in 
Chicago area. Approximate annual volume 
$200,000, handling both new and used mate- 
rials. Present position for 7 years. Seeking 
change with future. Have some cash if 
financial interest is available. 

Address “E. 95,” care American Lumberman. 





ALL AROUND RETAIL LUMBERMAN 


Desires position with progressive firm. Capable of 
handing any department of the business. Know 
Curtis line. Chance for advancement essential. 

Address “F. 28,’ care American Lumberman. | 





EXPERIENCED LUMBERMAN 


Whose experience covers practically all phases of 
the lumber business both in manufacturing and 
retailing, seeks new connection where responsi- 
bility, hard work, honesty and integrity will war- 
rant future possibilities. Office Manager, Account- 
ant, Auditor or General Manager. 

Address “EE, 98,’’ care American Lumberman. 





A.1 FACTORY SUPERINTENDENT AVAILABLE 


Experience in all details. Expert on time produc- 
tion methods. 16 years with high class concern 
doing a country-wide business in detail and stock 
items. Estimator, detailer & biller. Reference as 
to ability. 

Address “E. 79,” care American Lumberman. 





RETAIL LUMBERMAN 


Fifteen years’ experience in estimating and listing 
materials from plans and specifications. Cost Book 
A Graduate. Now employed. 

Address “E. 97,” care American Lumberman. 





WANT TO LEARN RETAIL LUMBERING 


College grad. in forestry; exp. in lbr. prod’n. 
Address “E. 87,’’ care American Lumberman. 


WANTED—POSITION AS MANAGER 
Of retail lumber and coal business. In Northern 
or Central Illinois. 
Address “E. 92,” care American Lumberman. 








WHY WAIT WHEN YOU WANT SOMETHING? 


When you want a new stock of lumber 
or shingles, new or second-hand ma- 
chinery, engines, boilers, electrical ma- 
chinery, locomotives, cars, rails, busi- 
ness opportunity, timber and timber 
lands, or anything used in the lumber 
industry, you can get it at a small cost 
by advertising in the ‘Wanted Columns” 
of thee AMERICAN LUMBERMAN, 
Manhattan Building, Chicago, Ill. 








SUPERINTENDENT: CAPABLE OF TAKING 


Complete charge of logging, sawmill and planing 
mill operation. Now employed, but have satis- 
factory reason for desiring a change. Best refer- 
ence. 45 years old. Can travel, no objection to 
foreign service. 

Address “‘E, 41,” care American Lumberman. 





DETAILER, BILLER AND PRODUCTION SUPT. 


Now employed wishes permanent’ connection. 
Forty-five years old; twenty years’ experience; 
special & stock millwork. Best of references. Will 
guarantee results. 

Address “E. 51,’”’ care American Lumberman. 


RETAIL LUMBER & MILLWORK MAN 


20 yrs. experience, with thorough knowledge of the 
business, desires position as manager or asst. to 
owner who wants younger man to assume responsi- 
bilities. Capable of handling any or all depart- 
ments. 

Address “E. 77,” care American Lumberman. 








Business Opportunities 


BALTIMORE HARDWOOD WHOLESALER 


Wishes exclusive agency for Maryland and Dis- 
trict of Columbia to represent Ponderosa and Idaho 
White Pine Mill. 

Address “F. 32,” care American Lumberman. 





Employment 





Lumber and Dimension 


WEST COAST LUMBER WANTED 


We buy straight cars fir timbers for resawing pur- 
poses, also fir plank, V. G. Fir Floor, 5/8 Fir Ceil- 
ing. Any time you have surplus send us lists and 
description with your best delivered prices. 

W. T. BAILEY LBR, CO.—Virginia, Minn. 








WANTED—CARLOAD LOTS 


Of good industrial grade Oak Ties, dry or partly 
dry, sizes 6x8, 7x8, and 7x9, in 8’ cross ties; 7x9 
Oak Switch Ties, in lengths of 6” break. Want 
ties located mainly in S.E. Mo., N.E. Ark., and in 
Central and West Tenn. Inspection and payment 
as loaded on cars. State what you have to offer, 
if sawed or hewn, where ties can be seen and 
price. Will ship in straight or in mixed carloads 
of Cross Ties and Switch Ties. State lengths your 
switch ties will run. 
Address “E, 91,” care American Lumberman. 


HAVE ORDERS TO PLACE IN GUM, HACKBERRY, 


Magnolia, Basswood & other woods, Send list with 
full description, & prices del’d Chgo. We sell on 
5% comm, L. J. POMEROY, 24 E,. Ayres St., 
Hinsdale, Ill. 


Steel Rails 


ws 
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AAPA FV 
RAILS WANTED. ANY SIZE OR QUANTITY 


Particularly 20 lb., 25 1lb., 30 lb. and 40 lb. . Secure 
our price before selling. MIDWEST STEEL CORP., 
Charleston, W. Va. 





RAILS WANTED 


2 cars of 30 or 35 Ib. 1 car 16 to 26 Ib. 
Address “‘D, 69,’ care American Lumberman. 


Used Machinery 


WANTED 


About 30 Kiln Trucks and Rail. 
POTTER LUMBER COMPANY, Allegany, N. Y. 


WANTED—KILN EQUIPMENT 


Used Moore Reversible Cross-Circulation Fan Kiln 
Equipment, complete with rails, trucks, doors etc. 
Must be in good condition. Give full particulars 
in first letter. 
SITTERDING-CARNEAL-DAVIS CoO., INC. 
Richmond, Virginia 
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Miscellaneous 


WANTED! BUILDING COMMODITIES 


To warehouse and resell to the retail trade. If 
you need a dependable, aggressive organization— 
a firm with long experience in the building field 
and fully qualified to develop a profitable outlet 
for your building products in the Milwaukee area, 
we invite you to write. 

Address “BE. 78,’’ care American Lumberman. 


WANTED—DOORS 


House & garage. Any quantity. Quote full infor- 
mation ae best cash price. 
Address “E. 65,’’ care American Lumberman. 














FOR SALE 











Lumber and Dimension 


KNOCKED DOWN VERTICAL GRAIN KILN 


Dried fir box frames; pockets cut & bored for 105 
Grand Rapids Pulley; slightly shop worn; $1.50. 
Wm. C. Schrieber Lbr. Co., 
2220 S. Throop St., Chicago 


PONDEROSA PINE, KILN DRIED 
1 car each 5/4” & 6/4” No. 1 Shop 
1 car each 5/4” & 6/4” No. 3 Clear 
1 car each 8/4” No. 1 Shop & No. 3 Clear 
Ww. J. CAMPBELL LBR. CO., LTD., Oshkosh, Wis. 
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